The Facilities For 
PERFORMANCE 


The men, the methods, and the experience 
to solve successfully any insurance problem 
.... aS is evidenced by the satisfactory 
service now rendered to America’s largest 
organizations. 


PEARL AMERICAN FLEET 


PEARL ASSURANCE CO., LTD. EUREKA-SECURITY FIRE & 
(United States Branch) MARINE INSURANCE CO. 


MONARCH FIRE INSURANCE COMPANY 
80 JOHN STREET ° NEW YORK 


j Cleveland, O. Cincinnati, O. Philadelphia, Pa. 
314 Bulkley Building 1724 Carew Tower 525 Chestnut Street 
Chicago, Ill. San Francisco 
175 W. Jackson Bivd. 200 Bush Street 
































INSURANCE STOCKS 
Closing Bid Prices 
Furnished through the courtesy of the First Boston Corporation 
1939 Range J 
Hi : uly 
Aetna Cas. & Surety Company berg coe + 
Aetna Insurance Company | Se se 49% rit 10 
Aetna Life Insurance Company ees iaaken 3214 26 Fs 
Agricultural Insurance Company ......... 80 69 4, 
American Alliance Ins. Company eee 24% 19% is 
American Equitable Assur. Co, ........... 25% aoe i 
American Home Fire Assuf. Co. .......... 7™% “6 » * 
American Ins. Co. (Newark) ............. 14% 11% * 
American Re-Insurance Company ...... 44, 331, i 
American Reserve Ins. Company ........- 28" 21 ; & 
American Surety Company ............... 55% 45° 4 
Automobile Insurance Company ...... 3614 29 aK 
Baltimore American Ins. Company sees “7 ° 
Bankers & Shippers Ins. Company ........ one exit Mid 
Boston Insurance Company .............. 630 sea eh 
Camden Fire Ins. Association “Dararet eee 22 “18 r 
Carolina Insurance Company ....... oe : 29 Dont aM 
City of New York Ins. Company ..... Mine 24% fo 4 
Connecticut Gen’l Life Ins. Co. chek hhex’ 244% iH 
YU], ‘ a accra Company 3914 28% ti 
V/AB, TY ‘ontinental Insurance Company ...... : 
VWEVVUADS ° = Fire —— Gomeany me 73a ts ” 
mployers Reins : 9 
Excess Ins ange: g 8 alle ORAS t's 4 
ederal Insurance Company .............. 
Moc? property owners and contractors Fidelity & Deposit Co. — acaeteabeontale 128i 110 4 
Rees they eatin too Site € bodil Fidelity-Phenix Fire Ins. Co. ..... cence 3756 27 * 
AVA y e for ily Fire Assoc. of Philadelphia et % 
injuries or damage to property of others 5 ame wereniog Fund Insurance ONCE ES gait > $ 
occurring on their premises or by reason of Fronklin Fite Inserance —. sbbeed a1 i * 
their operations. General Reinsurance Corp. Dies chiens ats rr 304 
o : : Georgia Home Insurance Co. ..... _ 20 f fs 
hat may not be realized is that liability Gibraltar Fire & Marine .................. 26% ai oy 
supposedly delegated or “passed off’ to Globe @ Republic Ins. Company 11.0.0... Be oo ot 
sub-contractors doing work that is sublet, = & Rutgers Fire Ins. plppereqcm a i8 24 
often rebounds like a boomerang upon the Great American Indemnity Co. ........0.. 10 “oh 
unsuspecting owner Or Contractor. Halifax Fire Insurance Company ......... 33 ont 3" 
ie Hanover Fire Insurance Company 314 24i4 
Many court decisions have held owner ee Fire Insurance Company Neh ie HH rin re 
or contractor liable even though not actively Insurance ‘Company : F aye ~ 59 2 
negligent. They, as well as sub-contractor, Sous ter teen ag nd seossesesceesess SM 2 a 
. . . Fe y ¥ 3 
“lan ae defendants in suits involving aang gee i ieeenian 7 hen eet 198 15 . 
thatete Sie Mitts ns. Co. of North America ................ 7 ‘ 7 
y injury or property damage. Jeveey Uns. Co. of HY. ......0200.. 000000 hig 35 4 
The great single safeguard against loss Knickerbocker Insurance Co. oe davcceray a 10% 9 9% 
PO ag oe ha pei : Lincoln Fire Ins. Company .............. 2 2 2 
g uch suits is OWNERS’ or Maryland Casualty Company ............. 4% 2%, 3 
CONTRACTORS’ PROTECTIVE LIABILITY AND a vores Me BOS. COMER ccc ccccses 60% 50% 57% 
} *hants 38 ; 7 
PROPERTY DAMAGE INSURANCE. This pro- Merchants Ins. Go. (Prov.) sasenecoeeces .- * 3 
pein tk malin | is Merchants & Mfgrs. Fire Ins. Co. ........ " 7 
rs in policy form by both National Casualty Company e Aaisthes soit oi 1 
merican Surety and New York Casualty National Fire Insurance Co. ites dias aac 33 he a 
Companies. nee ee Dae, Company 9 ate 834 6% re 
National Union Fire Ins. Co. ..... 135 2 
At your nearest A : New Amsterdam Casualty Co. ............ i ua” 
York r t American Surety or New New Brunswick Fire Ina. Co. ............ 3314 ost 
Or asualty Branch Office are avail- New Hampshire Fire Ins. Co. Tatts + a aret iy ra 
able copies i ‘aii siden ilies tides Kaki — ao Fire Ins. Company ikvehclveteu’ 17% 14% 15% 
“Lindl at Northern Insurance Company ..... 100% 86 994 
ia ility Rebounds”. Use these booklets no River Insurance Co. ............... 27% 23 25% 
‘ ager . Nor ste s. C a ‘ 
to convince your clients of their need for Sesineeontenn Nat'l Say are Peat 127" ‘ay 
this vital coverage. Ohio Casualty Insurance eS oh ca ahs 30% 5 ” 
Pacific Fire Insurance Co. ................ 121 108% 118% 
nee Pa Company RED oo, oe 81% 70 78% 
a referred Accident Ins. Co. .............. 5 
PREVENT DO NOT LAMENT LOSS! Providence Washington Ins. Co. .......... 354 29% Fa 
Reinsurance Corp. of N. Y. ....... karte ee 9 6% ™% 
Republic Ins. Co. (Dallas) ................ 25% 234 8 
Revere (Paul) Fire Ins. Co. .............. 714 20% % 
Rhode Haland Insurance Co. ....cccccccece 4 3 8 
eee a ee, “aS aee 233 215 232 
Seaboard F. & M. Ins. Co. 2..000200000001. 7 5% COCO 
Seaboard DUNE GOURMET ooo cccccccceses 34 24% 334 
Security Ins. Co. (New Haven) ........... 33 28 38 
Springfield F. & M. Ins. Co. .............. 124 107s 
Stuyvesant Insurance Company ........... 3% 2 3 
Sun Life Assur. Co. of Can. .... 47037080 
oe & _ bette eeeeeeees é 
rs — Sp ee OO re 480 420 460 
3. 8. : “eS Ceres 23 2% 
§ “4 Fire Insurance Company ............ 5344 ion 5244 
. §. Guarantee Company .........+-.+..++ 63 51 62% 
Westchester Fire Ins. Co. .............005 35% 28% wh 
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“Our first job is to study the 








work being done at each desk” 






To solve the Hours Problem in the 


office eliminate these handicaps 


EXPENSIVE BOTTLENECKS If any department or individual is obliged to be inactive when 
work “clogs” at some other point, the cause of the bottleneck should be discovered. A slight 
change in equipment or routine may insure a more even flow of work. 


ANNOYING PEAK PERIODS if sales, purchases, costs, and other figures are merely recorded 
from day to day, peaks arise when employees must rehandle the figures to write customers’ state- 
ments, take a trial balance, analyze accounts, or complete statistical reports. Recent machine 
developments make it possible to iron out peaks by eliminating costly rehandling of figures. 


UNNECESSARY DUPLICATIONS Duplication of media or records in a separate operation 
takes time and creates the possibility of errors. If unproductive intermediate steps are required to 
fit the work to the present machines or system, investigate “direct-to-final-results” methods. 


NEEDLESS OPERATIONS | Studying the work at each desk may reveal how a few short-cuts 


would save thousands of needless operations on your figuring, form-writing and statistical work, 


Burroughs will be glad to help you make a desk-to-desk survey of your present office 
routine. Call your local Burroughs office, or, if more convenient, write direct to— 


BURROUGHS ADDING MACHINE CO., 6270 SECOND BLVD., DETROIT 





urroughs 














“UNUSUAL” RISKS 


are not unusual 
with Indemnity 


Don't worry about losing business be- 
cause of inability to secure adequate 
coverage for your clients’ out-of-the ordi- 
nary risks. Indemnity has had a great 
deal of experience with this type of 
business, and is equipped to handle 
unusual types of general liability or 
contract to cover all business needs. 
Let's talk over your problems. We're 
always glad to help wherever possible. 


CASUALTY 
SURETY 
FIDELITY 


CAPITAL $2,500,000 


INDEMNITY 
INSURANCE COMPANY 
OF NORTH AMERICA 


PHILADELPHIA 











COMPANY DEVELOPMENTS 


A summary of the insurance company developments through. 
out the United States and Canada in recent months appears 
hereafter. This summary includes notices of examinations cop. 
ducted, and also new, licensed and retired companies. 


CONNECTICUT 

Licensed 
ee Be ee a re Houston, Texas 
Renee Sree SS. 0, TA en cccvicsosces sew stee London, Eng. 

DELAWARE 

Licensed 
Pemennes Bite Tn). CO. oo 6055.csavdecvcecsavs Pittsburgh, Pa, 
Baetses indemnity GO, 60. 0s. svvswessce eee. Pittsburgh, Pa 

GEORGIA 

Licensed 
errant B06. C6. 65.0 cx ssaww senses eeawee New York, N. Y, 
Yorkshire Indemnity Co. ...........ccc00- New York, N. Y, 


INDIANA 


New Company 


Emmco Casualty Ins. Co., Inc. ...........08¢ South Bend, Ind, 
Examined 
Fidelity Mutual Fire Ins. Co. ............... Indianapolis, Ind, 
KANSAS 
Licensed 
Chicenn Marene Bit: Co, Ts ois cons 00s ceesccen London, Eng, 
Oregon Mutual Fire Ins. Co. .............. McMinnville, Ore. 
MAINE 
Licensed 
Manufacturers Casualty Ins. Co. ............. Philadelphia, Pa, 
MARYLAND 
Licensed 
Employers Mutual Liability Ins. Co. .......... Wausau, Wisc. 
Utica Fire Ins. Co. of Oneida County.............. Utica, N. Y. 
MASSACHUSETTS 
Examined 
American Mutual Liability Ins. Co. ............. Boston, Mass. 
American Policyholders Ins. Co. ............... Boston, Mass, 
Berkshire Mutual Fire Ins. Co. ............... Pittsfield, Mass. 
MISSOURI 
Licensed 
DOOR SREB. oie 60.00 «0:00 civic viwiee s.b.650 Baltimore, Md. 
Pecrtn ornare Bes. COPe. 2... cccccsccasescce New York, N.Y. 
ee be eS eee Topeka, Kansas 
Security National Fire Ins. Co. .............. Galveston, Texas 
Examined j 
Capital Town Mutual Ins. Co. ..................St. Louis, Mo. 
United Mutual Ins. Assn. ................ Jefferson City, Mo. 


NEW MEXICO 
Licensed 
Consolidated Underwriters ..............0005 Kansas City, Mo. 
Northwestern National Casualty Co. ........ Milwaukee, Wist. 


NEW YORK 
New Companies 


Se SO BORD: asian Folch Reena baesasioe New York, N. Y. 
Parnell Wire $N6. Gy 6ocnscaacewctvcces New York, N. Y. 
Licensed 
Traders & Mechanics Ins. Co. ..............000- Lowell, Mass. 
Examined 
ee BS eS ee ee ae New York, N. Y. 
London & Provincial Marine & General Ins. Co., Ltd. 
London, Eng. 
ROWE EREMONBE ASBUTANCE .. 6o.i6 conic cscsccccnce London, Eng. 


BEST'S FIRE AND CASUALTY NEWS 





O 


Cc 


FO 


S 
; through. 


S_ appears 
tions con- 


on, Texas 
don, Eng. 


urgh, Pa, 
urgh, Pa 


3end, Ind, 


Polis, Ind, 


don, Eng, 
ville, Ore. 


Iphia, Pa, 


sau, Wisc. 
tica, N.Y, 


on, Mass. 
on, Mass. 
eld, Mass. 


more, Md. 
rk, N. Y. 
‘a, Kansas 
on, Texas 


ouis, Mo. 
City, Mo. 


City, Mo. 
cee, Wis¢. 








PENNSYLVANIA 


Licensed 
Se LIMITONOR BIB KUD.. <5 cacticeseas sooce Dallas, Texas 
Utica Fire Ins. Co. of Oneida County ........... Utica, N. Y 
Examined 
Chanceford Mutual Fire Ins. Co. ............... Red Lion, Pa. 
Codorus & Manheim Protection Ins. Co. of York County 
York, Pa. 
SIREN! PURUUUNIIOO SD, 6:0 5h 0.00: 0.bdnces tede.e Philadelphia, Pa. 
Educators Mutual Accident & Health Assn. ..... Lancaster, Pa. 
Empire Mutual Fire Ins. Co. ..............0. Philadelphia, Pa. 
SS re rr York, Pa. 
Ins. Co. of the State of Pennsylvania......... Philadelphia, Pa. 
Lower Windsor Mutual Fire Ins. Co. ...... East Prospect, Pa. 
Manufacturers Casualty Ins. Co. ............ Philadelphia, Pa. 
Manufacturers Fire Ins. Co. ............+000 Philadelphia, Pa. 
mers Mutual Fire Ins, Co. ........ccccccess Harrisburg, Pa. 
Mummasburg Mutual Fire Ins. Co. ............ Gettysburg, Pa. 
Bement Auto Fire Ins. Co, .......sececseccses Harleysville, Pa. 
Protection Mutual Fire Ins. Co. .............. Littlestown, Pa. 
ee oS eee Philadelphia, Pa. 
Retailers Mutual Fire Ins. Co. .............06+ Harrisburg, Pa. 
Southern Mutual Fire Ins. Co. of York Count, ...... York, Pa. 
Stewartstown Mutual Fire Ins. Co. ......... Stewartstown, Pa. 


Western Mutual Fire Ins. Co. of York County.. Manchester, Pa. 


SOUTH CAROLINA 


Licensed 
Pawtucket Mutual Fire Ins. Co. ............... Pawtucket, R. I. 
ee ee a are Bloomington, III. 

SOUTH DAKOTA 

Licensed 
meeen Marine Ins. Co., Ltd. ......5..ccciccceces London, Eng. 
Dormsmare Im@idapity CO, .... ccs cecccccsecee New York, N. Y. 

TENNESSEE 

Licensed 
Eelumbia Ins. Co. of N.Y. ........cccccccess New York, N. Y. 
Seean Marine Ins. Co., Ltd. ..........ccseccsess London, Eng. 

UTAH 

Licensed 
meant Martie Tit GG BAG. icc oss. 6s ces cdeseees London, Eng. 

WEST VIRGINIA 

Licensed 

EE a a © re Catskill, N. Y. 
CANADA 
Nova SCOTIA 

Licensed 

Columbia Ins. Co. of New York............ New York, N. Y. 











IT’S READY! 


SY on lw 1939 Edition off the 
CHART press... 200 policies 
analyzed ... all poli- 
cies compared with 
New Standard Policy 
. costs only $1.54 
per copy...a’’must’’ 
for all agents this 
vweat... order 
TODAY. 


ALFRED M. BEST CO.., 
INCORPORATED 


75 Fulton St. New York, N. Y. 











FOR AUGUST, 1939 




















Cos aii i os 


YAY 

1 hen an agent hands his 
client a policy of the Insurance 
Company of the State of Penn- 
sylvania, he can say proudly, 
“This is the second oldest stock 
fire insurance company in the 


United States.” 


Fire and Accessory Lines 





THE INSURANCE COMPANY 
OF THE 
STATE OF PENNSYLVANIA 
Chartered in 1794 


PHILADELPHIA, PA. 



































America Fore 


STATEMENTS AS OF JUNE 30th, 1939 


SURPLUS FOR 








Reserve for Reserve for Losses POLICYHOLDERS 
Unearned and All Other tCentingency Market Quotations 
*tAdmitted Assets Premiums Claims Reserve Capital June 30. 1839 
Continental........ $91,910,941 $19,802,865 $7,943,406 $1,022,521 $5,000,000 $63,142,149 
Fidelity-Phenix.... 71,629,213 15,657,705 6,938,317 919,932 3,750,000 48,113,259 
eee 22,751 ,361 5,144,993 1,094,081 100,966 2,000,000 16,411,321 
American Eagle.... 18,848,387 3,016,919 2,527,873 0 1,000,000 13,399,179 
First American..... 4,564,597 881,357 189,612 0 1,000,000 3,528,861 
Maryland.......... 3,051 ,622 361,870 86,580 12,845 1,000,000 2,590,327 
Fidelity & Casualty 50,231,010 13,075,916 21,797,334 777,529 2,250,000 14,580,231 
*Bond and Stock valuations on basis approved by National A oft Cc. 
Rogie, 32 esi tsaoor Pty ae Lemna rt +t pg the < a e8 OO Wisely at eee Oe. .60; Fidelity-Phenix, $1,101,659.50; Niagara, $547,681.00; 
Reserve, ) between total values carried in assets for all bonds and stocks owned and total values based on June 30, 1939 
ates 5 ner ene Eagie market quotations are $95,584.00 and the First A market q are $35,233.00 in excess of values carried in assets. 





LOSSES PAID SINCE ORGANIZATION $1,094,000,000 





“With conditions in many foreign countries so 
greatly disturbed”, says a leading American bank president, “it is very reassur- 
ing to know that we have American insurance companies ably managed and 
financed for the use and protection of American enterprises. Certainly the 


part that the America Fore Group has contributed has been outstanding.” 


There is little we can add to the above statement except to say that the 
position occupied by America Fore in the field of property and indemnity 
insurance is due to the combined judgement and effort of our directors, our 
companies’ staffs, and our agents and brokers throughout the country. 


It is our job as part of the American insurance industry, to protect American 
business and homes, from the hazards of insurable loss, regardless of the 
condition of world markets or international crises. 





PRESIDENT 
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AMERICAN 


RE-INSURANCE COMPANY 


99 John Street 


New York, N. Y. 


Financial Statement as of December 31, 1938 


ASSETS 


Bonds 


U. S. Govern- 
ment. . .$4,116,210.94 


Municipal 668,184.25 
All Other. . 2,018,700.00 
ae 


Valuations on N ¥:) 
Insurance Dept. Basis 


Cash (In Banks and Office) . 
Mortgage Loans (N. Y. City 
Real Estate) _ 

Real Estate (N. Y. City). 


Premiums Not Over 90 — 
co an ° 


Accrued eee 
Reinsurance Recoverable. 


- $ 6,803,095.19 


_5 252, 600. 00 


- $12,055,695.19 
1,172,675.12 


197,437.38 
25,272.33 


238,661.37 
55,270.92 
6,504.04 


. $13,751, 751, 516.35 35 


Total Admitted Assets. 


LIABILITIES 


Workmen’s Compensation 
and Liability —— Loss 
Reserve . . 

Reserve for Other ame and 
Claims > a 

(Reported and Uaseperted) 

Unearned Premium Reserve. 


- $ 3,504,257.71 
1,070,484.97 


1,194,528.25 
Comissions Payable. 70,153.69 


Reserve for Taxes, Reinsur- 
ance, etc. 


Reserve for Drenduen on 
Bonds Owned . 


Voluntary eemosenat 
Reserve 


Capital Stock 
Surplus 


739,752.80 
125,000.00 


500,000.00 
2,000,000.00 
4,547,338.93 


Total Liabilities . . $13,751,516.35 





N. B. Securities carried at $364,875.00 in the above statement are deposited as required by law. 


On the basis of December 31, 1938 Market Quotations for all Bonds and Stocks owned, the 
Company’s Total Admitted Assets and Surplus would be decreased $142,611.43. 


There is an extra measure of safety in the solid financial strength of 
“American Re.” 


This organization, its experience and its resources are at the disposal of 
insurance companies seeking re-insurance facilities. 


a" C Fidelity C urety 


LR : 
Ne-1nsurance 
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INSURANCE HORSE-SENSE 


U4, 


BCONOMIC NON-SENSE 


Address: 
ALFRED M. BEST 
before the 
INSURANCE SECTION, AMERICAN BAR ASSOCIATION 
San Francisco, July 10, 1939 


asking me to address you, and left me free to se- 

lect my subject, it seemed to me that the occasion 
was both appropriate and opportune for calling atten- 
tion to certain recent developments which adversely 
affect insurance companies and the whole body of their 
scores of millions of policyholders. 

That you may fully appreciate the importance of the 
insurance business to the people of the United States, a 
few facts must be kept in mind. First, some form of 
insurance affects, directly or indirectly, every man, wom- 
an and child in the country. As society became more and 
more complex, new hazards arose, and through the pro- 
gressiveness and ingenuity of underwriters the insurance 
business has kept pace with these developments. Second, 
the assets of the insurance companies constitute an enor- 
mous reservoir of savings built up through the small 
contributions of great numbers of people. These assets 
now aggregate for all classes of insurance companies 
approximately thirty-three billions of dollars. The mag- 
nitude of the figure emphasizes the vital importance of 
protecting these assets against depreciation arising from 
artificial causes. Third, the business is the most impor- 
tant in the country, because of the. vast property values 
and earning power protected. Fourth, insurance com- 
panies, with a cash income of well over seven and a half 
billions of doilars a year and disbursements of much less, 
form the largest single aggregation of capital in the 
world for absorbing sound investments. Fifth, the eco- 
nomic soundness and stability of this great business have 
been demonstrated again and again over a long period of 
years—in times of peace and war, and in times of booms 
and depression. 


Wixi your Chairman paid me the compliment of 


Insurance the Greatest Business 


The facts just recited justify the statement that insur- 
ance is the greatest business in the world, and emphasize 
the obligation resting upon every intelligent person to 
understand its functions and benefits, and to do every- 
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thing possible for its protection against improper influ- 
ences. 

At this point it seems desirable to make quite clear the 
significance of my title. The dictionary states that 
“sense” is “that which commends itself to the under- 
standing as being in accordance with reason and good 
judgment.” Its reverse may be characterized by what- 
ever appellations a body such as your own, noted for the 
accurate use of words, may select—my suggestion being 
“idiocy.” 


Insurance Principles Sound 


Living as we are in an unsettled world, it is comforting 
to realize that the insurance business is based upon and 
has always adhered to certain fundamental principles 
upon which the greatness of our country has been built. 
These principles are simple: To work, to save, to pay 
just debts and to treat every man honestly and fairly. In 
contrast we are surrounded by people teaching and prac- 
ticing bad economics, bad finance, bad psychology and 
bad morals: bad economics because continuous experi- 
mentation with unsound theories retards recovery, by 
making it impossible safely to plan for the future— 
which condition is intensified by unfair competition with 
private enterprise; bad finance because of reckless ex- 
penditure and the incurring of debts without any sound 
provision for their payment; bad psychology because 
self-reliance and self-respect are undermined ; and bad 
morals because deserving Peter is robbed to pay unde- 
serving Paul, and the phrase “sanctity of contract” is 
treated as a joke. Through all this barrage of propa- 
ganda, however, the rank and file of insurance officials 
still adhere to the old, sound and tried principles of busi- 
ness and ethics. 


Strange Doctrines and Practices 


Considering first the realms of economics and finance, 
Continued on next page 

















INSURANCE HORSE-SENSE—Continued 


I am confronted by such a bewildering array of strange 
doctrines and practices, diametrically opposed to the 
time-proved correct principles of the insurance business, 
that it is a difficult problem to select those which can be 
discussed even briefly in the time at my disposal. 

Insurance men recognize that losses can be paid only 
from the premiums collected, and that therefore it is un- 
sound either to give insurance free to some policyholders 
while charging others, or to charge the same rate of 
premium for every risk assumed, thus making the good 
risks carry the load of the bad ones, and giving something 
for nothing to some of the policyholders at the expense 
of the rest. Similarly, insurance companies, in loaning 
the trust funds in their possession, select borrowers who 
have the inclination to meet their indebtedness and may 
reasonably be expected to do so. The companies also 
expect repayment within a reasonable time. In contrast, 
we see in operation a theory that good banks must be 
compelled to pay losses occurring through the misman- 
agement of bad banks ; and hundreds of millions of tax- 
payers’ funds (which are just as much trust funds as the 
assets of insurance companies) being “loaned” to irre- 
sponsible borrowers, frequently at far less than a rea- 
sonable rate of interest, and with a period for repayment 
ranging up to forty years. It seems reasonable to believe 
that a fifty-year-old farmer who borrows money repay- 
able in monthly instalments over a period of forty years 
is going to get pretty tired of the instalments by the time 
he is, say eighty years old, and that it is highly doubtful 
that he will live out the entire forty-year period. 

Our friend “Horse-Sense,” viewing this sorry situa- 
tion, admonishes: “Live within your income; do not 
borrow what you cannot pay in a reasonable time.” 
“Non-Sense” retorts : “The more you owe, the better off 
you are, and never let your creditor cause you any 
twinges of conscience; in spending his money you are 
helping your country.” To this “Horse-Sense’’ replies 
that only work creates wealth, and that, therefore, giving 
something for nothing, or for less than it is worth, means 
necessarily loss to some one else, whose work has pro- 
duced that which was given away to the other fellow. 
You all know how much attention is being paid to that 
inescapable economic fact. The new school of thought 
is most solicitous for the debtor; the creditor is in the 
dog-house. 


Depression of Interest Rate 


Every effort has been made artificially to depress the 
interest rate, which directly and adversely affects all 
insurance companies, but particularly life insurance 
companies, because an assumed interest rate is a basic 
element of life insurance premium calculations. In 1928 
the twenty largest life insurance companies earned $222,- 
000,000 more interest than was required to maintain 
their reserves. In 1938 the same companies earned 
$93,000,000. This means a loss to the policyholders of 
those companies of more than $10,000,000 a month. 
Moreover, this shrinkage has taken place despite the 
fact that the assets of the companies have tremendously 
increased during that period, due to the fact that a large 
part of every premium paid must be and is added to 
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policy reserves, in order to enable the companies to meet 
their obligations at maturity. The interest paid to de. 
positors by mutual savings banks has similarly shrunk: 
in New Jersey, for instance, the rate was recently re. 
duced to 1% by order of the Banking Department. 

The beneficiaries of trust funds of all sorts and of 
investments representing their savings have had their 
income greatly reduced. 

Often the people who are hurt by this condition are 
the most thrifty and deserving elements of our popula- 
tion, and, moreover, frequently include many in the low 
income groups—the very ones for whom the new thought 
school professes the greatest concern. The simple fact 
is that the thrifty are being “rooked” for the benefit of 
the shiftless and undeserving. 


Taxes 


Taxes have risen and risen, until three-fourths of all 
the earnings of many large corporations, owned by 
hundreds of thousands of stock and bond holders (in- 
cluding insurance companies) are being confiscated to 
support the vast army of chair warmers engaged in ad- 
ministering a multitude of activities which have no 
logical place in a sane government. Perhaps we ought to 
feel grateful that even a quarter of the earnings of such 
concerns are permitted to remain in their hands, though 
this is rather slim to provide a reasonable return to the 
owners and to provide for necessary expansion or re- 
placement ; to me the three-fourths taken in taxes seems 
just plain confiscation. 

Insurance companies have always been taxed without 
regard to the equities of the situation. To illustrate : the 
entire cost of State supervision of insurance companies 
consumes only about 5% of the taxes paid by the com- 
panies to the States alone. Federal taxes are pyramided 
on these local taxes. 

“Forbes Magazine” had some very interesting facts 
about taxation in a recent issue. It stated that last year 
tax collectors took $341,000,000 from America’s rail- 
roads, while owners took a Joss of $123,000,000. Mem- 
bers of the National Association of Food Chains are 
paying taxes exceeding their own profits by more thana 
half—average $1,112 on each store. Consolidated Edison 
of New York paid taxes equal to $1,329 and Niagara 
Hudson Power System taxes equal to $1,372 for each 
employee. Long Island Lighting System paid taxes 
averaging $15.50 for each gas-electric customer. Amer- 
ican T. and T. paid $147,400,000, an increase of 56% in 
three years, and equal to $7.54 per share and to about 
$9.50 per telephone. General Motors’ taxes approxi- 
mated $1,500,000 a week, equivalent to 72.2% of earn- 
ings. 


Insurance Investments 


Insurance companies are heavily interested in the 
securities of utilities and railroads. At the end of last 
year their stake in the utilities was over three and a half 
billions and in the rails about $3,400,000,000. The 
“‘Non-Sense” group are doing all they can to injure the 
utilities, and nothing of real value is being done to im- 
prove the unfortunate position of the rails. 

The total taxes of the country are now estimated to 

Continued on page 32 
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INVESTMENT TRENDS 








holdings of the companies 








HILE the investment anene mpan 
practices of fire insur- —_—n *Sold * Acquired provide sound diversification 
ance companies must  § Government ............. $ 69,008 $128,581 and an adequate foundation 
conform to certain legal re- Other Government ............. 8,307 6,463 of financial stability, 
quirements, regulations are a - beeen eeeeeeneeeeeeens pad go 
\ : » = ED a waacsaapapa chiens oak aus ‘ y 
aren B — vi oo Public Utility ..........0+-00+-- 42525 29,290 evecment Tends 
considerable freedom Of aC- Miscellaneous .........ecceeeees 38,421 27,916 
tion. It is interesting to note A study of our table ap- 
what steps have been taken by WHEE gwvdccicreuanewans $248,883 $250,232 pearing on pages 14, 54-59 
the business during recent of this issue will reveal that 
ith ili eaten the fift companies in- 
years, with prevailing casy Classification *Sold * Acquired ee ~ renee 
money market conditions. Insurance ..........seceeeeeeees $ 23,569 $ 37,034 cluded in the exhibit reported 
Throughout the long history Bank ...........sseeeeeeeeeeees 2,636 10,243 bond holdings as follows: 
of the fire insurance business a eee reer eeeressees re non December Ri i 1933, $229,- 
in the United States, com- . a ella a y ( 282,000; December 31, 1934, 
. A - Public Utility—Com. ........... 8,419 12,516 
panies have consistently dis- eBay ede 10,843 17,789 $241,728,000; December 31, 
played marked ability in Ind. &.Misc—Com. ............ 47,268 89,613 1935, $246,980,000; Decem- 
meeting changed conditions, Phd. .......eseee 25,002 38,777 ber 31, 1936, $251,100,000; 
and in no small degree the a nS ee ee ees $128,845 $220,858 December 31, 1937, $243,- 


public’s high esteem of the 
business is associated with 
the generally satisfactory 
manner in which investments have been handled. 

For five consecutive years we have published a statis- 
tical survey revealing investment portfolio changes made 
by a large group of the more prominent fire insurance 
institutions. In general, the trend has been toward in- 
creased holdings in industrial common stock issues, 
United States Government bonds and cash, all significant 
changes, and widely heralded as a policy with but one 
interpretation—the preservation of the purchasing power 
of assets as a hedge against inflationary tendencies. Con- 
servatism was not sacrificed by the business in develop- 
ing this investment program. Mainly increased U. S. 
Government bond holdings replaced bond holdings of 
a general character. 


Individual Analysis Necessary 


Comments relative to portfolio changes would give a 
false impression unless it is recognized that purchases 
and sales during the period are somewhat influenced by 
the activities of several companies. To observe how the 
managements of the various concerns are disposed to act 
to meet present day conditions is therefore most interest- 
ing. Careful perusal is suggested of the accompanied 
statistical study showing the action of fifteen companies. 
Space here does not permit extended comments on each. 

Naturally investment practices of fire insurance com- 
panies are not uniform, and an individual analysis is 
necessary for the proper determination of probable 
future investment prospects. Due consideration appears 
to have been given to both income and appreciation 
factors, and while the disposition to enlarge holdings in 
equity issues is quite apparent, the substantial bond 
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* Five-year period ending Dec. 31, 1938 (last 000 omitted). 


739,000; December 31, 1938, 
$245,242,000. Stock holdings 
during the same period rose 
from $274,348,000 in 1933, to $293,264,000 in 1934, to 
$402,543,000 in 1935, to $493,615,000 by 1936, and 
after having reacted to $398,568,000 by the close of 
1937, as a result of the sharp decline in security prices 
during that year, had recovered to $443,402,000 on 
December 31, 1938. 


Bond Purchases and Sales 


Largely as a result of refunding activities, purchases 
and sales of bonds represented a yearly average turn- 
over of about 20%. The sale of bonds exceeded pur- 
chases during the period 1934 to 1936 by a total of 
$13,000,000. A reversal of this trend in 1937 and 1938 
with purchases exceeding sales by $14,000,000, reduced 
the aggregate difference for the five-year period to less 
than $1,500,000. Although the total bond holdings re- 
flected a slight increase, United States Government 
bond holdings alone advanced nearly $60,000,000 since 
December 31, 1933. Bonds of all other classes were re- 
duced, the heaviest sales being in State, county and 
municipal issues. The apparent disposition to enlarge 
public utility bond purchases back in 1935 subsequently 
vanished completely. Holdings in railroad bond issues 
were sold through the entire period. 


Stock Purchases and Sales 


Stocks sold during the five-year period had an ag- 
gregate value of almost $129,000,000, while purchases 
totaled $221,000,000. Although heavier commitments 
were made in all classifications, industrial and miscel- 
laneous issues predominated. During the period the 

(Continued on next page) 


13 











INVESTMENT TRENDS—Continued 


purchases of industrial and miscellaneous common 
stock issues exceeded sales by $42,000,000, while pur- 
chases of preferred stock issues of this class exceeded 


sales by approximately $13,500,000. 


Purchases and sales of stocks in 1936 were somewhat 
magnified by the liquidation of the Mayflower Securities 
Company and the Colonial Securities Company, 100% 
owned by the Aetna Insurance Company and National 


Bonds Sold 
U. S. Government .... 
Other Government ... 
EL, 5866-0-016:050-0:5.6:0.4.6000060000 
leith eh cen’ tes bdecwlns 
EE iron sac odd abn ease 
rere 


Bonds Acquired 

is We IID Cosvccvccecceses 
Other Government ............... 
PM Uevebdene cetncrnscaheteee 
ae as bokeh eewreee verses 
ere 
I 6 cacncivseseenee<s< 

Total Bonds Acquired 
Bond Holdings: (12/31/33, $19,381) 


Stocks Sold 
DED anleese ube veewctdeedeee se 


Stocks Acquired 
ED S04 ba ete egs 6abuleewilesde 


14,290) 


Cash Position: (12/31/33, $3,107). 


Bonds Sold 
Bip eis I oc v6. cecceicecsc 
Other Government ............... 
TE (aia hbcne es esecseiecae'ee 
ee 
DE EEE Schocas sus srcnoscccie 
EEE ‘ 





Bonds Acquired 

U. S. Government .. 
Other Government 
State, etc. ... 
Railroad .... 
PE EEE 6 0 h.6 609.6 6:6:6.04.09.0005.0 
rare 
Total Bonds Acquired ........ 
Bond Holdings: (12/31/33, *$6,414) 


Stocks Sold 
a 





Stocks Acquired 
er rc re rere 


Stock Holdings: (12/31/33, $11,320) 


Cash Position: (12/31/33, $705) . 
* Amortized values. 
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1934 


1935 


4,386 


——Boston— 


1935 


Aetna 


1936 


4,563 


1936 
102 


¢ Convention values. 


1937 


1,391 


4,440 








Fire Insurance Company respectively. By the process 
of eliminating the intermediary company, stock holdings 
of these two institutions in their subsidiary companies 
now are held directly rather than indirectly. In 1935, 
the purchases of insurance stocks by The Home Insur- 
ance Company of New York also were somewhat 
magnified by the taking over of the portfolio of the 
Home Fire Security Corporation. Insurance stocks ac- 
quired through this source had a value of $8,758,000. 


1,081 
23 


99: 





(12/31/33, $6,822) 7,546 





33 
30 
73 
946 


(12/31/33, $8,997) 9 
1,291 


) 
(12/31/33, $1,342) 


7 745 


2,414 
(12/31/33, t$44,222) 42,821 
(12/31/35, $3,680) 3,576 
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1935 1936 937 
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1,069 1,125 452 
1,523 1,945 481 
257 895 149 
2,664 4,251 562 
8,497 9,110 1,644 
4,366 1,616 41 
315 a. »aaes 
2,041 13 
1,660 2,739 1,463 
817 492 ,009 
1,968 1,770 5é 
11,167 7,697 3,682 
25,144 24,015 23,904 
seats 4 beaae 1 
eeee wees 147 
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19 75 34 
ae.” Skea 58 
110 45 2 
730 1,885 1,344 
767 1,997 775 
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61 368 219 
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101 254 59 
Ter 290 428 
2,437 3,144 894 
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AUTO LIABILITY 


CHEDULE P—Part 
G2. filed with the an- 
nual Convention form 


Suits per $100,000 Earned Premiums 
Stock Companies 


UTTS 


The number of suits out- 
standing differs materially 
among companies, often due 


statement, which is a sched- —— OS A ae a to factors over which the 
ule of automobile liability 1935 74 14.8 16.8 125 management has no control. 
experience on a policy year 1936 6.8 12.9 14.0 10.9 Certain sections of the coun- 
basis, includes a tabulation 1937 5.6 10.8 13.4 9.5 try tend to be claim minded 
of earned premiums and the aed aed 1a6 7 = and even the slightest acci- 
number of suits outstanding neti Micaela dent results in the filing of 
for each year. As there are ” a claim. In Massachusetts, 
relatively few suits still un- — “ 4 Hv ead because of compulsory in- 
settled after three years we 1936 72 12.6 14.8 11.4 surance, there has been a 
have made a study of the 1937 5.2 10.5 14.3 9.7 decided increase in litigation 
last three policy years as 1938 4.4 9.9 14.6 9.2 as the legal profession and 


reported in the schedules 

filed at the end of 1934 to 1938, inclusive. To place all 
companies on a comparable basis we have prepared the 
tabulation on the basis of the number of suits outstand- 
ing per $100,000 of earned premiums. 


Suits Reduced 


The most striking evidence of improved automobile 
underwriting experience in the last five years has been 
the steady decline in the number of suits outstanding, 
from 13.4 to 9.0 per $100,000 of earned premiums for 
the stock companies and from 14.1 to 9.2 for the mutuals. 
This represents a reduction of nearly one-third in the 
suits outstanding in this five-year period. In this day 
of litigation it is most encouraging to note the success 
that the companies have experienced in their efforts to 
settle outstanding losses as quickly as possible and with 
the minimum of controversy. 

There is, however, a wide difference in the programs 
followed by various individual companies and for that 
reason we present on page 42 a table covering nearly 
one hundred stock companies and over fifty mutual com- 
panies showing the premiums earned on policy years 
1936 to 1938, inclusive, and the number of suits out- 
standing at the end of 1938 on each of these policy years 
with the three-year average. 


Policy Year Basis 


On a policy year basis very little more than half of 
the net premiums written for the last year have become 
earned by the year-end but neither have all of the suits 
accumulated. As to be expected there were more suits 
pending per $100,000 of earned premiums on policy 
year 1938 than on 1937 policy year and the suits on 
policy year 1936 have been reduced by nearly two-thirds. 
Most of the suits on automobile liability claims are settled 
before the end of the fourth year, therefore, we have not 
carried the table back to include policy year 1935. 
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the general public are fully 
aware that every Massachusetts auto is insured. 


Reasonable Doubt 


Among the many liability claims filed are some in 
which there is reasonable doubt as to the existence of 
liability and a company must decide whether to deny 
liability or settle promptly. Due to the cost of litigation 
one school of thought advocates the immediate settle- 
ment of all doubtful cases claiming a net saving over the 
other group which, cognizant of the growing claim mind- 
edness of the public, tries to discourage doubtful or 
illegitimate claims by letting them go to suit. 

In addition to territorial differences and the general 
claim settlement policies of a company there is the gen- 
eral efficiency of the claim department to consider. Due 
to economic conditions there has been ample opportunity 
to secure increasingly able claim men and many com- 
panies have materially strengthened their claim depart- 
ments. 

Last Three Years 


The stock companies listed in the table reported 
earned premiums of $507,310,000 for the last three 
policy years and 45,748 suits outstanding at December 
31, 1938, or 9.0 per $100,000 of earned premiums. The 
relative number of suits decreased from 12.6 on policy 
year 1938 to 10.6 for 1937 and 5.0 for 1936. The reduc- 
tion in suits outstanding is more apparent when it is 
realized that suits on policy year 1936 at the end of 1936 
were running at the rate of 14.0 per $100,000 of earned 
premiums. 

The mutual companies have reported very similar ex- 
perience, there being 14,437 suits at December 31, 1938 
for the last three policy years on earned premiums of 
$156,856,000, or 9.2 per $100,000 of earned premiums. 
The relative number of suits decreased from 14.6 on 
policy year 1938 to 9.9 for 1937 and 4.4 for 1936. 

(Continued on page 42) 











CASUALTY LOSS RESERVES 


N the July issue of Best’s Insur- 
ance News, Fire and Casualty 
Edition, we discussed in detail the 
procedure followed by stock casualty 
companies in setting up loss reserves 
on liability and workmen’s com- 
pensation insurance, and, in addi- 
tion, stressed the pertinent factors 
to be considered when studying the 


AMERICAN MUTUAL LIABILITY INS. CO. 


Liability 
Developed Loss Ratio 
*Prem. — End of Year 
Year Earned °31 °32 '33 °34 '35 °36 z 38 
i | 














931 2,605 60 60 60 56 3 4 53 
1932 2°630 60 60 60 52 53 52 52 
1933 3,108 60 60 60 58 58 57 
1934 3,214 60 60 60 58 59 
1935 3,695 60 60 60 59 

936 4,348 60 60 60 
1987 4,617 60 60 
1938 60 

Workmen's Compensation 
1931 6, 842 89 70 72 73 74 73 73 73 
1932 5,980 8 72 % 7% 7% 7% % 

933 8 172 75 69 69 69-68 68 
1934 11, "220 69 6 65 63 63 

935 14, 593 74 66 65 64 
1936 19,113 81 65 
1937 18,278 81 67 
1938 10, 167 
CELINA MUTUAL CASUALTY COMPANY 

Liability 

Developed Loss Ratio 
*Prem. ee of Year ——) 
Year Earned ’31 ’32 ’33 35 °36 ’°37 ’38 
1931 182 60 60 65 73 72 72 72 78 
1932 163 60 60 64 68 67 66 67 
1933 114 60 55 72 72 74 74 
1934 124 58 61 64 66 67 
1935 228 51 60 6 48 
1936 307 60 60 66 
1937 344 60 &4 
1938 215 64 

EMPLOYERS MUTUAL CASUALTY CO. 

Liability 

Dorieoes Loss Ratio 
*Prem. —————End of Year — 
Year Earned °31 ’32 '33 ’34 ’35 ’36 ’'37 ’38 
1931 312 81 71 61 60 60 60 60 
1932 306 75 7% 3 60 60 61 61 
1933 345 78 65 66 67 66 
1934 542 100 78 79 79 79 
1935 778 77 76 7 7% 
1936 1,048 67 71 66 
1937 1,122 69 61 
938 564 15 


Workmen's Compensation 


1931 307 116 80 76 74 74 75 75 75 
1932 295 113 86 81 83 82 84 & 
1933 453 92 66 65 63 64 64 
1934 817 79 6 65 55 55 
1935 1,077 65 66 66 65 
1936 1,472 78 66 65 
1937 1,368 90 67 
938 2 


EMPLOYERS MUTUAL LIABILITY INS. CO. 


Liability 
Developed Loss Ratio 
*Prem. ———End of Y 
Year Earned ’31 °32 ’33 ’34 '35 ’36 '37 '38 
1931 530 60 60 60 39 39 39 39 39 





1932 587 62 60 60 45 46 48 48 
1933 738 60 60 60 51 55 55 
1934 60 60 61 60 61 
1935 1,273 69 61 60 59 
1936 1,504 7 53 60 
1937 1,716 68 60 
1938 973 60 
16 





developed loss experience of indi- 
vidual companies which was pre- 
sented in statistical form for policy 
years 1931 to 1938, inclusive. A 
careful review of the article in our 
previous issue will be very helpful 
in a study of the developed loss ex- 
perience of mutual casualty com- 
panies presented herein. 


EMPLOYERS MUT. LIAB.—Cont. 


Workmen's Compensation 
Developed Loss Ratio 








*Prem. End of Year — 
Year ei "31 °32 °33 "35 °36 °37 °38 
1931 2,531 76 75 76 76 76 76 76 
1932 2) 441 77 7% 7 7 76 76 
1933 3, 975 64 65 65 61 62 62 
1934 5, 617 69 65 65 55 5 
935 7 "750 71 6 65 56 
1936 9, oul 79 6 65 
1937 9,84 80 65 
1938 4, 18 91 


EXCHANGE MUT. INDEMNITY INS. CO. 


Liability 
Developed Loss Ratio 
*Prem. ————End of Year maciany 
Year Earned ’31 ’32 ’33 ’34 ’35 °36 °37 °38 
31 376 60 60 60 52 55 HM 4 





19% 54 
1932 306 60 60 60 61 64 64 66 
1933 323 60 60 60 45 46 46 
1934 324 60 60 6 46 47 
1935 344 & 60 60 58 
1936 368 60 60 60 
1937 375 60 60 
1938 190 60 


FACTORY MUTUAL LIABILITY INS. CO. 
OF AMERICA 


Liability 
Developed Loss Ratio 
*Prem. ————End of Y 
Year Earned ’31 ’32 ’33 ’34 
1931 1,585 60 60 60 43 43 41 41 41 


1932 1,763 60 60 60 48 42 40 40 
1933 1,893 60 60 60 51 45 43 
1934 2/059 60 60 60 46 41 
1935 2, 281 60 60 60 43 
1936 2,40: 60 60 60 
1937 2, 15 60 60 
1938 1,647 60 


FARM BUREAU MUTUAL AUTO INS. CO. 


Liability 
Developed Loss Ratio 
*Prem. ———End of Year————. 
Year Earned '31 ’32 ’33 ’34 ’35 ’36 ’37 °38 
1931 568 100 61 65 65 65 66 65 65 
1932 653 & T7 78 77 7 7 79 
1933 846 77 73 79 80 80 80 
1934 1,146 87 84 92 90 91 
1935 1,471 78 76 74 72 
1936 1,715 88 74 7 
1937 2,089 85 74 
1938 1,351 86 


FARMERS MUT. AUTOMOBILE INS. CO. 


Liability 
Developed Loss Ratio 
*Prem. ———— ee of Year = 
Year Earned ’31 = a 4 °35 °36 ’37 °38 
1931 155 60 73 74 74 74 74 





1932 129 a és 69 69 70 70 7 
1933 188 60 60 4 61 61 61 
1934 238 56 73 74 7 
1935 349 7 % 80 80 80 
1936 534 70 67 65 
1937 676 66 62 
1938 547 63 





HARDWARE MUTUAL CASUALTY Co, 
Liability 


Developed Loss Ratio 


*Prem. -— End of Year 


Year Earned '31 '32 '33 ’34 35 '36 '37 19 
1931 2,345 60 60 60 54 55 55 56 5 
1932 2550 60-60 60 48 49 49 
1933 2°799 60 60 60 59 59 jp 
1934 3,344 60 60 60 50 @ 
1935 3,971 60 60 60 3 
1936 4/586 60 60 8) 
1937 5,230 60 6) 
1938 3,181 & 
Workmen's Compensation 
1931 S11 76 71 73 75 73 73 7% 1% 
1932 822 82 65 67 68 68 68 6 
1933 1,056 81 66 6 6 6 6 
1934 1,474 81 65 65 60 6 
1935 804 78 65 65 5% 
1936 2,322 74 6 6 
1937 2,628 4 6 
1938 1,123 7 
HARLEYSVILLE MUTUAL CASUALTY CO, 
Liability 
Dev weed Loss Ratio 


*Prem. ————End of Year———_, 
Year Earned ’31 ’32 33 34 °35 °36 '37 '38 
1931 275 60 60 83 79 78 77 7 7 


1932 329 60 60 78 81 82 2 & 
1933 446 60 73 80 83 8 8B 
1934 673 134 87 89 93 9% 
1935 810 111 65 6 3 
1936 973 111 71 § 
1937 1,184 104 82 
1938 673 7 
ILLINOIS AGRICULTURAL MUT. INS. CO. 
Liability 


Developed Loss Ratio 
By *Prem. ————End of Year 
Year Earned ’31 ’32 ’33 '34 '35 '36 ’37 '38 











1931 64 71 81 86 85 131 122 121 " 
1932 104 71 76 75 74 74 
1933 99 98 106 114 108 107 Wi 
1934 138 106 121 115 114 108 
1935 418 58 59 58 57 
1936 338 79 74 
1937 407 80 7 
1938 325 3 
INTERBORO MUT. INDEMNITY INS. CO. 

Liability 

Developed Loss Ratio 

*Prem. End of Year———— 

Year Earned ’31 ’32 ’33 '34 '35 ’36 '37 ‘38 
1931 457 60 60 60 52 47 46 46 % 
1932 492 60 60 60 49 49 48 48 
1933 536 60 60 60 49 48 48 
1934 633 60 60 60 52 2 
1935 782 60 60 60 49 
1936 933 60 60 60 
1937 988 60 60 
1938 513 60 
1OWA MUTUAL LIABILITY INS. CO. 

Liability 

Developed Loss Ratio 

*Prem. ——\——End of Year 

Year Earned ’31 ’32 ’33 '34 ’35 ’36 37 '38 
1931 287 60 60 60 53 54 52 51 Sl 
1932 302 60 60 60 64 64 & 6 
1933 304 60 60 71 71 72 7 
1934 314 60 63 68 & 6 
1935 387 42 64 61 6 
1936 436 60 60 6 
1937 522 6 6 
1938 300 A) 


Workmen's Compensation 


1931 218 81 67 72 74 75 75 7 7 
1932 194 74 65 68 69 68 69 
1933 254 78 65 65 59 59 3 
1934 218 66 65 65 50 
1935 353 75 65 65 
1936 425 91 65 6 
1937 435 69 6 
1938 Li 


159 
*Tast (000) omitted. 


(Continued on page 41) 


BEST'S FIRE AND CASUALTY NEWS 








be t 
criti 
part 
whi 
opit 
my 
wha 
spir 
will 
trib 
stru 
prol 
busi 
emy 
mat 
of 
inst 
of | 
eco! 
bus 
] 
to ( 
my 
alm 
the 
line 
itie 
tra 
the 
of 
bili 


/ 
4 


pre 
the 
ant 
its 
tic 
str 
ne 


it 
lal 


Fe 


~ 
ce 
z 

S223s25 


FRRSGS 
IGKLSRSD 


ALTY CO, 


Ratio 
r 


Ratio 

36°37 38 
2 121 121 
4 74 74 


ZS 
Ss2esessee8 


| §1 Sl 
65 
72 7 


3 
SS2aR 


1 

ou 

= 
a 


RSSBs 
RARRSSSSz 


Bs 


NEWS 








What 


w Layman 


insurance buyer, some of the 

thoughts that I express may 
be tinged with a certain degree of 
criticism and may touch on certain 
parts of the insurance picture on 
which there will be differences of 
opinion. May I, therefore, preface 
my remarks with the statement that 
what is presented is offered in a 
spirit of helpfulness, I hope they 
will prove to be some slight con- 
tribution and stimulation to con- 
structive thinking on some of the 
problems present in the insurance 
business as they are seen should we 
emphasize the collective thoughts of 
many buyers. I happen to be one 
of those who feels strongly that 
insurance should, and can be, one 
of the most important parts of the 
economic structure in which modern 
business lives. 

It is, perhaps, unnecessary for me 
to do more than mention in passing 
my strong feelings that there are 
almost unlimited possibilities for 
the development of volume in many 
lines of insurance. These possibil- 
ities will be realized if you can infil- 
trate into your whole sales program 
the broad theme of the importance 
of insurance to the economic sta- 
bility and soundness of business. 

As a layman and an average busi- 
ness executive who has had over a 
period of years contact and experi- 
ence with insurance in various forms 
and with various types and kinds 
of representatives of insurance, I 
have always had a feeling that those 
who have from time to time tried 
to sell me insurance of one kind or 
another, have largely failed in the 
presentation of their case in that 
they have rarely presented insur- 
arice to me from the standpoint of 
its definite and indispensable func- 
tion in the financial and economic 
structure as a whole, and my busi- 
Ness in particular. 


A S AN average representative 


Insurance Mysticism 


_ One of the greatest handicaps or 
impediments under which insurance 
labors is the general lack of knowl- 
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edge and understanding on the 
part of the public regarding insur- 
ance. For many years it would seem 
that the insurance people have felt 
it was to their interest to keep the 
average man from knowing anything 
about how insurance works. There 
has been a certain mysticism about 
insurance in the mind of the aver- 
age person and so far as my per- 
sonal knowledge and experience ex- 
tends, there has been very little ef- 
fort on the part of the insurance 
people to remove this atmosphere 
from their business. 

One of the most constructive 
moves that could be made by the 
insurance fraternity would be to re- 
duce insurance to its plain, common- 
sense, understandable factors, and 
then have all of their representatives 
follow a well-planned program of 
presenting this information to the 
public as they contact them from 
day to day. I see no advantage to 
insurance in fostering and carrying 
any farther this notion of insurance 
being something that the average 





Expects 


by A. VAN COURT MILLER, 


Chief Accountant 
New York Herald Tribune 


man cannot understand and, there- 
fore, as a result in many cases, can- 
not be sold. 

What buyers expect of insurance 
companies or their representatives 
might be a bit difficult to specifically 
catalogue. As a matter of fact, we 
could at this point recite the Golden 
Rule and conclude our talk. How- 
ever, the following are some points 
which I believe will be of interest. 


Responsibility 


Your responsibility to your clients 
is very great indeed. 

By and large, the average assured 
assumes that when you represent a 
company or group of companies, it 
is because you have an expert 
knowledge of, and have been ade- 
quately trained in, the field of insur- 
ance. The assured, therefore, gen- 
erally accepts at face value what- 
ever you represent to him in a 
given situation and in many cases 
does not even read the policy con- 
tract after it is delivered to him. 

There is a growing tendency in 
many businesses for the Board of 
Directors, or Executive Committee, 
or stockholders—or the active exec- 
utive management of the business in 
numerous cases—to have a careful 
study and review made by inde- 
pendent insurance advisors of the 
insurance being carried by the con- 
cern, the responsibility for coverage 
in the majority of cases being left 
to one of the lesser officers. How- 
ever, this policy of retaining inde- 
pendent insurance advisors is not 
universal. This greatly increases 
your responsibility. Many business 
executives feel that insurance is so 
highly technical that they should be 
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able to rely on the insurance com- 
pany representative in the same 
sense that they rely on their lawyers 
in legal matters. 

We can picture many cases where 
a business would be unable to re- 
habilitate itself after a loss of some 
kind because of inadequate or im- 
proper coverage. The only reason 
for buying insurance on the part of 
anyone, whether it is an individual 
or a business, is to protect them- 
selves against that unforeseen emer- 
gency or catastrophe which, were it 
to happen, would spell ruin, unless 
this reserve or emergency protection 
in the form of an insurance policy 
were available. 

There rests upon you insuraice 
company representatives a very 
grave responsibility and, where re- 
sponsibility rests, one should be 
fully. qualified to discharge the 
obligation. 


Education 


As a buyer of insurance I feel 
that you, as insurance company rep- 
resentatives, are responsible for 
educating me in a very definite and 
practical way on the general sub- 
ject of insurance. This should in- 
clude the insurance angles of the 
broad and varied types of risks in- 
volved in my business which are 
definitely insurable. and which I 
should consider from an underwrit- 
ing standpoint. 

Through the process of education 
you can open up vast possibilities 
for additional revenue, as well as 
rendering a very valuable service to 
your clients and prospective clients. 
By developing out of your broad 
experience and contacts the many 
angles of risk and liability involved 
in any particular business, you may 
present these in such a way to the 
manager or owner of that business 
as to make him realize the neces- 
sity of obtaining insurance to cover. 

Likewise, under the educational 
heading should come the explaining 
of the principles of insurance—the 
fundamentals of underwriting—to 
clients and prospective clients. It 
is almost pathetic at times to think 
of the woeful lack of knowledge or 
understanding—or any grasp what- 
ever—of the most elementary prin- 
ciples of insurance or underwriting 
on the part of many business exec- 
utives, managers and owners. 


How many of your clients are 
authoritatively informed of the vari- 
ous engineering bureaus and other 
organizations maintained by the in- 
surance companies, and in some 
cases by the civic authorities, whom 
they might consult on various mat- 
ters affecting either the construc- 
tion, maintenance or operation of 
their properties, the services of 
which technical and engineering 
bureaus would enable your clients 
either to effect substantial savings 
in construction costs or substantial 
savings in insurance premiums by 
making certain slight improvements 
or changes in their plant layout, 
equipment, etc. ? 

How many of your clients have 
been definitely requested not to un- 
dertake any structural changes in 
plant or equipment, or additions 
to plant or equipment, of any 
consequence, without first giving 
you the opportunity to have the 
plans, specifications, etc., submitted 
to the necessary engineering or rat- 
ing bodies for criticism and sug- 
gestion? 

All of these factors are involved 
in what I class as your educational 
responsibilities toward me as a 
client. 


Rates 


It has only been on rare occasions 
that an insurance representative has 
voluntarily furnished or proposed to 
furnish me with any detailed in- 
formation as to the basis on which 
the rate being quoted for a partic- 
ular type of risk is determined. On 
such types of risks where informa- 
tion of this nature is available or, 
can be secured, you should make 
certain not only that it is placed in 
the hands of the assured but that 
it is thoroughly explained to him. 

The manner in which rates under 
the different classifications are de- 
termined, the official methods and 
machinery employed to determine 
the different classes of rates under 
different group headings, are a deep, 
dark mystery to the vast majority 
of insurance buyers. 

I have known men who have been 
buying insurance for years but who 
had a very hazy knowledge of the 
existence of rating boards of dif- 
ferent types, such as the Fire and 
Casualty and Surety Rating Boards, 
the Compensation Rating Board, 


etc. They had never heard of the 
possibility of a buyer or a group of 
buyers obtaining a hearing before 
any of these boards in connection 
with the determination and estab. 
lishment of rates for various types 
of risks. 

As an agent you should have an 
actual and definite working knowl- 
edge of, and acquaintance with, the 
various established rating boards if 
you are to render really construc- 
tive service to, and protect the in- 
terests of, your clients. 

It is of further definite impor- 
tance for you to be well acquainted 
with this rate-making machinery of 
the insurance business because, as 
an agent, you can render construc- 
tive service to the insurance industry 
as a whole by bringing to the atten- 
tion of these official boards the 
trend of current developments in 
the insurance market as you dis- 
cover them in contacting your 
clients. 


Mutual Inroads 


It is largely from the standpoint 
of self-preservation of the agent 
that I make this pojnt. Unless the 
agent brings definite opinion and 
pressure to bear on these various 
official rating boards to recognize 
current trends and developments in 
the insurance business from the 
standpoint of competition, — the 
agents will continue to see an in- 
creasing proportion of the cream of 
the insurance business being ab- 
sorbed by means of self-insurance, 
mutual insurance and reciprocal ex- 
changes, in all of which the agent 
loses his opportunity for any fur- 
ther income. 

It has always been an amazing 
thing to me that the agents and the 
stock companies have permitted, 
over the long period of years 
through which the development has 
taken place, the stupendous growth 
of self-insurance, mutual insurance 
and reciprocal exchanges. 

As I consider this rather remark- 
able situation—remarkable in the 
sense that the original concerns in 
a great field of business were ap- 
parently so out of step with current 
trends and developments from yeat 
to year as to permit the growth ot 
a type of competition which re 
moved from their reach, and in 

(Continued on page 51) 
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ACCIDENT REPEATER DRIVERS 


by HARRY R. DESILVIA and WILLIS H. FRISBEE, JR. 


yet made of accident repeater 

drivers was carried out in the 
Connecticut Motor Vehicle Depart- 
ment in 1936,» 

The records of about 10 per cent 
of all the drivers in that state who 
had renewed their licenses yearly for 
six years were examined. Eighty- 
one per cent of these drivers had no 
reported accidents in the six-year 
period. The accident repeaters (i.e., 
persons having two or more acci- 
dents over this period) among the 
29,531 drivers studied were 3.9 per 
cent of the total. They were in- 
volved in 36.4 per cent of all the 
accidents reported by the group. 
Table 1 contains other information 
gained from this study in brief 
form. 


Ts most thoroughgoing study 


Additional Studies 


R. S. Kirby found that of 429 
Operators in fatal accidents in Con- 
necticut in 1929, 178 or 41% of 
them had been involved in one or 
more accidents during the preced- 
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Institute of Human Relations 
Yale University 


ing 12 years. Ninety or 21% of 
the drivers had been in two or more 
accidents, 25 in at least 4 accidents, 
and one driver in 11 previous acci- 
dents.? 

C. S. Slocombe found in a study 
of the records of 5,000 motorists 
in the Massachusetts Registry of 
Motor Vehicles that over a 6 year 
period 14 per cent of these drivers 





TABLE 1 


STUDY OF ACCIDENT REPEATER 
DRIVERS IN CONNECTICUT * 


1931-1936 
Acci- 
dents % of No.of 
Per Op- No.of %of Acci- Acci- 
erator Drivers Drivers dents dents 
0 23,881 80.9 0 0 
1 4503 15.2 63.6 4,503 
2 936 3.2 264 1,872 
3 160 6 6.8 480 
4 33 132 
5 14 A 3.2 70 
6 3 18 
7 1) 7 


* Table adapted from The Accident-Prone 
Driver, Part 6 of Motor Vehicle Traffic Con- 
ditions in the United States. (U. S. Printing 
Office, 1938, Washington, D. C.) 


had 58 per cent of the accidents, 
and that 62 per cent had no acci- 
dents.® 

A. R. Lauer in a study of 367 
commercial drivers found that 7 per 
cent had 50 per cent of the acci- 
dents, and that 33 per cent had all 
of the accidents.* 


Taxi Drivers 


A study reported by the Metro- 
politan Life Insurance Company of 
1,294 taxicab drivers showed that 
10 per cent of the drivers were re- 
sponsible for 32 per cent of all the 
accidents sustained. 25 per cent of 
the drivers had been entirely free 
from accidents during the period in 
which they were under observa- 
tion.® 

J. S. Baker in a study of com- 
mercial drivers in California found 
that 11.4 per cent of the drivers had 
32.8 per cent of the accidents over 
a period of about three years.® 

Another study of a fleet of com- 
mercial drivers showed that in a 

(Continued on page 21) 
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KIT CARSON 

cat 

age 

eee CARSON, the famous scout, was born the day side of the public square in Taos, was but one story in height; 50 
ove 

before Christmas in 1809 in Madison County, Kentucky. but in its prime covered considerable ground and was a most as 

His father apprenticed Kit to a saddle maker; but the boy, | comfortable place, surpassing most of the houses in the town. i 
having no liking for the work, ran away and Between the ages of eighteen and thirty- per 
qua 

joined his two older brothers who were trap- three, Kit lived the life of a scout and a trap- whe 
den, 

pers on the Santa Fe Trail. He became a per in the Colorado and San Joaquim Valleys 
scout and Indian fighter by the time he had and engaged in the fur trade. He then became 

reached the age of eighteen. Fremont's pathfinder during his exploration of wai 
Kit married an Arapaho girl after, accord- the California country, and his journeys over data 
inte! 
ing to tradition, fighting a duel with Billy the Oregon Trail; forcing the trails through snow- Do ; 
Shunar, a French trapper, who had been drifts of the little known Sierras in zero weath- ay 
forcing his attentions upon the beautiful Indian maiden. er, the expedition subsisted for weeks at a time on dog med. = 
( 
Later he married a Mexican girl and established a home He was self-educated, spoke French, Spanish and sev- = 
rive 
at Taos, New Mexico. He was appointed U. S. Indian agent eral Indian dialects and was proficient in geography and class 
and won the respect of his red charges. Knowing the injustice astronomy. He was also a clever sketch artist. = 
suffered by them at the hands of the whites he was untiring He died at Fort Lyon, Colorado, on May 23, 1868. a 
in 3. 
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ACCIDENT REPEATERS—Continued 


five year period 19 per cent of the 
drivers had 50 per cent of the ac- 
cidents. During this period 32 per 
cent had no accidents.” 

Col. W. V. Bingham estimates 
that 5 per cent of drivers are re- 
peaters and that if we cured them 
we would better the accident record 
by 35 per cent.® 


Connecticut Experience 


An unpublished study by Miss 
Hilda Keller of the Connecticut 
Motor Vehicle Department shows 
that of 9,000 operators examined 
between September 1931 and May 
1932, 1,064 or 11.8 per cent were 
involved in accidents during the 
succeeding 5 years. 88.2 per cent 
had no accidents. 190 or 2.1 per 
cent of all the drivers whose records 
were scanned had more than one 
accident. These drivers were in- 
volved in 493 accidents, 35.5 per 
cent of the total.® 

These results refute the popular 
assumption that there are only a 
few repeaters and that the major- 
ity of accidents are distributed uni- 
formly among the rest of the 
drivers. Instead, the studies indi- 
cate that a relatively small percent- 
age of drivers have between 30 and 
50 per cent of the accidents. And 
over a period of five or six years 
as many as 80 per cent of the 
drivers may go without a reportable 
accident. In other words, a small 
percentage of drivers have from a 
quarter to a half of all accidents, 
whereas the majority have no acci- 
dents at all. 


Type of Accidents 


The drivers examined in the 
published Connecticut study provide 
data on a question of considerable 
interest to safety-minded persons. 
Do repeater drivers specialize in the 
more serious types of accident or 
are their accidents distributed fairly 
uniformly over the whole range of 
accidents from fatalities to fender 
scrapes? The 3.9 per cent of the 
drivers whom we have arbitrarily 
classed as repeaters were involved in 
36.4 per cent of all the reported 
accidents. They participated in 
39.8 per cent of the fatal accidents, 
in 35.2 per cent of the non-fatal 
Personal injury accidents and in 
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37.4 per cent of the non-injury 
property damage type of accident. 
These figures indicate that repeaters 
have nearly the same proportion of 
every kind of accident, the minor 
ones as well as the more serious 
ones," 


Accident Repeaters 


The table below has been taken 
from the unreported Connecticut 
Motor Vehicle Department study of 
9,000 operators.® It shows that 
over a period of years there was an 
increasing proportion of “later ac- 
cidents,” that is, accidents involving 
repeaters, until in the fifth year the 
percentage of such accidents 
amounted to 40 per cent of the 
whole number had during the year 
by the group under observation. 
This fact indicates that in any group 
of drivers there are a few who seem 
to cause more and more of the 
trouble with the passage of years. 





PER CENT OF ACCIDENTS IN- 
VOLVING REPEATERS WITHIN 
FIVE YEARS OF TEST 


Per cent 
Period First Later Total Involv- 
Elapsing Acci- <Acci- Acci- ing Re- 
After Test dents dents dents peaters 
Less than 
lyear 427 33 460 7.16% 
lto2 years 192 35 227. =—15.42% 
2to3years 197 59 256 23.04% 
3to4years 156 62 218 28.44% 
4toSyears 92 60 152 39.47% 
Total within 
Syears 1064 249 1313 18.96% 
In the next table which considers 


operators rather than accidents, we 
see that the proportion of operators 
becoming repeaters was greatest 
among those to whom accidents oc- 
curred within the first or second 
year after examination. More than 
20 per cent of those in accidents 
during the first two years became in- 
volved in later accidents. 


(Continued on page 40) 
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Everybody believed the earth was flat . . . until Columbus proved otherwise. 
Many people still assume that business is flat in the summertime . . . but ; 
every day alert Agents are proving that insurance sales are to be had by those 
with energy enough to go after them. Fire and other hazards don't “lay off’ for 
during warm weather; people still need insurance . . . and will buy it when . 
it is persuasively suggested to them. North America Agents are supplied with - 
) 
advertisements, folders, sales letters and other helps to thaw out summer sales. ont 
. ag 
See our advertisement in the August I4th issues of se 
Life and Time and August 5th issue of Business Week. ied 
; abl 
| C f North Ameri i 
nsurance ompany .@) ort merica ula 
rity 
PHILADELPHIA Acc 
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Indemnity Insurance Company of North America whi 
write practically every form of insurance, except life. the 
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HIGHWAYS t NEW HORIZONS 


URGLARY insurance is an- 

other Casualty line which offers 

almost limitless opportunities 
for development. 

One used to be able to give the 
different forms of Burglary and 
Robbery insurance offhand with- 
out much effort but it really takes 
a good man to do that today. Dur- 
ing the past half dozen years many 
new forms have been made avail- 
able to the agent for presentation to 
risks that need them. I refer partic- 
ularly to the several forms of Secu- 
tities Insurance policies and also the 
Accounts Receivable, Storekeepers’ 
Burglary and Robbery, and Safe 
Depository Liability policies, all of 
which have broadened materially 
the field of Burglary and Robbery 
Insurance underwriting. 

Why the volume of Burglary in- 
surance doesn’t increase faster than 
it does has always been a mystery 
to me. Perhaps some day agents 
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by JOHN H. EGLOF 





EDITOR’S NOTE 


Mr. Eglof is the supervisor of agency 
field service and the home office school 
for agents, casualty lines, of the Travel- 
ers. The accompanying article is written 
particularly for agents and is based upon 
Mr. Eglof’s two very interesting addresses 
given before the Texas and Virginia As- 
sociations of Insurance Agents. Comments 
on automobile and public liability and 
property damage insurance were discussed 
in last month’s issue, leaving burglary, 
boiler and machinery, glass and workmen’s 
compensation for this month. 





will realize the big undeveloped 
field offered by Burglary insurance 
and then to go to work on it. 


Criminals at Large 


The following figures which came 
to my attention recently give some 
idea as to the need for Burglary 


and Robbery insurance. They are 
the result of a survey made by the 
Law Enforcement Committee of the 
American Bar Association : 


One out of every thirty-seven 
persons in the United States is a 
criminal, 

Major crimes are committed at 
the rate of one every twenty-two 
seconds. 

The annual cost of crime in 
the United States is $15,000,000,- 
000—and each year it shows an 
increase, 





The United States has the great- 
est prison population of any coun- 
try in the world. 

If one out of every thirty-seven 
persons in the country is a criminal, 
there must be more than three mil- 
lion criminals in the United States, 
and although our prison population 


(Continued on page 25) 
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IF YOU NEED 


Recenty we wrote a number of promi- 
nent agents asking them what they expect of 
their best fieldmen. The replies were re- 
markably various. Some agents need rating 
help, others don’t. Some want a fieldman to 
go out and help them sell, while others think 
that idea not so good. Many agents want 
sales ideas and sales promotion plans, while 
others figure it’s their job to know their 
town and their prospects better than any 
fieldman could. 


There isn’t any “typical” agency. There 
can’t be any one answer to all agents’ 





Your business will profic 
by the help of your NF 
Group Counselor. What- 
ever the problem, he’s 
probably met it somewhere 
before. Call him in today. 
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problems. But if a fieldman is good enough, 
and if his executives stay wide-awake to new 
wrinkles, company men can help a lot with 
the problems of good local agents because 
the chances are they have met a problem 
something like that somewhere before. 


Your NF Group Counselor — the fieldman 
who serves your community for the com- 
panies of The National Fire Group— 
has had years of sound training in helping 
agents solve problems. Behind him is a com- 
pany organization bettered by none. Call 
him in if you need cooperation. 


THE NATIONAL FIRE GROUP 


NATIONAL FIRE INSURANCE COMPANY OF HARTFORD — TRANSCONTINENTAL INSURANCE COMPANY 
MECHANICS & TRADERS INSURANCE COMPANY — FRANKLIN NATIONAL INSURANCE COMPANY of NEW YORE 


Home and Administrative Offices: 95 Pearl Street, Hartford, Connecticut 
Western Department: 175 West Jackson Boulevard, Chicago — Pacific Department: 234 Bush Street, San Francisco 
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HIGHWAYS TO HORIZONS—Cort. 


is larger than that of any other 
country, it is very evident that there 
are more criminals out of prison 
than there are in. 

According to this ratio, there 
would be over 250 criminals in any 
town of 10,000 inhabitants, over 
2,500 in any city of 100,000 people. 
It’s a good point to bring out when 
you are trying to sell any kind of 
Burglary or Robbery insurance! 


"Who Are Prospects?" 


The president of a large eastern 
Casualty insurance company once 
said : 


“No agent can achieve the full 
measure of his success until he 
has learned to read his prospects 
from his own records.” 


In plain sales language what this 
oficial meant was this—your un- 
solicited policyholders are another 
agent’s prospects. 

There is a further thought in this 
connection and that is—Prospect all 
the time you are not actually selling! 

If every agent would follow that 
method of prospecting day in and 
day out he would have plenty of 
prospects for all kinds of Burglary 
insurance. It always should be kept 
in mind that it takes prospects and 
plenty of them to give the law of 
averages a chance to work, hence 
the better prospector you are the 
more business you will write. 


"How to Sell It" 


(1) Know the particular cover- 
age you are selling. You 
won't get very far unless 
you do. 

(2) Point out that the purchase 
of Burglary insurance offers 
an additional opportunity to 
substitute a definite pre- 
mium charge for a possible 
and frequently large loss. 

(3) Show the need for the in- 
surance you are offering 
which you can easily do 
through the medium of a 
clipping file featuring local 
items. 

(4) Capitalize the Fire and 
Theft idea in selling the 
Residence line. Fire and 
Theft, you know, go to- 
gether. 
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(5) Point out the need for ade- 
quate amounts of insurance, 
(6) Losses frequently result in 
extensive property damage. 
(7) Show the prospect what the 
premium will cost per day. 
(8) Know the answers to the 
three main objections you 
will encounter in selling the 

Residence line: 

(a) I’ve lived in my home 
for many years and 
never had a burglary 
loss. 

(b) I don’t need Burglary 
insurance. I have noth- 
ing valuable enough to 
tempt burglars. 

(c) I'll take my chance. 





John H. Eglof 


(9) Believe in and use a planned 
sales program for it does 
produce interviews and in- 
terviews are necessary to 
produce business. 

(10) Always keep in mind that 
there is Burglary insurance 
business to be written, and 
plenty of it, by those who 
go after it. 


$500 Policy 


The $500 Residence Burglary pol- 
icy broadens the field for the Resi- 
dence coverage and gives those who 
do not need more than this amount 
of protection an opportunity to buy 
it at a premium cost which should 
appeal to them. It is designed pri- 
marily for the smali householder 


whether he be an owner, tenant or 
apartment dweller, 

What coverage does the $500 

Residence policy give? 

(a) $500 blanket coverage. 

(b) $25 on money and securities 
within the house. 

(c) $50 on stamp and coin col- 
lections. 

(d) $50 on property on porches 
or in garages. 

(e) Property in safe deposit 
boxes up to policy limit. 

(f) Property of guests and serv- 
ants up to 25% of policy 
limit. 

(g) Pays for damage done by 
burglars. 

(h) Allows 6 months permissible 
vacancy, 

(i) Hold-up coverage outside 
premises may be added for 
slight additional cost. 

Burglary insurance offers you a 

sizable uncultivated field for new 
contacts and real agency service. It 
is a highway that will pay you well 
for your time and effort. 


Boiler and Machinery 


Boiler and Machinery insurance 
is developed through: 

(a) Expirations. 

(b) Knowledge of the coverage 
and what it will do for the 
risk in the event of an acci- 
dent or when specialized un- 
derwriting or emergency 
service is required. 

Someone has said, “The man who 
gets the business is the man who 
knows the business.” 

Experience shows that Boiler and 
Machinery business goes to those 
who are proficient in the Survey 
Method of selling and who are in 
a position to get special sales assist- 
ance when they need it. The field 
is a profitable one for agents who 
can tune in with the particular type 
of salesmanship called for by these 
lines and who are willing to follow 
a systematic business development 
program. 


Plate Glass 


Glass insurance is a service line. 
Convince the owner of display win- 
dows that they are “Silent Sales- 
men” and usually you will find that 
he is interested in what you have to 


(Continued on page 49) 
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“Unforeseen events...need not change and shape the course of man’s affairs” 





“HEROISM FEELS AND NEVER REASONS...” 


Emerson 


Children are instinctive heroes. When something they love _ the streets. In addition, Maryland safety men instruct dri- 
is in danger. they act impulsively, with never a thought for vers of commercial fleets in the ways of safety. And, in 


their own safety. advertisements like this, a continuing effort is made to en- 
It’s up to you to make allowance for the child’s psychol- _list your help in reducing the number of traffic fatalities. 
ogy. Drive carefully always. Redouble your vigilance in 1 ’ 1 


school and residential neighborhoods. Heroes deserve the About 3,400 children will die in automobile accidents 


right of way. this year. A large proportion of these accidents would 
The Maryland, through posters, cards and leaflets in _ never occur if drivers were ever alert. Won't you do your 
public schools, teaches youngsters how to avoid danger on _ part. Maryland Casualty Company, Baltimore. 


The Maryland writes more than 60 forms of Casualty Insurance and Surety Bonds. Over 10,000 Maryland agents are equipped 
to help you obtain protection against unforeseen events in business, industry and the home. 


Seb MARY LAND 


SILLIMAN EVANS, Chairman of the Board EDW. J. BOND, JR., President 





This advertisement appears in FORTUNE * TIME * NATION'S BUSINESS avd BUSINESS WEEK during the month of August 
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REVISED UNS. LAW og N.Y. 


Comments on Article IV 


By JOHN C. FARBER and MAURICE MOUND, 


surance Law of New York 

deals generally with the organ- 
ization of corporate insurers, the 
issuance and revocation of licenses 
and the kinds of insurance which 
may be written. 

It is provided by section 40(1) 
that no one may do an insurance 
business in New York unless au- 
thorized to do so by a license issued 
by the Superintendent or unless ex- 
empt by statute. This provision is 
applicable equally to domestic, for- 
eign and alien insurers. A license 
issued to a domestic insurer shall 
be for an indefinite term; a license 
issued to a foreign or alien insurer 
shall be for a term expiring on June 
30 following the date of issuance 
(Section 40(5)). Under the pres- 
ent law licenses of foreign and alien 
insurers expire on April 1 (§ 32).* 

With respect to insurers not li- 
censed in New York, the Superin- 
tendent may refuse to grant a license 
to a domestic, foreign or alien in- 
surer if, in his judgment, such re- 
fusal “will best promote the interests 
of the people of the state” (Section 
40(4)). If the Superintendent re- 
fuses an original license to a domes- 
tic insurer, such action is subject to 
judicial review (Section 40(7)); 
but if the original license of a for- 
eign or alien insurer is refused, 
there is no provision for judicial 
review. 


A RTICLE IV of the revised In- 


Licensing Discrimination 


Why this distinction? It would 
seem that the time had come when 
state statutes should cease to accord 
different treatment to corporations 





*To avoid confusion, reference to sections of 
the present law are indicated by the symbol §; 
the word “Section” is used to refer to provi- 
Sions of the new law. 
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of O'Connor & Farber, Attorneys 


of equal qualification simply be- 
cause one is organized under its laws 
while another is organized in a “for- 
eign” state. This is particularly true 
of insurance companies whose busi- 
ness transcends state lines. New 
York should not, in a modern code 
of general excellence, indulge in the 
local prejudice that was rampant in 
the early days of corporate develop- 
ment, even though such legislation 
may nevertheless not be repugnant 





EDITOR’S NOTE 


The revised Insurance Law of New 
York becomes effective generally on Jan- 
uary 1, 1940. John C. Farber and Maurice 
Mound, of O’Connor & Farber, New 
York attorneys, have prepared a series of 
articles commenting on certain phases of 
the new law as it relates to fire and 
casualty insurance. Their first two articles 
appeared in the June and July issues of 
this publication. This article is the third 
of the series. 





to the Federal constitution. It has 
long been recognized that the con- 
cept of the corporation is a legal 
fiction and that the corporation be- 
longs to its creditors and stockhold- 
ers who, in the case of insurance 
companies, are residents of many 
states other than the one which 
granted the corporate charter. 

A strong Massachusetts company, 
expanding its business and desiring 
to enter New York State, might find 
itself damaged more seriously by a 
refusal on the part of New York 
State to issue it a license than a new 
proposed domestic insurer which has 
done no business anywhere and 
whose organization may be nipped 
in the bud without serious conse- 
quences. The embryo domestic in- 
surer is entitled by statute to contest 
the Superintendent’s action in court ; 
the statute gives the Massachusetts 
company no judicial redress against 


the arbitrary refusal to grant it a 
license. This, it will be argued, is 
the exercise of the constitutional 
prerogative of the state to exclude 
foreign corporations. But its wis- 
dom is questionable. 

Now with respect to insurers al- 
ready licensed. As to domestic in- 
surers, no provision is made for 
revocation. If grounds for revoca- 
tion exist proceedings would have to 
be instituted under Article XVI of 
the new law—the liquidation and 
rehabilitation article—where ample 
provision is made for notice and 
judicial hearing. 

As to foreign and alien insurers, 
the Superintendent may revoke 
their licenses for good cause after 
notice and hearing (Section 40(6) ). 
But the statute requires no hearing 
preceding the failure of the Super- 
intendent to renew the license of a 
foreign or alien insurer. This pro- 
cedural distinction is unreasonable 
since in either case the insurer would 
lose its license. If the Superintend- 
ent desired to expel a foreign or 
alien insurer in May of any year, 
he would have to conduct a proceed- 
ing to revoke its license which would 
require notice and hearing ; whereas, 
if he waits until June 30, he may, 
under the statute, accomplish the 
same result without giving notice or 
hearing, by simply failing to renew 
the license of the insurer. 

In the first Revision of the law 
the power to suspend licenses was 
provided for, but this power was 
eliminated in the final Revision. The 
power to suspend should have been 
retained and made applicable to do- 
mestic insurers as the milder remedy 
of suspension is often preferable to 
liquidation or rehabilitation. While 
the power to suspend is not provided 
for, provision is nevertheless made 

(Continued on next page) 
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for the judicial review of the exer- 
cise of this nonexistent power (Sec- 
tion 40(7)). This is undoubtedly 
a draftsman’s error. 

An error in draftsmanship has 
also been made with respect to the 
duration of the license of a domestic 
insurer, which license shall expire 
with the termination of its “corpo- 
rate existence” (Section 40 (5)). 
An unincorporated insurer has no 
corporate existence. Its license 
would nevertheless have to expire 
upon the termination of its right to 
do business. 


Extraterritorial Control 


The original Revision sought to 
freeze into the statute the require- 
ment that foreign insurers shall not 
write elsewhere and alien insurers 
shall not write elsewhere in the 
United States the kinds of insurance 
which similar domestic insurers may 
not write in New York. The reason 
given by the Revisors for this pro- 
hibition—that insurers doing busi- 
ness in New York should not “ex- 
pose their assets to ruin by the doing 
of kinds or combinations of kinds of 
business which are deemed too haz- 
ardous for New York Companies” 
—is of questionable validity. Fire 
and casualty powers are separated 
in New York not because there is 
any particular hazard inherent in the 
combination ; if that were the reason, 
the asset and reserve requirements 
could be increased and the hazard 
removed. The real reason for the 
separation of powers is that most of 
the companies prefer such separa- 
tion. 

As a result of the legislative hear- 
ings on this provision of the Revi- 
sion, the draft was changed so that 
the Superintendent may license a 
company exercising prohibited com- 
binations of powers elsewhere if, in 
his opinion, the doing of such out- 
side business will not be prejudicial 
to the best interests of the people of 
this state (Section 42(5)). If the 
Superintendent applies this section 
literally, i.e., only where the out- 
side writing of prohibited classes of 
business is prejudicial from the 
standpoint of hazard, it should cause 
no difficulty. 

In making this change in Section 
42 from the first draft of the re- 
vision to the final law, whereby con- 
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trol over extraterritorial writing 
was converted from an absolute 
prohibition to one of discretion, cer- 
tain provisions in Section 42(3) and 
(4) were left unchanged. This re- 
sults in an ambiguity which may 
contradict the discretionary power 
conferred in Section 42(8). It is 
provided in Section 42(3) and (4) 
that no licensed foreign insurer shall 
do elsewhere and no licensed alien 
insurer shall do elsewhere in the 
United States any kind of business 
other than an insurance business 
and such business as is necessarily 
or properly incidental to the kind of 
insurance business which it is li- 
censed to do in this state. 

Suppose a fire company writing 
certain fire and casualty lines in the 
state of its incorporation desired to 
write only casualty insurance in 
New York. In connection with its 
fire business in its home state it 
would have to adjust fire losses, dis- 
pose of salvage from fire and 
institute suits on subrogation claims 
arising out of a fire. Would such 
activities be regarded as business 
incidental to the kind of insurance 
business it is not licensed to do in 
New York—casualty insurance? If 
so, it could not be licensed in 
New York or, if admitted, would 
lose its license. Such interpretation 
was not intended as it would nega- 
tive the discretionary power granted 
to the Superintendent under Section 
42(5) to license such a company as 
a casualty company in New York. 

In contrast to the provisions on 
licensing are the definitions of the 
“insurance contract” and the “doing 
an insurance business” which are 
examples of skillful draftsmanship 
(Section 41). These definitions 
should prove of value in throttling 
illegal insurance enterprises which 
sometimes masquerade under the 
guise of personal service contracts, 
installment contracts and other con- 
tracts for the sale of property. Al- 
lowance is made for contracts not 
intended as insurance such as inci- 
dental guarantees made in the course 
of ordinary business transactions. 


Underwriting Powers 


The kinds of insurance which 
may be written in New York are 
elaborately set forth in Section 46 
under twenty-two numbered para- 
graphs. Whereas under the present 
law, the underwriting powers are 


contained in the sections dealing 
with the formation of the various 
types of insurers such as § 70 for 
casualty and surety companies, § 110 
for fire companies and § 150 for ma- 
rine companies, under the revised 
law all the insurance powers which 
may be exercised by insurers are 
enumerated in one section. This sec- 
tion should have the careful atten- 
tion of insurance executives because 
of the many detailed changes which 
have been made. In the articles of 
the new law dealing with the forma- 
tion of particular types of companies 
reference to insurance powers is 
made to Section 46 by referring to 
its sub-paragraphs. 

The fire insurance powers con- 
tained in § 110 of the existing law 
are set forth with minor changes 
and additions in Section 46 under 
the following separate paragraphs: 

4. Fire insurance (present §110 
(1)). 
5. Miscellaneous property insur- 
ance. This coverage has been ex- 
tended to include explosion of steam 
boilers of not more than fifteen 
pounds pressure in residential build- 
ings of not more than four families 
(present § 110 (2) (3) and (4). 

6. Water damage insurance, a 
new name for sprinkler leakage, etc. 
and including other kinds of water 
damage except flood (present § 
110(5)). 

12. Collision insurance, a new 
name covering loss or damage to any 
property caused by collision with 
any other object (including automo- 
biles) but not including collisions 
involving elevators or instruments 
of navigation (included in part in 
present §110(7)). 

19. Motor vehicle and aircraft in- 
surance (present § 110(7)). 

Marine insurance powers are set 
forth substantially as at present 
under the following paragraphs: 

20. Marine insurance (present § 
150). 

21. Marine protection and indem- 
nity insurance (present § 162). _ 

There is no separate classification 
for inland marine powers, all of 
which are included under paragraph 
20. Insurers licensed to do only a 
fire business may exercise some of 
the powers set forth in paragraph 
20; insurers licensed to do only a 
marine business may likewise exer- 
cise certain fire powers. 


(Continued on page 44) 
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CONNECTICUT EXPERIENCE 


HILE underwriting experi- 

ence on the total business 
transacted by all licensed fire insur- 
ance companies in 1938 did not 
differ materially from the returns of 
the previous year, the investment 
results differed widely, according to 
figures contained in the Annual Fire 
and Marine Insurance Report of the 
Connecticut Insurance Department, 
a summary of which was recently 
issued by Insurance Commissioner 
John C. Blackall. 

Two hundred and ninety-seven 
fire and marine companies reported 
to the Connecticut Insurance De- 
partment as of December 31, 1938, 
four more than the number operat- 
ing in this State and reporting for 
1937. 


Countrywide Experience 


Net claims incurred by all licensed 
companies on their total countrywide 
business in 1938 were $339,608,728, 
compared with $327,849,997 in 
1937. Premiums earned totalled 
$806,258,707, compared with $794,- 
643,305 in 1937. The loss ratio of 
all reporting companies on their total 
business increased slightly from 
41.26 per cent in 1937 to 42.12 per 
cent in 1938. Their underwriting 
expense ratio decreased from 50.28 
per cent in 1937 to 49.01 per cent in 
1938. The underwriting profit of all 
companies on their total business 
was $71,289,074 in 1938, compared 
with $67,460,631 in 1937. 

Gross interest and rents earned by 
all the companies totaled $86,022,545 
in 1938, compared with $93,529,501 
in 1937. Dividends declared by the 
companies in 1938 amounted to 
$118,417,246, compared with $101,- 
943,204 in 1937. These latter figures 
represent dividends paid to policy- 
holders as well as stockholders and 
net remittances to their home offices 
by United States branches of foreign 
companies. The investment gain in 
surplus in 1938 was $168,087,257, 
compared with a loss in surplus in 
1937 of $224,735,181. 


Connecticut Companies 
Net claims incurred by the Con- 
necticut stock fire insurance com- 
panies throughout the country in- 
creased from $48,359,637 in 1937 to 
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$52,347,178 in 1938, while their 
premiums earned rose from $120,- 
171,621 to $124,837,509. Their loss 
ratio on countrywide business in 
1938 was 41.93 per cent, compared 
with 40.24 per cent in 1937. Their 
underwriting expense ratio in 1938 
was 52.57. per cent, compared with 
54.55 per cent in 1937. 

Gross interest and rents earned by 
the Connecticut stock fire insurance 
companies amounted to $11,605,431, 
compared with $12,043,564 in 1937. 
Stockholders’ dividends declared by 
them totaled $8,300,000, compared 
with $8,275,000 in 1937. They made 
an underwriting profit of $6,938,720 
in 1938, compared with $6,131,604 
in 1937. Their investment gain in 
surplus was $24,107,684, compared 
with a corresponding loss of $19,- 
566,510 in 1937. 

Net fire insurance claims paid in 
Connecticut in 1938 rose sharply 
from $3,265,760 in 1937 to $5,001,- 
617 in 1938. Net premiums written 
on the same business differed only 
slightly in the two years, being $10,- 
748,759 in 1937 and $10,814,039 in 
1938. The percentage of net fire 
claims paid to net premiums written 
in Connecticut was 30.38 in 1937 
and 46.25 in 1938. These percent- 
ages do not include any allowance 
for acquisition or administrative ex- 
penses. 


Connecticut Experience 


Total net claims paid in Connecti- 
cut in 1938, including fire and aliied 
lines written by all licensed com- 
panies, were $8,553,222, compared 
with $4,708,993 in 1937, tornado 
losses contributing over $1,500,000 
to this increase. Total net premium 
income in 1938 from all lines was 
$14,237,929, compared with $14,- 
525,022 in 1937. 

The total gain in surplus of all 
companies for their entire business 
during 1938 amounted to $108,220,- 
427, compared with a total loss of 
$231,776,932 in 1937. 

Leaders in net fire premiums 
written in Connecticut during 1938 
were: 


Aetna Ins. Co. ......... $387,718 


Hartford Fire Ins. Co... 384,956 
National Fire Ins. Co. .. 362,796 
NG SER, was cows on 354,688 
Travelers Fire Ins. Co... 313,975 








A= business you can name has some 
out-moded tradition or seasonable saying 
that persists in spite of all things to the 
contrary. Ever since we have been con- 
nected with insurance we annually hear the 
phlegmatic lament—"nothing happens in in- 
surance in the summer." This, the August 
issue of the NEWS, because of its dynamic 
and mind-arresting contents, should go far 
to dissipate that moribund assertion. 


For example take the article on page I! 
by Alfred M. Best, founder and guiding 
hand of this company, entitled, “Insurance 
Horse-Sense vs. Economic Non-Sense." 
Given before the American Bar Association 
convention in San Francisco and re-quoted 
by papers from coast to coast, we bet its 
facts and figures will lift you out of almost 
any brand of lethargy. 


LAY EXPECTATIONS 


Then, while you're still shaking your head 
in astonishment, you will happen on A. Van 
Court Miller's opinions on page 17 under 
the terse heading of "What the Layman 
Expects." Every insurance man has wanted 
that information for years and Mr. Miller 
gives it to you with both barrels unchoked. 
At a recent large agents’ convention this 
article, given as an address, had all the 
delegates taking notes. Don't miss it. 
Automobile accidents fill our newspapers 
every weekend and you'd think reading 
about them or maybe having one little 
bang-up would be lesson enough to every- 
one. But, no—there are certain human clay 
pigeons that put the lie to that saw about 
“a burnt child - - ." Harry De Silva and 
Willis Frisbee from the Institute of Human 
Relations, Yale University, tell you about 
them in “Accident Repeater Drivers" on 
page 19. 


ROADS TO BUSINESS 


“Highways to New Horizons," the article on 
page 23 by John H. Eglof and a continua- 
tion from the July NEWS, is not a list of 
vacation suggestions but if you develop your 
business as Mr. Eglof suggests you can 
afford a better vacation next year. On page 
27 John C. Farber and Maurice Mound 
continue their non-technical comments on 
New York's revised insurance law and it's 
data worth having. 

Our monthly offering of vital statistics in- 
clude Investment Trends on page 13, a 
study of Auto Liability Suits on page 15 and 
Mutual Casualty Loss Reserves on page 16 
(stock company loss reserves were in the 
July NEWS. See them?). But we've onl 
26 more words left for this column so we'll 
have to leave the rest to you. See you next 
month and—profitable reading! 
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—only because You did Your job well 


HE treasurer was a tough customer. Didn’t 

want Dishonesty Insurance. Said he hired 
only honest men—and that’s that. But you sold 
him, in spite of it. Today he says you were 
right, he was wrong. He’s thanked you for your 
persistence and the prompt and equitable way 
the U. S. F. & G. settled his claim. 


There’s satisfaction in solving the insurance 
problems of your prospects and policyholders. 
To help you do this, we support your efforts 
with a record for prompt and equitable settle- 
ment of claims which is convincing when you 
are selling and satisfying when you are making 


an adjustment. 


“Consult your Agent or Broker as you would your Doctor or Lawyer”’ 


U.S.F.4G. 





UNITED STATES FIDELITY AND GUARANTY COMPANY 
with which is affiliated 
FIDELITY & GUARANTY FIRE CORPORATION 


HOME OFFICES: BALTIMORE 
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ADJACENT PROPERTY 


June issue of Best’s Insurance 

News under the above title was 
written by a Washington attorney 
with the law of the State of Wash- 
ington in mind and was not en- 
tirely in line with the law of some 
of the other states. One of our 
New York attorney readers, David 
A. Ticktin of Powers, Kaplan and 
Berger, considered the article well 
reasoned and extremely practical 
but wished to add a slight amend- 
ment as several of the references 
made in the original article did not 
apply in so far as the State of New 
York is concerned. 

In the article it is stated: 


Tis article appearing in the 


“There is, however, a most im- 
portant hazard of loss by fire which 
is completely overlooked and neg- 
lected in a great majority of cases. 

“This is the danger of legal lia- 
bility for the destruction of adjacent 
or adjoining property as a result of 
a fire negligently started upon or 
allowed to spread from the insured’s 
premises. Jn a congested district 
there is almost no limit to the ex- 
tent of such possible liability. * * * * 

“It is well settled law that a con- 
cern is liable for damage caused 
by a fire allowed to start or spread 
through its negligence. * * * * *” 

The law of the State of New 
York, however, limits the liability 
of a person on whose premises and 
through whose negligence a fire 
has originated or permitted to be- 
come augumented to the extent only 
of the damage caused by such neg- 
ligence to adjoining property own- 
ers. 

The case of HOFFMAN vs. 
KING, 160 N. Y. 618, while de- 
cided in 1899, is still the law of the 
State of New York. in that case, 
the highest Court of the State of 
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FIRE DAMAGE 


New York stated, in part, as fol- 
lows, at pages 628 and 629: 

“If a person lights a fire upon 
his own premises, upon which he 
has maintained inflammable ma- 
terial extendmg to his neighbor’s 
lands, and the fire, fed by this ma- 
terial, spreads upon abutting lands, 
the damage is the proximate result 
of the act and a liability exists, and 
this, we think, is the limit. It is 
contended that liability ought not 
to be thus limited; that a fire once 
set may run across the lines of an 
abutting owner and upon lands of 
other proprietors, causing damage. 
It must be conceded that such a re- 
sult often happens. It did in the 
case we have under consideration. 
But where is the line to be drawn? 
Shall it be one mile, two miles or 
ten miles distant from the place of 
the original starting of the fire? 
Who is to specify the distance? It 
is suggested that it might be left 
to the jury; but a jury in one part 
of the state might answer one mile, 
and in another part it might de- 
termine the rule of liability to ex- 
tend ten miles. The evidence upon 
this branch of the case is undisputed, 


.and in such cases the question as 


to what is proximate cause is al- 
ways for the court and not for the 
jury. 

“While we appreciate the force 
of the argument in favor of extend- 
ing the rule of liability, and recog- 
nize the fact that a limitation of 
the rule will deprive many persons 
of a right of action for damages, 
we are convinced that the old rule 
is wiser and more just and that we 
ought not to depart from it. The 
limitation may be somewhat arbi- 
trary, but it recognizes the principle 
that we should live and let live. 
Fires often occur from the trivial 
acts of most prudent persons. Great 


conflagrations are daily reported. 
Not long since one of our largest 
cities substantially disappeared 
within a single day. No person, 
however cautious, is exempt; mis- 
fortune may overtake him in a for- 
getful moment, or through fault in 
the members of his family or serv- 
ants. No man is able to answer for 
all the remote consequences of his 
acts and those for whom he is re- 
sponsible. Hence, the wisdom of 
the rule of proximate cause which, 
as defined by Webster, is that which 
immediately precedes and produces 
the effect. The fire set by the de- 
fendant did not immediately pre- 
cede the fire upon the plaintiff’s 
land ; other lands intervened covered 
with inflammable material over 
which the defendant had no control, 
and without which the fire could 
not have extended upon plaintiff’s 
premises. The drought, atmosphere 
and wind were the principal agents 
assisting the fire in its work of de- 
struction, and were the interven- 
ing causes of the damage. It is un- 
fortunate for the plaintiff, but we 
think her damage was the remote 
and not the proximate result of the 
defendant’s fire.” 

As recently as 1918, the Court of 
Appeals of the State of New York 
reaffirmed that principle as the law 
of this State in the case of BIRD 
vs. ST. PAUL F. & M. INSUR- 
ANCE COMPANY, 224 N. Y. 47, 
when it said, by Cardozo, J.: 

“But even in tort, where responsi- 
bility is less dependent on intention, 
space may break the chain of causes. 
The wrongdoer, who negligently 
sets fire to a building, is not liable 
without limit for the spread of the 
flames. In our own State there is a 
fixed if somewhat arbitrary restric- 
tion (HOFFMAN v. KING, 160 
N. Y. 618)”. 
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INSURANCE HORSE-SENSE—Continued 


exceed fourteen and a half billions a year, which is larger 
than at any previous time, in war or peace, and equiva- 
lent to more than 23% of the national income. 

Why are taxes so heavy? Some light on this question 
was thrown by Senator Bennett Champ Clark, of Mis- 
souri, in a recent address. Among other things he said 
that “Although the Civil Aeronautics Authority is less 
than a year old its payroll already exceeds that of the 
fifty-two-year old Interstate Commerce Commission, and 
its employees outnumber the total employees of all the 
air lines it regulates.” I checked a little on this state- 
ment. A report of the Civil Service Commission shows 
that this new Bureau has over 4,000 employees, as 
against about 2600 for the Interstate Commerce Com- 
mission, despite the fact that the latter in recent years 
has taken on the job of supervising the interstate truck 
and bus operations, as well as the railroads. The same 
report shows that the Federal Government alone has 
over 885,000 people on its payroll. 

Senator Clark also mentioned that in one recent year 
the Agricultural Resettlement Bureau spent $3,500,000 
for traveling expenses and $2,500,000 for telephone and 
telegraph tolls. 

The array of Administrations, Authorities, Boards, 
Bureaus and Commissions in Washington alone is be- 
wildering. 

Interest alone—not to mention amortization—on the 
present Federal debt exceeds by two hundred millions 
the entire cost of the Federal Government in 1916, the 
year before we entered the World War. Contrast this 
with the rigid economy exercised in the insurance busi- 
ness. 

Incidentally, in the last ten years expenditures for 
relief purposes represented only about one-fifth of the 
total disbursements. Keep that fact in mind in thinking 
of the increase in the public debt, the taxes, and the ex- 
penses of government. 

Life insurance companies have loaned billions on mort- 
gages. During the recent depression years they were as 
generous to the debtors as their duty as trustees of other 
people’s money permitted ; but they were forced to take 
over by foreclosure a great deal of real estate, both city 
and farm. You all know that insurance laws discourage 
investment in real estate for other than home office pur- 
poses, and most of them require that foreclosed prop- 
erties must be disposed of as rapidly as possible. Recent 
activities of the Federal Government have greatly in- 
tensified the problem of disposing of the foreclosed real 
estate in an orderly manner. 


H. O. L. C. 


The Federal Home Loan Bank Board directs the 
operations of the Federal Home Loan banks, the Federal 
Savings and Loan Associations, Federal Savings and 
Loan Insurance Corporation and the Home Owners 
Loan Corporation. The first two operate on the general 
plan of Building and Loan Associations. The Insurance 
Corporation guarantees private investments made in the 
securities of the first two classes of institutions, up to a 
total of $5,000 in any one, and the H. O. L. C. made loans 
to the amount of over three billions on urban dwellings, 
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the average loan being less than $3,000. It is interesting 
to contrast its plan of operation, and its results, with the 
practices of life insurance companies in the same lending 
field. 

The report of the Board, covering operations to 
June 30, 1938, states that about 90% of these loans re- 
placed existing ones, or, in other words, “bailed out” 
former mortgagees. Its loans were permitted to go up to 
80% of the appraised values, and, therefore, its activities 
did not compete with the lending activities of insurance 
companies, which by law are limited to from one-half 
to two-thirds of appraised value, the limit varying in 
different States. 

The making of new loans was discontinued a few 
years ago, and then resumed on a smaller scale, and the 
official report states that H. O. L. C. “is liquidating its 
assets with special regard to the welfare and interest of 
its borrowers.” The taxpayers are not referred to. It 
mentions that in the fiscal year ending June 30, 1938, 
debtor accounts in default were reduced from 331,664 
to 270,144, “partly because of improved collections, but 
chiefly because of loan extensions granted to borrowers 
who were not able to meet their obligations in full, and 
because of foreclosures.” The report further says that 
“approximately 40% of H. O. L. C. borrowers are de- 
linquent in taxes for one or more of the years 1933- 
1937.” It began operations in 1933, and from 1934 to 
June 30, 1938, over 150,000 foreclosures were authorized 
and over 100,000 properties were acquired. Note that 
foreclosures occurred the very year after operations be- 
gan. A year ago over half a billion in real estate was 
owned or in process of foreclosure. The cost of these 
acquired properties includes thirty-four millions of un- 
paid interest, capitalized. In its statement there is set up 
a reserve for future losses of about one hundred millions. 


The point I wish to emphasize is that the properties 
so far sold by the Corporation were sold at a loss, in the 
aggregate, and that this half billion of Government 
owned urban dwellings overhangs and depresses the 
real estate market, and cannot fail to interfere with the 
orderly disposal of similar properties owned by insur- 
ance companies. 

The report shows an investment of about six millions 
in a “Home Office property,” about equally divided be- 
tween land and building and furniture, fixtures and 
equipment. 

The H. O. L. C. charges 5% on its loans, and used 
very much cheaper money to make them. Yet up toa 
year ago it had an operating loss of forty millions. 


The report makes this interesting statement : “As has 
been brought out in the preceding sections of this report, 
the Corporation extends its mortgagors every reasonable 
leniency. In the average foreclosure case the borrower 
has had occupancy free of charge for a period amount- 
ing to over four years, and has paid no taxes for approx- 
imately five years, including the period of default before 
refinancing by H. O. L. C.” 

Can you imagine anything more radically opposed to 
sound business practice, or anything more calculated to 
compete unfairly with private loaners in the urban dwell- 
ing field or private owners of foreclosed urban dwell- 
ings? 

(Continued on page 34) 
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A Dollar's Worth of Gas, please... 


(and a Dollar’s Worth of Service) 


..- AND HE GETS IT WITH A SMILE 


c= the service roll. This cus- 
tomer wants them all—air, 
water, windshield (don’t forget the 
battery) rest room, road maps, an 
opinion on the weather, the use of 
a few tools. And he gets it with a 
smile because the modern service 
station is typical of American busi- 
ness enterprise, justifying a slight 
profit by providing convenience, 
speed, and the reliable products 
which go along with friendly ser- 
vice. It’s a typical American insti- 
tution, like nothing else in the 
world, yet part of the profit system, 
independent and vigorous. 


When the local service station, re- 
pair shop, garage, or automotive 
dealer buys insurance from the ex- 
perienced agent or broker of a stock 
insurance company, he does not say, 
**$50 worth of insurance, please.”’ 














He asks for and gets the advice and 
full service of an expert purchasing 
agent in the complex insurance 
field, like himself an expert middle- 
man. No worries about uncovered 


risks that might wreck a business. 


* * * 


Because we believe so thoroughly 
in the services of an expert middle- 
man whether service station, expert 
repair service, or automotive dealer, 
insurance agent or broker, we refuse 
to accept business direct because it is 
not in the interest of the Company 
or the assured to do so. When you 
buy National Surety Fidelity Bonds, 
Surety Bonds, Burglary or Forgery 
Insurance through your local insur- 
ance agent or broker, you deal with 
a customer and friend who is a fel- 
low member and supporter of the 
American Business System. 





@ This is an advertise- 
ment of the National 
Surety Corporation 
which appeared in 
Gasoline Retailer, a 
leading publication in 
the automotive service 
field. It was directed 
to the independent 
business men in the 
automotive service 
field in your city. 


This advertisement has 
also appeared ina 
long list of banking and 
financial publications. 
It is an effective sales 
help to our agents and 
another proof of our 
belief in and support 
of the American 
Agency System as a 
part of the American 
Business System. 





NATIONAL SURETY CORPORATION 


VINCENT CULLEN, President 




















INSURANCE HORSE-SENSE—Continued 
U.S. H. A. 


To encourage slum clearance and construction of 
housing for low income groups, the United States Hous- 
ing Authority may make loans and grants up to 90% of 
cost and yearly contributions to operating deficits. In- 
terest is at the “going Federal rate,” stated to have been 
2.583% on March 31, 1938; and the loans may run for 
as many as sixty years. 

The Agricultural Adjustment Administration paid out 
from May, 1930, to March 31, 1938, nearly two and a 
half billions. This includes all sorts of gifts to farmers. 
A volume issued by the National Emergency Council, 
from which these facts are taken, states that it is esti- 
mated that in the current year “parity payments” will 
amount to about fifty millions on wheat, sixty-nine mil- 
lions on corn, and other large sums not mentioned on 
tobacco and rice. 

Another adventure of Government into insurance is 
the crop insurance plan of the A. A. A., under which 
farmers are granted insurance on crops against almost 
everything and anything that can injure them. They 
may pay their premiums in wheat or its cash equivalent. 

I shall pass over the rest of the Bureaus dealing with 
farm matters, except to quote the National Emergency 
Council’s statement that from May 1, 1933, to June 30, 
1938, over five billions of dollars were loaned to farmers 
and farm organizations. 


The Public Debt 


Public indebtedness affects every individual and busi- 
ness in the country, because the interest and servicing of 
the debts can be paid from only one source—taxes. 
There has been considerable blithe talk about the unim- 
portance of our present incredible public indebtedness. 
I shall refer only to a few facts to indicate its danger 
and the extent of the burden on the country. I have 
already mentioned that only about four billions of the 
twenty billion increase in the Federal debt between 
June 30, 1929, and June 30, 1938, is attributable to un- 
employment relief. Today the Federal debt alone repre- 
sents about $300 for every man, woman and child in the 
United States and the total public debt is twice as large. 
The total Federal indebtedness was about $1,225,000,000 
in 1916; today the direct debt is over forty billion, is 
still rising, and does not include enormous contingent 
liabilities represented by various Federal guarantees. 
Annual interest, despite the unprecedentedly low rates at 
which the Government has been borrowing, amounts to 
almost as much as the total debt before we entered the 
World War, and, as already pointed out, is far in excess 
of the total operating expenses of the Government in 
that year—1916. The mind can scarcely grasp the sig- 
nificance of the magnitude of this debt, but the following 
illustration may help you to do so. Suppose a client 
walked into one of your offices every business day, every 
holiday, and twenty Sundays of every year, a total of 333 
days, and paid you on each of those days $1,000 for 
legal services. In 120,000 years you would have collected 
forty billion dollars, 
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Psychology and Morals 


Finally, just a word about the psychology and morals 
of all this prodigious spending and giving. It has always 
been my personal opinion that the average American js 
self-respecting and wants to be self-supporting. He does 
not want to be the recipient of charity in any form; but 
I was a good deal more sure of this a few years ago 
than I am today. It seems to me that the millions of 
people who have been given and are still receiving some- 
thing for nothing, or for a good deal less than it is worth 
—at the expense, of course, of all the workers who pro- 
duce all the wealth—cannot fail to be weakened thereby. 
This phase of the situation alone would give me mate- 
rial for an entire address, but for a body of thoughtful 
men such as yours elaboration of the point is unneces- 
sary. Another phase bearing on the psychology of the 
whole movement that to me is very interesting is that 
those responsible for this glorious spending spree appear 
to be so wrapped up in what they are trying to do for the 
least thrifty and least responsible elements of our popu- 
lation that they completely fail to appreciate what this 
does to others. Briefly, they seem to have no idea of 
where they are headed. In their solicitude for debtors 
they have no time for sympathy for the creditor. This is 
well illustrated by a statement in the report of the H. 0. 
L. C. that in refinancing mortgages which it took over it 
scaled down the indebtedness of the borrowers about two 
hundred millions. The Farm Loan Agency mentions 
proudly a similar item of sixty-nine millions. Now this, 
of course, means that the whole $269,000,000 was lost 
to the people to whom it was legitimately due. 

It seems to me also of doubtful morality to give people 
houses and other things which they cannot afford, and 
which at the outset must be financed at a loss to the 
producing part of our population, and then from year 
to year support them by additional contributions of tax- 
payers’ money. For example: The Rural Resettlement 
Administration has spent thirty-three million dollars 
building three towns in which people of low income are 
expected to live. These will accommodate about three 
thousand families, which means an average cost per 
family of $11,000. Doubtless it is very nice for these 
three thousand families to get living quarters at rentals 
representing a small percentage of what is reasonable, 
but it does not seem in harmony with either morality or 
“Horse-Sense.” Some day—and soon—all this must 
stop, and then a lot of people are going to feel that they 
are being gypped because, forsooth, they are required to 
pay their own way thereafter. 

Moreover, this widespread coddling is weakening to 
the moral fibre of a large slice of our people. Perhaps, 
the taxpayer will be comforted by a story told by Pearl 
Buck in the July “Harper’s” : 

“Centuries ago, when astute China was about to be 
conquered by the naive and childlike Manchus, the 
Chinese used a weapon which gave them the final and 
actual victory, though the Manchus never knew it. 
When they were conquered, the Chinese said in effect to 
the Manchus, ‘You are our superiors. Therefore we will 
perform all unpleasant tasks for you. You shall live in 
palaces apart and there enjoy yourselves. Sums of 
money will be set aside for you. You need not labor or 

(Continued on page 36) 
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INSURANCE BEHIND THE SCENES 


NSURANCE companies have 

worked quietly behind the scenes 
for the good of the New York 
World’s Fair and the people visiting 
it. We can even say that the Fair 
would not have been possible without 
the institutions of insurance com- 
panies. 

Because of its size, possibilities, 
number of employees and responsi- 
bilities to its millions of visitors, the 
Fair presented many insurance 
problems to its executives. Not only 
did the Fair demand unthought of 
amounts of coverage, but it even led 
the insurance companies to design 
special policies. 


Premiums Involved 


Practically every major insurance 
company had a part in insuring the 
possible hazards of this $155,000,000 
project. Harold Hyer, Insurance 
Director of the Fair, with a com- 
mittee of insurance executives, 
agents and brokers, tackled the 
problem early. A first decision was 
to limit the placing of insurance to 
the coverage needed by the World’s 
Fair Corporation, leaving to par- 
ticipating exhibitors entire freedom 
to select their own agents and insure 
their own hazards. 

It is estimated that the Fair has 
brought to fire, casualty, surety and 
Marine insurance companies new 
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business to the tune of approxi- 
mately $10,000,000—no trifling sum 
even in these days of billion dollar 
conversations. Roughly, this total 
separates into 60% for public lia- 
bility, compensation and allied lines ; 
25% for fire insurance; 15% cover- 
ing automobile, fine arts and other 
marine coverage. 


Specific Problems 


Here are a few of the problems 
with which 1,600 exhibitors in 200 
major projects at the Fair have to 
cope. Restaurants, food concessions, 
purveyors of the hot dog and ham- 
burger have to protect themselves 
with products liability insurance. 
Exhibits with stairs, ramps, polished 
floors and other threats to unwary 
feet need public liability protection. 
Hundreds of delivery cars, busses, 
tractor-trains and motor guide 
chairs are tootling about, bringing 
up the possibility of nudging absent- 
minded pedestrians. 

There are $30,000,000 worth of 
paintings and fine arts on view at 
the Fair ; $5,000,000 worth of jewels 
in the House of Jewels ; a $2,000,000 
collection in the Belgium exhibit— 
all fair game for marine coverage. 
The Amusement Area presents 
thrills and chills to customers—and 
need for protection to concession- 


aires. In fact, 10% of the gross 
income or 25% of the operating 
expenses of the Amusement Area 
goes for insurance protection. 


Protective Measures 


A vital necessity facing the Fair 
Corporation itself is the welfare and 
health of each and every visitor on 
the Fair grounds. Emergencies are 
met by seven first-aid stations and a 
staff of twenty-four doctors and sur- 
geons, assisted by thirty nurses. 
The Fair Corporation operates five 
air-conditioned ambulances and a 
truck with portable X-ray. This 
truck, with its developing facilities, 
makes immediate diagnosis possible 
in case of accidents. 

A staff of thirty-five health in- 
spectors daily examine the Fair’s 
600 eating and drinking establish- 
ments—in other words, the Fair 
has tackled the insurance problems 
from every conceivable angle. The 
Corporation and exhibitors are pro- 
tected against all hazards, and 
visitors’ lives, limbs and pursuit of 
happiness are more carefully 
guarded than in their homes. 

The World of Tomorrow has 
presented a complex problem to the 
insurance fraternity of today. The 
solutions undoubtedly provide new 
formulas in the World of Tomor- 
row. 
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INSURANCE HORSE-SENSE—Continued 


strive. We will do everything for you. We want you 
only to be happy and enjoy yourselves.’ 


“The Manchus were delighted with this. They laid 
aside their weapons, went joyfully to the fine palaces the 
Chinese gave them, and began to spend their lives in 
pleasure. In a short time the Chinese were ruling their 
own country again as they always had and the Manchus 
were as good as dead. Easy food and drink and plenty 
of leisure had reduced them to complete ineffectuality, 
just as the Chinese had planned it. *** They went on 
helplessly living in their palaces and houses, and then 
one day the Chinese realized that there was no use in 
feeding them any more since they were no use to any- 
body, and so they put them all to death in a quiet, matter- 
of-fact way, and that was the end of the Manchus in 
China.” 

The analogy is not quite accurate. I am not suggest- 
ing that the taxpayers have deliberately “planned it that 
way” as did the Chinese in Mrs. Buck’s parable. Nor do 
I suggest or expect wholesale pogroms conducted by tax- 
payers against chair-warming political job holders, and 
the people who are being softened up by unwise coddling. 
But some day not far distant we will reach the limit, if, 
indeed, that point has not already been reached, and then 
there will be a tremendous house-cleaning and a lot of 
people will be compelled to go back to work whether 
they like it or not. 
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SCHEDULE RATING (43 


plant physical conditions is no 

innovation in connection with 
workmen’s compensation insurance. 
In fact, the modification of work- 
men’s compensation Manual rates by 
a schedule of credits or charges re- 
flecting standard or sub-standard 
machinery, elevators, power trans- 
mission, structures, medical facilities, 
and the like, was born in this busi- 
ness away back in 1914. It was re- 
modeled in 1916, and again rather 
extensively in 1923. Late in 1933, 
after ten years of successful appli- 
cation, schedule rating quite gener- 
ally passed into history as a rating 
medium, it having gloriously outlived 
its usefulness as such. In the few 
States where it still persists its scope 
is definitely restricted and one may 
wonder, at times, what is keeping its 
spark of life alive even in them. 
Those early Schedule Rating Plans, 
undoubtedly, were agents of eco- 
nomic value to industry for they 
raised the physical levels both in 
general and in individual plants, so 
that accident frequency and severity 
were very materially reduced with 
resultant monetary savings to as- 
sureds from numerous angles. 


G psn ys rating based upon 


DISEASE PREVENTION 


by G. W. FULLER 


National Council on Compensation Insurance 


Schedule rating of occupational 
disease, while the same as mechanical 
schedule rating in theory, is some- 
what different in its practical appli- 
cation. Injuries from mechanical 
causes are definite and tangible, 
therefore, preventive measures may 
readily be specific and immediately 
conclusive. Occupational disease 
causes are not always readily subject 
to definition .and identification and, 
thus, preventive measures may of 
necessity be subject to application on 
a cut-and-dry basis with little imme- 
diate certainty as to conclusive re- 
sults. Nevertheless, occupational 
disease schedule rating, as an eco- 
nomic incentive to the prevention of 
certain occupational diseases, seems 
to be a reasonable possibility with 
some results immediately obtainable 
by the reduction of compensation 
premiums on individual risks and 
with future accomplishments in the 
way of improved occupational dis- 
ease experience and reduced Manual 
rates anticipated. 
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With this in mind, the National 
Council has adopted an Occupational 
Disease Schedule Rating Plan of 
limited application and it 1s available 
in some twenty-eight States. Special 
plans of occupational disease merit 
rating are effective in three addi- 
tional States. Fundamentally, the 
National Council Plan provides for 
percentage reductions from a basic 
occupational disease rate when cer- 
tain established standards for plant 
improvement and dust curtailment 
are complied with. The Plan is lim- 
ited to foundry operations since, at 
the moment, it is the general opinion 
among insurance engineers and un- 
derwriters that the foundry industry 
seems to be the only one readily sus- 
ceptible to treatment of this nature. 


Five Credit Sections 


There are five distinct Sections in 
the Plan, the first three covering 
rules and procedure respecting its ap- 
plicability, its required plant surveys 
and allocation of inspection costs of 
the Administrative Bureaus. In Sec- 
tion IV, under five sub-divisions: 
castings cleaning ; shake out ; mould- 
ing processes; sand conditioning ; 
and housekeeping, are the standards 
which must be complied with by the 
foundry operator before credits are 
allowed and Section V provides for 
the specific credits applicable: cast- 
ings cleaning—9% ; shake out—5% ; 
moulding processes—3% ; sand con- 
ditioning—3% ; and housekeeping— 
5% ; making a total of 25%. An ad- 
ditional 10% is awarded as a bonus 
credit where the standards of all five 
sub-divisions are complied with. 
This Plan, it will be noted, is ex- 
clusively a credit rating instrument. 
It is readily obvious, therefore, that 
economically it is to an assured’s ad- 
vantage in terms of saved premium 
dollars that he comply with the 
standards as fully as possible. Fur- 

(Continued on page 39) 
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INDEX OF NUMBER OF L-M-C & AMICO COMPENSATION ACCIDENTS 


REPORTED IN VARIOUS SECTIONS OF THE COUNTRY 


(SEASONAL VARIATIONS HAVE BEEN REMOVED. 1934 THRU 1937 = 100) 
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SROUSTIOAL activity increased during 
June and reached the highest level since 
September of 1937, according to the in- 
dex of industrial accidents maintained by 
the (American) Lumbermens Mutual Cas- 
ualty Company of Illinois and the Ameri- 
can Motorists Insurance Company, Chi- 
cago insurance companies under the 
management of James S. Kemper. 

After allowing for the normal increase 
in the number of accidents between May 
and June, countrywide accidents increased 


by 4.2% during the month. As compared 
with June of 1938, this countrywide in- 
crease amounted to 35.3%. The greatest 
increase was shown on the Atlantic Sea- 
board where the index was up 43.4% over 
June, 1938. The Middle West showed a 
gain of 34.7%, while the increase on the 
Pacific Coast was 5.8%. 

Because the index reflects directly in- 
creases and decreases in employment, a 
close correlation exists between the move- 
ment of the index and industrial activity. 





RHODE ISLAND BROKERS 


. N. MORIN, Insurance Com- 

missioner of the State of Rhode 
Island, recently issued a depart- 
mental ruling concerning the licens- 
ing of insurance brokers. 

Under the provisions of Chapter 
152 of the General Laws of Rhode 
Island, examinations hereafter will 
be required of all applicants for new 
licenses as insurance brokers to de- 
termine the fitness of the applicants. 
Similar examinations will be re- 
quired of applicants for the renewal 


of such licenses at the discretion of 
the Insurance Department. 

Also effective August 1, 1939 no 
members or employees of partner- 
ships and no employees of corpora- 
tions shall act as insurance brokers 
as defined by the above mentioned 
Chapter unless licensed by the In- 
surance Department ; and an agent’s 
or broker’s license issued to the firm 
or corporation shall not authorize 
the negotiation of contracts of in- 
surance by such individual. 


MARINE BOOKLET 


HE Marine Office of America, 

which is the Marine Department 
of a group of prominent companies, 
has prepared a very complete and 
useful reference booklet entitled 
“Ocean and Inland Marine Insur- 
ance 1939.” The pocket size, 
rounded corners, two-color printing 
and clear type face were all used in 
order to make the booklet especially 
attractive to the agent. 

The booklet contains information 
on more than 50 different marine 
policy forms. Each of the subjects 
dealt with is conveniently  sub- 
divided as to property covered, in- 
suring conditions, cost, and pros- 
pects. In addition, a table of 
prospects is listed at the end of the 
booklet. 

The booklets were distributed by 
the Marine Office of America to 
agents and brokers on its mailing 
list throughout the country and they 
are available to others free of charge 
upon request. 


OKLAHOMA AUTO RATES 


HE National Bureau of Casualty 

and Surety Underwriters  in- 
formed its member companies re- 
cently that it would not be necessary 
tu appeal from the Oklahoma State 
Insurance Board’s orders of May 
15 and May 27 directing the bureau 
to file Manual Rule 13A—Private 
Passenger Automobile Rating Plan, 
for immediate use in Oklahoma. 

The State Insurance Board had is- 
sued an order revoking the previous 
orders. 





IRE losses in the United States for the month of 

June as estimated by the National Board were 
substantially higher than the losses reported in June, 
1938, the total being $24,190,700 as against $19,473,617 
the previous year, an increase of almost 25%. 
is the fifth consecutive month in which fire losses have 
registered sharp rises over the corresponding months 
As a result of this upward 
trend, fire losses for the first half of this year aggre- 
gated $165,884,926, an increase of about 10% as com- 
pared with the first half of 1938 and 1937, and about 
7% above the first six months of 1936. 

For the twelve months ending June, 1939, fire losses 
aggregated $316,727,689, as compared with $285,257,- 
087 and $288,536,557, respectively, for the years end- 


for the previous year. 


ing June, 1938, and June, 1937. 


A comparative table of fire losses for the years 1936, 
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MONTHLY FIRE LOSSES 


1937 and 1938, together with losses for the first half 
of this year, follow: 





1936 1937 1938 1939 

; January ... $27,729,930 $25,069,895 $27,676,337 $27,615,316 
This February .. 30,909,896 28,654,962 26,472,626 29,303,520 
March 29,177,406 29,319,029 29,050,968 30, "682,168 

pO eee 25,786,835 26,663,854 25,616,112 27,061 yb22 

___ Eueess 21,479,380 21,437,739 22,917,577 27,031,700 

pO Ee 20,407,485 19,524,765 19,473,617 24,190,700 

Total Ist 


half ... $155,490,932 — 670,244 ae ray $165,884,926 


eer 22,357, 020 9,812,485 

August .... 21,714,495 19, 767,314 20,821,184 
September . 20,413,537 19;349,756 23,372,528 
October ... 20,439,136 21,097,670 24,797,624 
November . 22,808,497 23,849,673 28,658,695 
December .. 30,133,628 30,172,952 32,758,044 





$293,357,245 $284,720,094 $302,050,000 
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SCHEDULE RATING—Continued 


thermore, there is the belief and hope 
that extensive compliance with the 
established standards will result in 
the actual prevention of occupational 
disease in foundries and thus, over a 
period of years, produce a material 
reduction in the number and severity 
of silicosis claims and lower occupa- 
tional disease Manual rates. 


Michigan Foundries 


The standards themselves are be- 
lieved to be reasonable and, while 
compliance with certain of them may 
involve a considerable monetary ex- 
penditure on the part of the individ- 
ual risk, the results to be expected 
are generally considered worthwhile. 
Inthe initial phases of developing the 
Plan, it was feared that compliance 
with certain of the standards would 
require expenditures which would 
discourage the industry from action 
along this particular preventive chan- 
nel. This thought appears not to have 
been well-founded for there are nu- 
merous risks in the country which 
now are receiving the full allowable 
credit due both to favorable condi- 
tions existent before the Plan, and 
improvements in plant conditions 
with the Plan as an incentive. Within 
the jurisdiction of the National 
Council the most extensive use of 
occupational disease schedule rating 
seems to have been in Michigan, and 
the following analysis of Michigan 
business which has been subject to 
schedule rating is interesting. Up 
to the first of the year, 135 Michigan 
foundries had been schedule rated. 
This represented employment of 
close to 10,000 persons with an an- 
nual payroll somewhere around $15,- 
It is a little too early to reach final 
conclusions on the success of occupa- 
tional disease schedule rating, nor 
can we claim schedule rating as the 
prime incentive to silicosis prevention 
in foundries. Suffice it to point out 
at the moment that to date, by means 
of schedule rating, employes in this 
industry are being recompensed to 
some degree for efforts along the 
lines of prevention and, even though 
monetary returns may not be great 
on the average nor generally attain- 
able outside the foundry industry, an 
icentive to control occupational dis- 
tase has been created and schedule 
tating deserves its share of credit. 


FOR AUGUST, 1939 


EMPLCY MENT GAINS 


N the basis of daily reports of 

accidents in the plants of our 
many thousands of policyholders 
and audits of payrolls, it is indicated 
that employment for the first six 
months of 1939 has gained 14% 
over the same period of 1938. It is 
equally important to note that the 
trend has been steadily upward for 
the past six months, the largest in- 
crease being scored in June when a 
24% betterment was recorded over 
June of last year.”—Charles E. 
Hodges, Jr., president, American 
Mutual Liability Co. 


—o— 





Underwood & Underwood 


ARENT TEN EYCK, Assistant Dis- 

trict Attorney of New York County 
in charge of the Frauds Bureau, who has 
just been appointed General Solicitor of 
the Claims Bureau of the Association of 
Casualty and Surety Executives to suc- 
ceed the late Frank M. Parrish, a former 
Special Assistant to the United States 
Attorney General. 


—o— 


INSURANCE ALMANAC 


HE twenty-seventh annual edi- 

tion of the Insurance Almanac 
has recently been published by The 
Weekly Underwriter. ‘It is a con- 
venient reference as to Who’s Who 
in Insurance with many interesting 
facts, figures and names pertaining 
to the insurance business through- 
out the United States in all its 
branches. It is available directly 
from The Underwriter Printing and 
Publishing Co., 80 Maiden Lane, 
N. Y. C. at three dollars. 


EXPERIENCE RATING 
MUNICIPALITIES 


HE Classification and Rating 

Committee of the New York 
Compensation Insurance Rating 
Board has adopted a new plan for 
the treatment of a county and its 
political subdivisions as a unit for 
experience rating purposes. 

The plan provides that a county 
and its subdivisions may elect to 
be covered under a single compen- 
sation policy and to be treated as a 
single risk for experience rating 
purposes provided the election is 
duly certified to the Rating Board 
prior to the effective date of rates. 
It is the intent of the plan that the 
group shall be formed before the 
effective date of the rating term 
and that the rates resulting from the 
combination of experience shall ap- 
ply to the members of the group 
until the next rating anniversary. 

No entity may be admitted to the 
group and benefit from a particular 
rating unless its name has been 
certified in advance of the rating 
term by the clerk of the county 
board ‘of supervisors. Nor may an 
entity be admitted to the group for 
any rating period subsequent to the 
filing of the certificate relating to 
such period. That is to say, no 
entity may elect to come in during 
the rating term for which a certifi- 
cate has already been filed. Under 
the plan such an entity would not 
be admitted until the next rating 
period. 

Any entity whose experience is 
included in the group rating will be 
subject to the rates resulting there- 
from until the next rating amnni- 
versary of the group even though 
such entity may withdraw from the 
plan during the rating term. It is 
the intent of the plan that where 
an entity included in the group with- 
draws from the combination on or 
before the termination of the rating 
term, the experience of such entity 
shall be removed from the group 
at the end of the rating term and 
used henceforth in rating such entity 
alone. 

The plan has been approved by 
the Superintendent of Insurance of 
New York to become effective as 
of September 1, 1939 on new and 
renewal business only. 
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ACCIDENT REPEATERS—Continued 


PER CENT OPERATORS BECOM- 
ING REPEATERS WITHIN FIVE 
YEARS OF TEST 


Opera- Operators Per cent 
Period Elaps- tors Who Who 
ing Before in First Became Became 
First Accident Accident Repeaters Repeaters 


Less than 


1 year 427 94 22.01% 
1 to 2 years 192 50 22.04% 
2 to 3 years 197 32 16.24% 
3 to 4 years 156 12 7.69% 
4to 5 years 92 2 2.17% 
Total 

5 years 1064 190 17.86% 
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Summary 


The studies reported have this 
limitation. Most of them involve 
compilations of accidents over 
limited periods of from one to 12 
years. The property damage ac- 
cidents reported usually involved 
only severe damage. If minor 
fender scrapes were counted a 
smaller proportion of the population 
would go accident free. Minor ac- 
cidents are, however, rarely re- 
ported, and public agencies seldom 


have the facilities or the money to 
analyze a multitude of minor ac. 
cident reports. But even if minor 
property damage accidents were in- 
cluded, repeater drivers might very 
probably have a_ proportionately 
large share of them as well, since 
they participate almost equally in all 
types of reportable accidents, 

Repeater drivers usually begin to 
have accidents early in their driy- 
ing careers. Drivers who get off to 
a bad start during the early years 
of their driving experience become 
steadily worse. On the other hand, 
persons who go for two or three 
years without accidents tend to re- 
main accident free, 

On the basis of available facts on 
reportable accidents, there are three 
types of drivers: 1) A small group 
of accident repeaters who over a 
period of 5 to 6 years have any- 
where from a third to a half of all 
reportable accidents; 2) A larger 
but nevertheless distinctly minority 
group of occasional accident drivers 
who have the rest of the reportable 
accidents; 3) A majority group of 
accident free drwers who go a 
similar period without reportable ac- 
cidents. 
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Note: A study made possible by a grant from 


the Esso Safety Foundation. 
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DEVELOPED LOSS EXPERIENCE—Continued 


Mutual Companies 


JAMESTOWN MUTUAL INSURANCE CO. 


Liability 
Developed Loss Ratio 
*Prem. —————End of Year———_ 


Year Earned ’31 ’32 ’33 '34 ’35 '36 ’37 ’38 
146 60 60 64 67 68 68 68 68 


1931 

1932 176 60 60 60 45 49 48 48 
1933 240 60 60 60 55 55 55 
1934 297 60 60 60 59 59 
1935 344 60 60 60 45 
1936 461 60 60 60 
1937 614 60 60 
1938 60 
LIBERTY MUTUAL INSURANCE CO. 


Liability 
Developed en Ratio 


*Prem. ——————End of Yea 
Year Earned ’31 - 33 94 35 '36 ’37 ’38 
1931 4,733 60 60 59 58 58 58 57 
1982 439 56 56 55 55 
1933 6,389 60 & 63 63 61 62 
1934 7,772 70 68 67 64 63 
1935 8,937 65 65 62 56 
1936 ©: 10,603 68 64 58 
1937 =:11,793 69 65 
1938 8,545 75 


Workmen's Compensation 
1931 9,006 84 72 72 74 7 75 76 76 
1932 8,189 7% 71 70 70 70 70 69 
77 66 65 64 





1933 10,996 65 64 
1984 14,176 72 6 65 63 63 
19385 18,202 73 65 65 62 
1986 23,000 73 65 65 
19387 24,222 71 65 
1988 11,327 75 
LUMBER MUT. CAS. INS. CO. OF N. Y. 
Liability 
Developed Loss Ratio 
*Prem. ———End of ai" les can an 
Year Earned ’31 '32 ’33 °34 ’ °36 °37 °38 
1931 230 60 60 60 48 50 50 50 49 
1932 188 60 60 64 62 61 61 61 
1933 201 109 97 98 99 97 97 
1934 176 60 60 62 52 53 
1935 173 60 63 71 67 
1936 223 65 60 61 
1987 267 60 60 
1938 144 60 
LUMBERMENS MUTUAL CASUALTY CO. 
Liability 
___Dardoved Loss Ratio 
*Prem ——End of Year 
36 ’°37 ’38 


Year Earned °31- "32 °33 '34 '35 ’% 
1931 7,857 61 60 61 62 62 62 62 62 


1932 9,053 61 60 60 58 58 58 58 
1933 9,806 60 61 61 61 61 60 
1934 10, 327 65 62 60 61 61 
1935 1,228 66 60 60 56 
1936 12" 335 60 60 60 
1937 13,536 60 60 
1938 8,689 60 


Workmen's Compensation 
1931 2,904 87 75 77 77 78 78 78 7% 


1932 2,758 86 81 76 77 7 75 75 
1933 4060 75 66 65 63 62 62 
1934 © 4'813 78 65 65 57 57 
1935 6,235 73 65 65 57 
1936 7,674 83 65 
1937 7/391 70 65 
1988 2620 70 
MERCHANTS MUTUAL CASUALTY CO. 
Liability 


Developed Loss Ratio 

*Prem. ———End of Year———. 

Year Earned ’31 ’32 ’33 °34 ’35 '36 '37 '38 
1931 2.452 60 60 64 70 71 71 71 

1932 2,600 60 60 60 62 63 = 63 


1933 2498 60 60 60 65 67 
1934 1,997 60 60 63 73 74 
1935 1,855 60 60 60 62 
1936 =. 2'212 60 60 61 
1937 -2'156 60 61 
1988 1,544 61 


* Last (000) omitted. 
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MICHIGAN MUTUAL LIABILITY CO. 


Liability 
Developed Loss Ratio 

*Prem. -~————End of Year———_. 

Year Barnes "31 °32 ’33 °34 °35 °36 ’°37 ’38 
1931 551 60 60 54 55 55 55 55 
1932 513 60 60 60 60 60 60 59 
1933 650 60 60 60 59 61 61 
1934 684 6 60 6 72 73 
935 819 60 60 60 58 
1936 956 60 60 60 
1937 1,111 60 60 
1938 577 72 

Workmen's Gempenention 

1931 958 83 91 95 96 97 98 98 
1932 761 77 89 99 93 107 110 109 
1933 1,284 66 79 86 89 90 90 
1934 1,913 65 68 70 72 73 
1935 2,527 6 65 65 65 
1936 2,988 65 65 65 
1937 3,055 65 65 
1938 1, 631 70 


MILWAUKEE AUTOMOBILE INS. CO. LTD. 


Liability 
Dovepoet Ae Ratio 


*Prem. ———E 
Year darnet "31 °32 33. 34 '35 '36 '37 ’38 
1931 284 79 68 67 57 58 57 57 58 
1932 273 63 67 60 47 52 49 47 
1933 269 78 78 T7 71 72 7% 
1934 316 91 81 76 7 75 
1935 402 89 8 81 78 
1936 501 71 67 7% 
1937 550 90 76 
1938 317 74 
MOTORISTS MUTUAL INSURANCE CO. 

Liability 
Developed Loss Ratio 

*Prem. ———End of Year———— 
Year Earned ’31 ’32 ’33 ’34 °35 ’36 ’37 ’38 
1931 45 60 60 60 45 46 46 46 46 
1932 76 60 66 88 88 88 88 88 
1933 103 60 68 62 63 60 
1934 125 50 52 60 49 49 
1935 167 60 64 
1936 256 60 51 60 
1937 317 73 69 
1938 348 60 


NATIONAL GRANGE MUTUAL LIAB. CO. 


Liability 
Developed Loss Ratio 
*Prem. ————End of Year———_ 
Year Earned o "32 °33 °34 '35 °36 '37 & 


1931 12 71 70 76 77 77 77 
1932 209 60 60 60 42 42 42 42 
1933 301 46 46 46 
1934 409 60 60 61 66 68 
1935 544 60 60 60 49 
1936 742 60 60 60 
1937 970 60 60 
938 697 60 


PENNSYLVANIA THRESHERMEN AND 
FARMERS MUT. CAS. INS. CO. 
Liability 


Developed Loss Ratio 


*Prem. ——\End of Year————_ 
Year Earned ’31 ’32 ’33 ’34 '35 °36 ’37 '38 
1932 116 -. 22 60 29 40 31 30 
1933 195 33 60 46 58 60 60 
1934 338 60 55 77 83 84 
1935 413 91 77 78 83 
1936 524 55 65 70 
1937 609 54 63 
1938 338 51 

Workmen's Compensation 
1931 269 65 65 65 64 65 69 72 70 
1932 401 66 78 79 81 82 82 82 
1933 675 65 65 68 77 80 81 
1934 971 83 73 83 84 
1935 1,179 65 68 72 
1936 1,537 51 65 65 
1937 1,708 65 «65 
1938 1,478 65 





SECURITY MUTUAL CASUALTY CO. 


Liability 
Developed Loss Ratio 
*Prem. -————End of Year————"_—-> 


Year Earned °31 ’32 '33 ’34 '35 '36 '37 '38 
1931 7687203 60 66 7 


5 74 72 74 74 

1932 459 4182 60 60 41 39 39 39 
1933 476 60 60 46 47 49 
1934 569 60 60 60 67 64 
1935 745 60 60 60 40 
1936 771 60 60 
937 720 60 60 
1938 315 60 

Workmen's Compometion 

1931 1,061¢822 78 75 73 71 72 74 Th 
1932 1,005 +784 83 75 73 74 74 7 
1933 1,318 87 72 65 58 58 59 
1934 1,430 95 65 53 54 
1935 1,439 65 65 65 53 
1936 1,647 65 65 65 
1937 1,697 65 65 
1938 65 


570 
+ Includes substantial voluntary reserve. 


SHELBY MUTUAL PLATE GLASS & CAS. 
INS. CO. 


Liability 
Developed ikon Ratio 


*Pre c—————_ End —_—_—_ 
Year Earned °31 °32 ’°33 '34 2 36 Z s 


1931 74 61 61 68 67 69 

1932 145 61 69 70 33 64 74 74 
1933 208 62 66 70 71 72 72 
1934 299 59 69 75 76 77 
1935 376 60 56 
1936 509 69 60 63 
1937 575 60 60 
1938 295 60 
STATE AUTOMOBILE MUTUAL INS. CO. 

Liability 


Developed Loss Ratio 
*Prem. ——————End of Yea 


r———_ 
Year Earned ’31 '32 '33 '34 '35 '36 ’37 38 
1931 109 60 65 72 68 67 66 66 66 
1932 1,037 65 66 66 66 
1933 1,164 91 66 70 71 70 
1934 1,710 54 63 63 66 67 
1935 2,116 53 60 60 58 
1936 2,1 60 60 60 
1937 2,096 60 
938 1,165 60 


STATE FARM MUTUAL AUTO INS. CO. 
(ILL.) 

Liability 

Developed Loss Ratio 


*Prem. -———End of Year———.. 
zeer Earned ’31 ’32 ’33 '34 ’35 ’36 ’37 '38 


31 1,972 76118 97 101 102 ss 102 102 
1932 2,139 61 88 90 93 94 94 
1933 2,580 72 110 113 116 116 116 
1934 2,929 77 108 108 109 109 
1935 4,948 60 60 60 59 
1936 5,143 79 66 65 
1937 5, 76 68 
1938 4,320 87 


TEXAS EMPLOYERS' INS. ASSN. 


Workmen's Compensation 
Developed Loss Ratio 
*Pre c————— End of Year———"—"—"- 
Year Harned 81 °32 '33 °34 °35 °36 '37 '38 
1931 1,957 82 96 99 104 103 103 104 103 
76 74 82 82 83 83 


1932 1,644 83 
1933 1,865 70 68 73 74 74 T4 
1934 2,276 55 63 64 61 «61 
1935 2,893 73 65 68 68 
1936 3,741 65 58 65 
1937 4,238 65° 65 
1938 2,378 65 
UTICA MUTUAL INSURANCE CO. 
Liability 





*Prem. ————End of Year 
Dev eloped Loss motte 


Year Earned °31 ’32 ry "84 '°35 27 °38 
1931 1,339 60 60 59 61 a0 61 60 
1932 1,595 60 $0 60 60 59 58 58 
1933 1,581 60 60 60 54 & 53 
1934 1,803 60 60 62 64 63 
1935 1.846 60 60 60 48 
1936 2.114 60 60 60 
1937 2.441 60 60 
1938 1,806 60 
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AUTOMOBILE LIABILITY SUITS 
POLICY YEARS 1936, 1937 AND 1938 AT END OF 1938. 





Stock Companies 


No. of Sults No. of Suits No. of Suits 





tEarned Suits Suits per tEarned No. of per yEarned Suits per ft Earned Suits per Pri 
Auto Pend- $100,000 Auto Suits $100,000 Auto Pend- $ido, 000 Auto Pend- $100,000 Ro, 
Liab. ing on of Liab. Pending of Liab. ing on of Liab. ing on St. 
Prem. 1936 Earned Prem. on 1937 Earned Prem. 1938 Earned Prems. 1936-7-8 Bornes Sel 
1936 Policies Prems, 1937 Policies Prems. 1938 Policies Prems. 1936-7-8 Policies Prems, Sta 
Aetna Cas. & Sur. ..... $7,972 242 3.0 $8,392 440 5.2 $4,883 399 8.2 $21,247 1,081 5.1 Ste 
Aetna Life Ins. Co. .... 2,756 86 3.1 2,659 161 6.1 685 44 6.4 6,100 291 4.8 s 1 
Allstate Insurance Co. .. 1,149 36 3.1 1,668 12% 7.4 1,019 65 6.4 3,837 224 5.8 ae 
American Auto Ins. Co.. 8,538 248 2.9 9/923 755 7.6 5,614 445 7.9 24,075 1,448 6.0 Trs 
American Casualty Co. .. 870 62 7.1 1/286 228 17.7 1,079 106 9.8 3,235 396 12.2 Tre 
Amer. Employers Ins. Co. 1,826 92 5.0 1,823 229 12.6 248 172 13.8 4,897 4 10.1 Tri 
American Fid. & Cas. ... 2/048 33 1.6 2,513 55 2.2 546 239 9.4 7,10 327 4.6 Uni 
Amer. General Ins. Co.. 161 9 5.6 242 13 5.4 135 9 6.7 31 5.8 Un 
American Indemnity Co. 624 31 5.0 86 61 7.8 452 5 7.8 1,861 127 6.8 Uni 
Amer. Motorists Ins. Co. 3,499 173 4.9 3,835 491 12.8 2,432 393 16.2 9,765 1 Ost 10.8 U. | 
Am. Pol’cyh’ld’rs Ins. Co. 603 58 9.6 643 171 26.6 588 219 37.3 1,833 448 24.4 Uni 
Amer. States Ins. Co. .. 875 26 3.0 1,016 49 4.8 585 13 2.2 2,476 3.6 Uni 
American Surety Co. ... 934 37 4.0 989 58 5.9 515 55 10.7 2,438 15 6.2 Wer 
Anchor Casualty Co. ... 439 4 0.9 536 58 10.8 287 22 YH 1,262 6.7 Wo 
Associated Indem. Corp. 860 27 3.1 48 6.7 302 37 12.2 1,883 112 5.9 Yor 
Atlantic Insurance Co. . 273 8 2.9 335 42 12.5 165 13 7.9 773 63 8.2 Zur 
Bankers Indem. Ins. Co. 1,201 92 AY 1,268 132 10.4 746 115 15.4 3,215 339 10.5 
Buckeye Union Cas. Co.. 771 30 3.9 953 70 7.3 502 7.0 2,227 135 6.1 
Car & Gen. Ins. Corp... 1,251 66 5.3 1,275 217 17.0 1,129 308 27.3 3,655 591 16.2 
Central Sur. & Ins. Corp. 1 "342 24 1.8 1,752 140 8.0 1,462 107 7.3 4,556 271 5.9 
Century Indemnity Co. . 2,248 158 7.0 2,446 394 16.1 1,577 334 21.2 6,271 886 14.1 
Columbia Casualty Co. . 373 16 4.3 413 37 9.0 26 11.0 1,022 79 7.7 Alli 
Commercial Cas. Ins. Co. 1,832 105 5.7 1,933 199 10.3 1,331 264 19.8 5,096 568 11.1 Am 
Commer. Stand. Ins. Co. 867 67 Tot 1,099 120 10.9 74 7.8 2,908 261 9.0 Aut 
Connecticut Indem. Co. . 329 4 1.2 404 22 5.4 12 5.2 962 38 4.0 = 
as 
Continental Casualty Co. 4,153 188 4.5 4,172 427 10.2 2,469 310 12.6 10,794 925 8.6 
Eagle Indemnity CO. os 943 43 4.6 1,142 130 11.4 119 18.4 2,731 292 10.7 Celi 
Employers Casualty Co.. 642 22 3.4 728 78 10.7 434 28 6.5 1,804 128 7.1 Chi 
Employers Liab. Assur.. 7,722 413 5.3 7,206 773 10.7 4, 611 12.5 19,827 1,797 9.1 Ele 
Eureka Casualty Co. ... 293 4 1.4 245 12 4.9 72 3 4.2 3.1 iat 
Fidelity & Cas. Co. ..... 5,476 416 7.6 6,045 674 11.1 3,394 351 10.3 14,915 1,441 9.7 E 
Fireman’s Fund Ind. Co. 1,651 97 5.9 1,746 1 11.1 836 129 15.4 4,233 420 9.9 ml 
Freeport Motor Cas. Co. 308 8 2.6 372 4.6 220 27 12.2 901 52 5.8 = 
Gen. Ace. F. & L. Assur. 9,084 331 3.6 9,646 1,011 10.5 4,679 617 13.2 23,409 1,959 8.4 k - 
Gen. Cas. Co. of Amer.. 1,320 36 2.7 1,455 72 4.9 52 5.8 3,668 160 4.4 Fac 
Glens Falls Indem. Co... 2,143 81 3.8 2,134 221 10.4 1,095 119 10.9 5,372 421 7.8 Far 
Globe Indemnity Co. .... 5,245 324 6.2 5,500 639 11.6 3,062 363 11.9 3,807 1,326 9.6 Fart 
Great Amer. Indem. Co.. 3,034 155 5.1 3,157 302 9.6 J 223 11.8 ,080 680 8.4 Far 
Great Lakes Cas. Co. ... 298 29 9.7 359 58 16.2 35 19.1 840 122 14.5 Frat 
Hartford Accident ...... 9,407 556 5.9 10,252 1,197 11.7 5,679 766 13.5 25,338 2,519 9.9 Gra: 
Hawkeye Casualty Co. .. 222 7 3.2 249 6 2.4 143 1.4 614 15 2.4 Har 
Home Indemnity Co. .... 1,353 56 4.1 1,649 5 15.4 1,119 210 18.8 4,127 520 12.6 Har! 
Hoosier Casualty Co. .... 313 24 Pe 77 32 8.5 218 20 9.2 909 76 8.4 ‘TIL 
Illinois Casualty Co. .... 195 9 4.6 184 22 12.0 113 5 4.4 492 36 7.3 Inte 
Illinois National Cas. Co. 204 8 3.9 263 13 9 168 7 4.2 635 28 4.4 low. 
Indem. Ins. Co. of N. A. 3,483 187 5.4 3,570 410 11.5 1,934 259 13.4 8,986 856 9.5 Jam 
Keystone Auto Club Cas. 1,238 78 6.3 1, 162 12.1 7 90 12.6 3,293 330 10.0 Key: 
Lon. Guar. & Ace. Co., Ltd. 2,027 118 5.8 2,040 200 9.8 968 114 11.8 5,034 432 8.6 Libe 
Lon. & Lance. Ind. Co. of A. 1,385 59 4.3 1,531 238 35.5 8: 188 22.7 3,746 485 12.9 Lam 
Mgrs.’ Cas. Ins. Co. 2.26660 1,774 144 8.1 953 307 15.7 1,02 119 11.6 4,756 570 12.0 Lum 
Maryland Casualty Co. .. 6,206 400 6.4 6,482 796 12.3 3,430 482 14.1 16,119 1,678 10.4 Man 
Mass. Bonding & Ins. ~~ 3,992 288 7.2 4,225 59. 14.1 3,129 568 18.1 11,346 1,451 12.8 Mere 
Mercer Casualty Co. .... 324 20 6.2 358 31 8.7 Y 77 17 9.6 860 68 7.9 Mich 
Merchants Indem. Corp.. 652 39 6.0 745 93 12.5 392 41 10.4 1,790 173 9.7 Milw 
Metropolitan Cas. Ins. Co. 2,025 112 5.5 2,468 356 14.4 1,649 268 16.3 6,169 736 11.9 Minr 
National Auto. Ins. Co. .. 32 1 3.1 54 10 18.5 84 9 10.7 170 20 11.8 Mu 
National Casualty Co. ... 226 9 4.0 313 32 10.2 7 22 11.8 727 63 8.7 (a)N 
New Amsterdam Cas. Co. 3,535 210 5.9 3,470 607 17.5 1,817 348 19.1 8,823 1,165 13.2 Nati 
New York Casualty Co... 632 2% 3.6 732 71 9.7 35! 52 14.5 1,723 146 8.5 Pa, | 
Northwest Casualty Co... 755 21 2.8 859 49 5.7 477 25 5.2 2,091 95 4.5 Secu 
Northwest’n Nat. Cas. Co. 502 19 3.8 578 39 6.7 286 20 7.0 1,366 7 5.7 Sery 
Norwich Union Ind. Co... 151 5 3.3 91 7 7.7 47 6 12.8 289 18 6.2 Ser 
Occidental Indem. Co. ... 621 24 3.9 57 40 3.9 263 10 3.8 1,463 74 5.1 Shell 
Ocean Acc. & Guar Corp. 2,201 145 6.6 2,393 235 9.8 1,160 123 10.6 », 754 503 8.7 Stan 
Ohio Cas. Ins. Co. ....... 2,436 30 1.2 2,662 95 -6 1,410 56 4.0 6,509 181 2.8 "Stat 
Ohio Farmers Indem. Co. 453 23 5.1 501 42 8.4 294 15 5.1 1,248 80 6.4 Bat 
Pacific Auto. Ins. Co. .... 476 22 4.6 DOT 35 6.9 247 12 4.9 1,230 69 5.6 Le 
Pacific Employers Ins. _ 442 9 2.0 551 31 5.6 320 2 8.4 1,313 67 5.1 Us 
Pacific Indemnity Co. 1,461 45 3.1 1 624 140 8.6 957 80 8.4 4,042 265 6.6 Uae 
Pennsylvania Cas. Co. .. 250 7 2.8 558 84 15.0 576 38 6.6 1,384 12 9.3 ties 
Va. J 
Pennsylvania Ind. Cerp.. 1,278 63 4.9 1,314 164 12.5 647 50 i 3,239 277 8.6 West 
Pennsylvania Mfrs.’ Assn 832 39 4.7 864 87 10.1 499 26 5.2 2,195 152 6.9 
BY Phoenix Indemnity Co. .. 1,074 44 4.1 1,115 106 9.5 603 63 10.4 2,792 213 7.6 y 
7 Preferred Acc. Ins. Co.... 2,249 178 7.9 2,509 455 18.1 1,481 236 22.7 6,239 969 15.5 
; Preferred Auto. Ins. Co.. 318 14 4.4 354 25 Fel 174 5 2.9 847 44 §.2 


7 Last (000) omitted. 
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AUTOMOBILE LIABILITY SUITS—Continued 
































No. of Suits No. of Suits No. of Suits 
tEarned Suits Suits per ¢Earned No. of per 7Farned Suits = tEarned Suits per 
Auto Pend- $100,000 Auto Suits $100,000 Auto Pend- $100,000 Auto Pend- $100,000 
Liab. ing on of Liab. Pending of Liab. ing on of uiab. ing on of 
Prem. 1936 Earned Prem. on 1937 Earned Prem. 1938 Earned Prems. 1936-7-8 Earned 
1936 Policies Prems. 1937 Policies Prems. 1938 Policies Prems. 1936-7-8 Policies Prems. 
—_ Protective Indemnity Co. 192 4 2.1 295 38 16.9 117 9 1.7 533 51 9.6 
50.000 Royal Indemnity Co. .... 4,231 198 4.7 4,513 521 41.5 2,216 379 17.1 10,960 1,098 10.0 
£ St. Paul Mercury Ind. Co. 1,359 63 4.6 1,784 117 6.6 1,068 88 8.2 4,211 268 6.4 
~. ed Selected Risks Indem. Co. 349 14 4.0 377 40 10.6 209 13 6.2 935 67 7.2 
Drems Standard Ace. Ins. Co.... 3,240 213 «6.6 8,862 424 = 11.0 1,5 179 «11.9 8,607 816 9.5 
5.1 Standard Sur. & Cas, Co.. 1,299 6 4.9 1,304 1 12.3 505 11.5 3,108 282 9.1 
4. Sun Indemnity Co. ...... 1,268 68 5.4 1,238 148 12.0 624 159 25.5 3,129 375 12.0 
5.8 Traders & Gen’l Ins. Co. 125 7 5.6 176 10 5.7 3 3.4 389 20 5.1 
6.0 Travelers Indemnity Co.. 304 35 11.5 314 9.2 6 36 8.1 1,064 100 9.4 
12.2 Travelers Insurance Co.. 16,984 1,057 6.2 17,490 2,274 13.0 9,813 1,683 17.2 44,286 5,014 11.3 
10.1 Trinity Universal Ins. Co. 1,040 55 5.3 1,192 144 12.1 717 61 8.5 2,950 260 8.8 
4.6 Union Ins. Co. of Ind. ... 245 11 4.5 70 26 9.6 154 6 3.9 669 43 6.4 
5.8 United Pacific Ins. Co. .. 575 16 2.8 36 5.5 427 6.8 1,652 81 4.9 
6.8 United States Cas. Co. .. 1,326 86 6.5 1,456 164 11.3 676 119 17.6 3,458 369 10.7 
10.8 U. 8. Fid. & Guar. Co. ... 6,494 244 3.8 6,984 562 8.0 3,796 3 8.8 17,275 1,139 6.6 
24.4 United States Guar. Co... 1,794 §3 4.6 1,927 178 9.2 984 98 10.0 4,705 359 7.6 
3.6 Universal Indem. Ins. Co. 247 44 17.8 206 72 35.0 102 21 20.7 4 137 24.7 
6.2 Western Cas. & Sur. Co... 1,376 55 4.0 1,534 134 8.7 776 55 7.1 3,685 244 6.6 
6.7 Wolverine Ins. Co. ...... 623 28 4.5 567 53 9.4 336 18 5.4 1,525 99 6.5 
5.9 Yorkshire Indem. Co. .... 254 15 5.9 254 31 12.2 150 23 15.1 658 69 10.5 
8.2 Yurich Gen. Acc. & Liab. 4,109 181 4.4 4,657 486 10.4 2,311 279 12.1 11,076 946 8.5 
10.5 eens. po “oeareues —- so ~— ete 
6.1 BENS cccsvccccccces $188,135 9,458 5.0 $203,116 21,634 10.6 $116,060 14,656 12.6 $507,310 45,748 9.0 
16.2 
5.9 e 
Mutual Companies 
14.1 
7.7 Allied Mut. Auto Ass’n .. $161 4 2.5 $212 15 7.3 141 25 17.8 514 4 8.6 
11.1 Amer. Mut. Liab. Ins. Co. 2,869 180 6.3 3,121 413 13.2 2, 352 17.2 8,040 945 11.8 
9.0 Auto-Owners Ins. Co. ... 981 21 2.1 1,141 54 4.7 559 31 5.5 2,681 106 4.0 
4.0 Beacon Mutual Ind. Co. 71 18 25.4 78 20 25.6 44 7 15.9 93 45 23.3 
Casualty Mut. Ins. Co. .. 267 8 3.0 57 6 cS ee é ‘“ 324 14 4.3 
st Celina Mut. Cas. Co. ..... 307 28 9.1 344 53 15.4 215 15 7.0 866 96 im 
71 Chicago Ice Prod. M. L. Co. 17 1 5.8 23 1 4.3 21 38.1 62 10 16.2 
9.1 Elec. Mut. Liab. Ins. Co. 112 10 8.9 97 4 4.1 45 8 17.5 5 22 8.6 
3.1 Empire Mut. Ins. Co. .... 21 2 9.4 57 9 15.7 4€ 4 8.8 124 15 12.1 
Employers Mut. Cas. Co.. 897 26 2.9 965 44 4.6 485 35 7.2 2,347 105 4.5 
ry! Employers Mut. Liab. Co. 930 25 2.7 1,078 76 7.0 641 49 7.6 2,649 150 5.7 
5.8 Equity Mut. Ins. Co. .... 10. 2 2.0 168 14 3 105 16 15.2 375 32 8.5 
8.4 Exchange Mut. Ind. Co. 368 41 11.2 375 49 13.1 190 57 30.0 923 147 15.8 
44 Factory Mut. Liab. Co... 2,402 97 4.0 2,415 272 11.3 1,646 305 18.5 6,463 674 10.4 
: Farm Bureau Mut. Auto. 1,715 109 6.4 ,089 1 6 1,349 V7 5.7 5,154 324 6.3 
is Farmers Mut. Auto. Co... 534 9 1.7 676 38 5.6 AT 27 4.9 1,756 74 4.2 
8.4 Farmers Mut. Liab. Co... 46 3 6.5 62 6 9.7 41 6 14.7 148 15 10.1 
43 DP meas gf os ck BER OT OE so 
9:9 nkenmut ut. Auto. . ‘ 1 ( a 
: Grange Mut. Casualty Co. 46 es ose 60 8 13.3 54 3 5.5 161 11 6.8 
By Hardware Mut. Cas. Co.. 4,270 54 1.3 4,850 216 4.5 2,95) 223 7.5 12,079 493 4.1 
8.4 Harleysville Mut. Cas. Co. 973 72 7.4 1,184 142 12.0 673 51 7.6 2,830 265 9.4 
73 ‘Tl. Agricul. Mut. Ins. Co. 338 24 Tok 407 50 12.3 325 32 9.9 1,070 106 9.9 
44 Interboro Mut. Ind. Co... 799 54 6.8 840 118 14.1 447 111 24.8 2,086 283 13.6 
‘ Iowa Mut. Liab. Ins. Co.. 399 23 5.8 480 60 12.5 78 23 8.3 1,156 106 9.2 
B Sy Jamestown Mut. Ins. Co. 434 16 a5 563 84 14.9 353 7 21.8 1,350 177 13.1 
8°6 Keystone Mutual Cas. Co. 28 1 3.6 136 21 15.4 6 6.1 262 28 10.7 
12'9 Liberty Mutual Ins. Co... 7,907 367 4.6 8,542 1,209 14.2 6,698 1,393 20.8 23,146 2,969 12.8 
12.0 Lumber Mut. Cas. Ins. Co. 123 3 10.6 43 9.1 16 19.7 347 42 12.1 
-_ Lumbermens Mut. Cas. Co. 11,246 559 5.0 12,183 1,331 10.9 8,171 1,364 16.7 31,600 3,254 10.3 
10.4 Manhattan Mut. Auto. Cas. 717 30 4.2 685 75 11.0 1,033 221 21.4 2,434 32 13.4 
12.8 Merchants Mut. Cas. Co. 2,130 80 3.8 2,072 244 11.8 1,504 235 15.6 5,706 559 9.8 
7.9 Michigan Mut. Liab. Co.. 8h5 27 3.2 995 68 6.8 514 28 5.5 2,363 123 5.2 
9.7 Milwaukee Auto. Ins. Co. 501 27 5.4 550 49 8.9 317 9.1 1,368 105 7.7 
11.9 Minn, Farmers Mut. Cas. 55 <e 5.5 54 1 1.9 28 2 7.2 137 6 4.4 
11.8 ‘Mutual Cas. Ins. Co. ... 13 cat i 17 1 6.0 ae <a 36 1 2.8 
HE (a)Nat. Grange Mut. Lia. 742 29 3.9 970 92 9.5 697 89 12.8 2,409 210 8.7 
13.2 National Mut. Cas. Co. .. 21 1 4.8 32 9 28.4 201 30 15.0 253 15.8 
oS Pa, Thresh. & Farmers’. 512 53 10.3 591 77 13.0 326 24 7.4 1,429 154 10.8 
4. Security Mutual Cas. Co. 514 4 0.8 501 18 3.6 238 24 10.1 1,253 46 3.7 
5.7 Service Mutual Ins. Co... 13 1 7.4 14 2 14.3 7 4 60.2 34 20.5 
6.2 ‘Service Mut. Liab. Co.... 145 24 16.6 167 38 22.8 212 90 42.5 523 152 29.0 
5.1 Shelby Mut. P. G. & Cas. 478 11 2.3 539 35 6.5 270 15 5.6 1,286 61 4.7 
8.7 Standard Mut. Cas. Co... 51 3 5.8 63 6 9.5 33 2 6.1 147 11 7.5 
2.8 ‘State Auto. Mut. Ins. Co. 2,199 106 4.8 2,096 121 5.8 1,165 45 3.9 5,460 272 5.0 
6.4 State Farm Mut. Auto... 5,143 81 1.6 5,892 249 4.2 4,320 324 7.5 15,355 654 4.3 
5.6 Travelers Mut. Cas. Co... 138 4 2.9 256 7.4 102 5.9 496 29 5.8 
5.1 U. 8. Mut. Ins. Co. ...... 91 10 11.0 131 34 25.9 178 2 18.0 400 76 19.0 
6.6 U. 8. Mut. Liab. Ins. Co. 35 0 ape 34 0 ea 33 4 12.2 105 4 3.8 
9.3 Utiea Mutual Ins. Co. ... 1,956 103 5.3 2,243 306 13.6 1,673 73 22.3 5,872 782 13.3 
8.6 Va. Auto Mut. Ins. Co. .. 110 4 3.6 11 14 12.4 92 9 9.8 315 27 8.6 
6:9 estern States Mu. Avto. 45 2 4.4 53 4 7.6 34 ves one 132 6 4.5 
us ED Se cake alts cies $54,935 2,411 4.4 $60,546 6,004 9.9 $41,374 6,022 14.6 $156,856 14,437 9.2 
5.2 * Includes a small volume of liability other than automobile. 


(a) Subject to 10% reinsurance. 
7 Last (000) omitted. 
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REVISED INS. LAW—Continued 


The powers of casualty and surety 
companies now set forth in § 70 of 
the law are enumerated in Section 
46 under the following separate 
paragraphs : 

3(a) and (b). Accident and 
health insurance, including non- 
cancellable disability insurance 
(present § 70(2)). 

. Burglary and theft insurance 
(present § 70(5) modified). 

8. Glass insurance, a new name 
for plate glass insurance (present § 
70(6)). This coverage is extended 
beyond the present law to include 
damage to appurtenances such as 
lettering, frame, ornamentation, etc., 
whether or not resulting from 
breakage of glass. 

9. Boiler and machinery insur- 
ance, a new name for steam boiler 
insurance (present § 70(7)). This 
type of insurance covers only insur- 
ance against damage to the property 
insured. A company authorized to 
write such insurance may not in- 
sure against liability for personal in- 
juries or property damage unless 
also qualified to write personal lia- 
bility insurance under paragraph 13 


or property damage liability insur- 
ance under paragraph 14. 

10. Elevator insurance (present § 
70(11)). Insurance against legal 
liability for damage to property con- 
tained in present § 70(11) is ex- 
cluded as companies writing this 
risk can qualify to write property 
damage liability insurance under 
paragraph 14. 

11. Animal insurance (present § 
70(8)). This paragraph is broad- 
ened to include any animal whether 
live stock or not. 

13. Personal injury liability in- 
surance (present § 70(3)(7)). Un- 
der this paragraph there is included 
insurance against legal liability as 
a result of negligence in rendering 
expert, fiduciary or professional 
service. 

14. Property damage liability in- 
surance (present § 70(3)(7)(9) 
(11)). 

15. Workmen’s compensation and 
employers’ liability insurance (pres- 
ent § 70(3)). 

16. Fidelity and surety insurance 
(present § 70(4)). The prohibition 
against the writing of mortgage 
guarantees is extended to include 
mortgages on personal as well as 





real property. 

17. Credit insurance (present § 
70(4-a) ). 

Certain proposals made in the first 
draft of the Revision to broaden the 
underwriting powers of fire and 
marine insurers were eliminated 
from the Act as finally passed, such 
as the power to insure household 
contents against loss or damage 
from any cause and the power to 
write “supplemental insurance of 
property,” meaning insurance 
against loss or damage to property 
from causes not otherwise specified, 


Limitation of Risk 


Section 47 imposes the general 
prohibition on insurers against ex- 
posure to any loss on any one risk 
in an amount exceeding ten per cent 
of surplus to policyholders. This 
section is subservient to sections ap- 
pearing later in the Code specifically 
limiting risks as to particular types 
of insurers. An important change in 
Section 47 applicable to mutual 
companies is found in the definition 
of surplus to policyholders which is 
determined from the last statement 
on file with the Superintendent. 
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Torat ADMITTED ASSETS 


GENERAL 


REINSURANCE CORPORATION 


200 BUSH STREET, SAN FRANCISCO 





Items from Financial Statement of March 31, 1939: 


CaPITAL . $1, 000,000.00 
SuRPLUs . 5,705 ,164.60 
Loss RESERVE 6,338,333.48 
PREMIUM RESERVE . 2,409 682.56 
ALL OTHER LiaBILITIES . 1,067 ,418.44 


Securities carried at $974,474.55 are deposited 
in accordance with law. 


Casualty, Fidelity and Surety Reinsurance 


$16,520,599. 08 





























Mutual companies will not under the 
new law be permitted to include as 
assets the contingent liability of 
their members in arriving at surplus 
for this purpose as at present. 


Organization of Insurers 


Elaborate provisions for the 
formation of domestic stock and 
mutual insurance corporations are 
set forth in Section 48 of the Re- 
vision specifying in detail the se- 
quence of events leading to the issu- 
ance of a license. This section is 
commendable in that it enumerates 
with reasonable certainty the general 
requirements for incorporation 
which are scattered throughout the 
present law in language none too 
Clear. There are some changes and 
additions which are salutary but not 
burdensome. 


Blue Sky Law 


The present statute contains a 
Blue Sky Law applicable to securi- 
ties of foreign and alien insurance 
companies and new domestic insur- 
ance companies, requiring a license 
by the Superintendent of Insurance 

fore such securities may be sold 
to the public in this state (§ 66). It 


FOR AUGUST, 1939 


is regrettable that these provisions 
have been carried forward into the 
Revision (Section 51). 

New York is one of the few states 
in this country which does not have 
a state securities act, commonly 
known as a Blue Sky Law. The 
legislature has seen fit not to inter- 
fere with the sale of ordinary securi- 
ties unless fraud has been perpe- 
trated or is suspected, in which case 
the Attorney General may step in 
under the Martin Act.* If a state 
Blue Sky Law had ever been needed 
here it is certainly not required now 
in view of the effectiveness of the 
Federal Securities Act which, in the 
most enlightened opinion, has ren- 
dered compliance with state securi- 
ties acts an unnecessary burden. 

One change which has been made 
in the present law on this subject is 
the provision in the revised law that 
no license may be issued to sell the 
securities of a foreign or alien in- 
surer in this.state unless such in- 
surer has such qualifications that it 
may obtain a license to do an insur- 
ance business in this state (Section 
51(2)). This provision, if valid, is 


oe General Business Law, Art. 23-A. 


certainly of doubtful wisdom. It 
means that a perfectly sound insur- 
ance company organized in another 
state or country which is not doing 
an insurance business in New York, 
has no desire to do an insurance 
business here and is not capable of 
qualifying under the laws of New 
York as an insurance company, may 
not sell its stock in New York. 

New Yorkers may be sold securi- 
ties in gold mines, oil wells, invest- 
ment trusts, holding companies, etc., 
but the sale of securities of an ad- 
mittedly sound insurance company 
is flatly prohibited simply because 
such company is so constituted that 
it may not qualify to do (what it 
does not wish to do) an insurance 
business in New York. There ap- 
pears to be no reasonable relation- 
ship between this prohibition and the 
desire of the state to protect the 
policyholders and creditors of in- 
surers ; as protection for investors it 
seems discriminatory to single out 
insurance securities and to prohibit 
their sale. 

The entire section is inapplicable 
to the sale of securities after one 
year from the first date upon which 

(Continued on next page) 
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REVISED INS. LAW—Continued 


the securities were offered to the 
public in New York. 


Mutual Company Management 


The management of domestic mu- 
tual insurers has been further re- 
stricted by the new law. Section 
56(5) provides that no agreement 
shall hereafter be entered into 
whereby a manager pays the ex- 
penses of management of such in- 
surer in exchange for commissions 
or other compensation. Section 
56(6) provides, in effect, that no 
agreement shall hereafter be entered 
into whereby any officer or director 
of such insurer is paid an overriding 
commission on the acquisition of 
business or a contingent commission 
based on the earnings of such busi- 
ness. These provisions are applica- 
ble under the present law to mutual 
employers’ liability and workmen’s 
compensation companies (§ 197) 
and mutual automobile casualty 
companies (§ 344). Under the re- 
vision they are made applicable to 
all domestic mutual insurers. 

Another restriction aimed at im- 
proper control of mutual companies 
by the management requires that the 
number of officers and salaried em- 
ployees on the board of directors 
of a mutual company shall be less 
than a quorum of the board (Sec- 
tion 56(3)). This provision affords 
a safeguard against the taking of 
corporate action without “outside” 
representation. 


Non-Assessable Policies 


Under the present law no mutual 
insurance company, except a foreign 
fire mutual, may issue a non-assess- 


able policy in New York (§ 149). 
The new law provides that any mu- 
tual company, foreign, alien or do- 
mestic, fire, casualty or marine, may, 
with the approval of the Superin- 
tendent, if its charter or by-laws per- 
mit, issue non-assessable policies in 
New York, provided its combined 
surplus and unearned premium re- 
serve is equal to the minimum capital 
required of a new domestic stock 
company and provided further that it 
maintains a deposit of at least $250,- 
000, but mutual casualty or casualty 
and surety companies may not issue 
such policies until January 1, 1943 
(Section 58). 

The inclusion of the unearned 
premium reserve in the fund neces- 
sary in order to qualify under this 
section appears to render impotent 
any requirement for surplus. A com- 
pany can comply with the provisions 
of this section by having a large un- 
earned premium reserve and only 
one dollar of surplus. Notwithstand- 
ing the futility of this provision, a 
mutual company would have to 
maintain its required surplus under 
Section 95 of the law which con- 
tains restrictions against the impair- 
ment of surplus. 

Of particular significance is the 
provision in Section 58 to the effect 
that assessments shall be for the 
benefit only of policyholders who 
are assessable. The contingent lia- 
bility of assessable members is not 
an asset available to non-assessable 
policyholders. 


Power of Attorney for Service 


A change has been made in the 
law with respect to the filing of 
powers of attorney designating the 
Superintendent as the agent for 


service of process. Under the pres- 
ent law such designation is required 
only of licensed foreign and alien 
insurers (§ 30), whereas under the 
revised law all insurers, including 
domestic insurers, are required to 
file powers of attorney by January 
1, 1940 (Section 59). 

At present an unlicensed foreign 
or alien insurer may, by implication 
from the provisions of Section 1199 
of the Penal Law, designate the Su- 
perintendent as agent for service of 
process. Section 59 of the Revision 
forbids such designation and de- 
clares any such power of attorney 
heretofore filed to be void. This pro- 
hibition necessitates an amendment 
to the Penal Law. 


Reinsurance 


In Section 60 of the new law, the 
Revisors have lapsed into the use of 
the inartistic language prevalent in 
the present law which has given rise 
to so many inconsistencies. That sec- 
tion authorizes stock and mutual in- 
surance corporations and reciprocal 
insurers to engage in the reinsurance 
business. It was undoubtedly in- 
tended that all insurers including 
those not enumerated shall have such 
power. Lloyds organizations and co- 
operative fire companies were not in- 
cluded. Cooperative fire companies 
have power to assume reinsurance 
by Section 365 of the Revision and 
authorized Lloyds will claim such 
power under Section 425(3) which 
provides that they shall be subject 
to the provisions applicable to re- 
ciprocals. But the meaning as to 
Lloyds remains ambiguous. The gen- 
eral language that all insurers may 
engage in reinsurance, should have 
been used. 





HE New England Association of 

Insurance Agents recently closed 
their 18th Annual Convention at 
Bretton Woods, N. H. It was one 
of the most successful conventions 
of recent years, being attended by 
more than 500 agents and company 
officials. Robert M. Pennell of 
Portland, Maine, chairman of the 
New England Advisory Board, pre- 
sided. Poland Springs, Maine, was 
selected for the 1940 Convention. 
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NEW ENGLAND AGENTS 


Having set the stage at Bretton 
Woods, which introduced a colorful 
and spirited Act 1 for the forty- 
fourth annual convention of the 
National Association of Insurance 
Agents in Boston the week of 
October 2, agents of the New Eng- 
land Associations are anxiously 
awaiting their cue to portray to 
fellow agents the nation over the 
welcome and hospitality for which 
the territory has long been noted. 


New England last entertained an 
annual convention of the National 
Association in 1916, when it met in 
Boston 500 strong under local news- 
paper headlines of “Very Enjoyable 
and Largely Attended.” Between 
2000 and 3000 are expected at 
Boston this fall, where they will 
manifest to “the hub” city the mm- 
pressive growth in membership and 
interest in the National Association 
since 1916. 
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MASSACHUSETTS MUTUALS LOSE 
NON-ASSESSABLE FIGHT 


HE Massachusetts House of 

Representatives after a series of 
closely contested sessions killed the 
pill which would have provided for 
the issuance of non-assessable poli- 
cies by Massachusetts mutual fire 
and casualty companies. The final 
yote on the bill was 118 to 88. Al- 
though no further action can be 
taken until the next session of the 
Massachusetts Legislature in 1941, 
sponsors of the bill unquestionably 
will renew their fight for this change 
at that time. 

Sponsored by the large direct 
writing mutual companies, the bill 
also received strong support from 
the agency mutuals. It provided for 
the issuance of policies without con- 
tingent liability by all Massachusetts 
mutual fire and casualty companies, 
which maintain policyholders’ sur- 
plus equal to the minimum capital 
requirements of a stock company 
writing the same lines of insurance. 
In the case of casualty companies, 
the bill was later amended to allow 
such carriers to issue non-assessable 
policies by maintaining policyhold- 
ers’ surplus of $500,000, or an 
amount equal to the minimum capi- 
tal requirement, “whichever was the 
lesser.” 


Assessable Status 


Massachusetts and New Hamp- 
shire are the only two states in the 
United States which specifically pro- 
hibit the issuance of non-assessable 
policies by both mutual fire and 
casualty companies. The State of 
New York presently prohibits the 
writing of such contracts by mutual 
casualty companies and also by do- 
mestic mutual fire insurance compa- 
nies, with the exception of Atlantic 
Mutual Insurance Company and 
Glen Cove Mutual Insurance Com- 
pany. However, under Section 58 
of the new Insurance Code of New 
York, mutual casualty and surety 
companies are permitted to issue 
hon-assessable policies. This section 
does not become operative until at 
last three years subsequent to 
January 1, 1940, the effective date 
of the new law, and then only with 
the permission of the Superintend- 
nt of Insurance. Foreign mutual 
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Many people want to insure sidewalks—only 
they haven't been told by an insurance agent 
that such coverage is available and necessary. 
The miscellaneous lines—General Liability, 
Burglary, Glass and Compensation—are to- 
day more important than ever. And the Amer- 
ican Casualty Company is today offering 
greater facilities than ever to enable agents to 
make money from these lines. A franchise with 
this progressive company is one of the finest 
builders of business that any agency can have. 





"Pennsylvania's Oldest Multiple Line Casualty Company" 




















fire insurance companies for some 
time past have been permitted to 
write non-assessable policies in New 
York provided they complied with 
certain requirements. 

Proponents of the bill pointed out 
that the assessment liability feature 
placed the Massachusetts companies 
at a disadvantage in competing with 
other mutuals for business in out- 
side states. It was contended that 
the assessment feature was largely 
academic, none of the companies 
having levied any assessment since 


the Boston fire in 1872. 


HURRICANE STORM 
CLAIMS 


HE special loss adjustment office, 

established by the National Board 
of Fire Underwriters to handle 
claims rising out of the New Eng- 
land hurricane of September 21st, 
closed its files on April 30th with 
27,480 losses being recorded. The 
losses incurred by the stock fire com- 
panies, exclusive of claims under 
automobile policies, were estimated 
at $9,945,617. 
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ALL RISK PUBLIC LIABILITY INSURANCE 
COMPLETELY REVISED BLANKET POLICY 
—PROTECTS AGAINST DAMAGE ARISING 
FROM ANY CAUSE ...AUTOMOBILE AND 
AIRCRAFT ONLY EXCEPTIONS ....... 


Great Lakes Casualty Company 


e DETROIT e 


BUHL BUILDING 


MICHIGAN 








AMERICAN BAR ASSOCIATION 


NSURANCE Section, Elects Of- 
ficers: At the recent convention of 
the American Bar Association at 
San Francisco, John W. Cronin of 
Boston was elected chairman of the 
insurance section, Howard C. 
Spencer of Rochester, New York, 
was elected vice chairman and 
Clement F. Robinson of Portland, 
Maine, secretary. 
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COMPENSATION COMMISSIONS 


c J. SCHOFIELD, chairman of 
ethe Casualty Acquisition Cost 
Conference, has announced that 
effective July 1, maximum commis- 
sions on workmen’s compensation 
insurance were restored to 17.5% in 
Pennsylvania. This increase was 


voted after revised rates containing 
an adequate expense allowance were 
approved by Pennsylvania. 


THE COLLIE 


Wolf, favorite red gold Collie of 
Albert Payson Terhune, made head- 
lines in the papers by a heroic res- 
cue in 1923. 

He was passing near a railroad 
track on a summer’s evening when 
the headlight from the on-rushing 
train showed a mongrel dog in the 
middle of the track. 

Stupefied by the noisy approach of 
the engine, the cur crouched trem- 
bling between the rails. Wolf barked 


Another Friend of Man—INSURANCE—Especially When Placed With 
A Friendly Company 
SECURITY FIRE INSURANCE COMPANY 


DAVENPORT, IOWA 


(Reduced reprint from a series of calendar-blotters 
sent monthly to our agents and to prospective agents.) 





ADJUSTERS VS. LAWYERS 


HE Missouri Supreme Court 

wrote the final chapter in what 
was regarded as the most important 
test case upon the subject of un- 
authorized practice of law ever to 
come to the courts when, on July 5, 
it was unanimous in overruling the 
motion for rehearing made by the 
Missouri Bar Committee in the suit 
of Liberty Mutual Insurance Com- 
pany et al. vs. Jones et al. The 
motion was the result of the 
Missouri Supreme Court’s having 
handed down, on May 2, a unani- 
mous opinion which upheld the dis- 
puted right of lay insurance ad- 
justers to settle claims and to appear 
at informal conferences before the 
Missouri Workmen’s Compensation 
Commission. 


BANK FORGERY REVISION 


ANK forgery coverage and rates 

have been revised as a result of a 
two year study of the subject by the 
42 member companies of the Surety 
Association of America, the Towner 
Rating Bureau and the Insurance 
Committee of the American Bankers 
Association. What started out to be 
a new bank forgery bond incorporat- 
ing in elective insuring clauses the 
coverages now contained in the 
Bankers Limited Forgery Bond and 
other bonds ended up with combin- 
ing the Supplementary Form with 
Insuring Clause D of Form 8 Re- 
vised and making Insuring Clause D 
coverage also available by rider to 
insureds holding Bankers Blanket 
Bond Standard Form No. 2. 


a warning. Again he barked, but the 
mongrel was too scared to move. 

Then Wolf flung himself forward. 
He grapes the mongrel by the nape 
of the neck as the locomotive cow- 
catcher loomed just above. He man- 
aged to throw the cur far down into 
the ditch. But he did not have time 
to save himself. Thus he gave his 
life that another might live. 

Wolf’s unselfish sacrifice will en- 
dure in the lore of dogs through the 
years to come. 


Protection Since 1883 
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NEW HORIZONS—Continued 


say about the protection and service 

ou are offering him and, further, 
that he will buy the insurance if 
you can make him want it more than 
he does the money represented by 
the premium cost. That’s the test 
of good salesmanship and it ap- 
jies not only to the Glass line but 
to the other Casualty lines. 

Is there a need for the insurance? 
Yes, experience has proved that a 
risk which does not average a break 
every three or four years is the ex- 
ception. It has also been estimated 
that a valuable plate of glass is 
broken three times every hour. 

You have your sales arguments 
which are largely of a service na- 
ture. A few specific cases describ- 
ing how your particular service has 
functioned when the unexpected 
happened will go a long way to- 
ward getting the order. A boarded- 
up.show window never sold any- 
thing except lumber. That’s the 
specific thought that helps sell 
Glass insurance, 


Workmen's Compensation Insurance 


Most agents, it seems, have more 
or less given up the solicitation of 
worth-while Workmen’s Compensa- 
tion risks feeling that it is a waste 
of effort to try to compete with the 
non-agency carriers. 

Times have changed, however, in 
some thirty jurisdictions where Ret- 
respective Rating for such risks 
has become effective during the past 
three years. 

The Retrospective Rating Plan 
for Workmen’s Compensation risks 
was developed to help the American 
Agent to secure and retain good 
business and to make unprofitable 
business pay its way. It has done 
all of these things. 

This new simple, adjustable and 
silable method of rating gives the 
ligible risk an opportunity to pur- 
thase its insurance protection on a 
cost-plus basis; that is, the risk 
pays for the protection actually 
utilized by it, subject to certain 
minimum and maximum premium 
cost limitations. 

Under Retrospective Rating the 
employer and the insurance com- 
pany enter into an agreement in 
which both are financially concerned 
with the prevention of accident. 
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Massachusetts Experience 


How well the plan works in re- 
ducing accident frequency and seri- 
ousness and, therefore, insurance 
costs, is evidenced by a recent re- 
port of the Massachusetts Rating 
and Inspection Bureau giving an 
analysis of all Retrospective Ratings 
in that State promulgated through 
December 31, 1938: 

Retrospective Rating became ef- 
fective in Massachusetts May 1, 
1936. The report to which I have 
referred, therefore, covers fifty-one 
risks with $862,052 in Audited 
Standard Premium. It should be 
mentioned that each of these risks 
has had at least one audit and a 
number have had two. The Retro- 
spective Premium promulgated to- 
taled $658,663, or a net reduction 
of 23.6 per cent. 

A further study of the report 
shows the following : 


(1) 29 risks earned the Mini- 
mum Premium with a reduc- 
tion from Standard Pre- 
mium of 33%. 

16 risks earned a premium 

between the Minimum Ret- 

rospective limit and Stand- 
ard Premium with a reduc- 
tion from Standard Premium 

of 26.4%. 

(3) 5 risks earned a premium be- 
tween Standard Premium 
and Maximum Retrospective 
Limit, and 

(4) 1 risk earned the Maxi- 
mum Retrospective Premium 
Limit. 

(5) 27 of the 51 risks mentioned 
each had an Earned Stand- 
ard Premium less than $10,- 
000. The average reduction 
from Standard Premium 
was 23.8%. 


From the figures just given it is 
evident that nearly 90% of the 
risks included in the report earned 
a substantial reduction from the 
Standard Premium rate and it 
should be remembered that this re- 
duction is over and above the going- 
in rate, ie., the Standard Premium 
or tariff rate. 

Further, the experience of one 
large carrier shows: 

(a) Each year the number of 
employers who have reduced 
the cost of their Compensa- 
tion insurance under the Ret- 


(2) 


rospective Rating Plan has 
increased. 


(b) Never have less than three 
out of four employers saved 
money in any one year under 
this Plan. 


(c) Many employers save every 
year; all employers should 
save substantial sums over a 
period of years. 


Retrospective Rating is now rec- 
ognized as a distinct advance in 
Workmen’s Compensation Rating 
plans and methods. In my opinion 
it is the biggest thing that has hap- 
pened in the Casualty insurance field 
since the advent of Experience Rat- 
ing over twenty years ago. 


Home Office Schools 


There is another highway, per- 
haps I should call it a super high- 
way, which leads to new horizons. 
It is the effort being put forth by 
a number of Casualty companies to 
assist producers in acquiring a 
fundamental knowledge of the 
various Casualty lines underwritten 
at this time. Training schools for 
agents are maintained at a number 
of Home Offices for this purpose 
and those who are eligible for attend- 
ance are welcome. The courses as 
a rule cover a period of approxi- 
mately four weeks, during which 
time the student is given instruc- 
tion not only in policy forms, un- 
derwriting rules and practices, but 
also in modern salesmanship meth- 
ods. 

Instructors are provided who 
have demonstrated their worth in 
the field and in the teaching profes- 
sion. They are practical insurance 
men and know how to pass on their 
knowledge in a way such that those 
attending the classes receive the 
maximum of information in the 
time allotted to each session. These 
Home Office Schools for Agents 
are a most important part of the 
educational work being done in 
this country and in Canada to help 
producers keep up with the proces- 
sion in so far as underwriting is 
affected and also to improve sales- 
manship to the end that all con- 
cerned, the agents and the com- 
panies, are moving along the high- 
way of Casualty insurance to new 
and bigger horizons. 

(Continued on next page) 
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».as well as ours 


Pacific National’s splendid new 
Home Office Building is more than 
just larger, finer headquarters for 
our Company. * It is also an en- 
during symbol of Pacific National’s 
strength and permanence ... of 
its steady, nationwide growth... 
its exceptional service to Agents 
and Brokers. ® These friendly 
portals are always open to you, the 
insurance counselors of America. 
You are cordially invited to inspect 
our new and modern facilities. 
Make Pacific National’s home your 
headquarters when in San Fran- 
cisco. 





PACIFIC 
NATIONAL 


FIRE INSURANCE 
COMPANY 


HOME OFFICE - SAN FRANCISCO 


Philadelphia + Chicago - Los Angeles 
Atlanta - Boston + Clevelinu + Detroit 
Indianapolis + Kansas City + Newark 


Pittsburg - Portland - Seattle * Syracuse 


NEW HORIZONS—Continued 
“The secret of success in 
said Disraeli, “is for a man 


life,” 
to be 


ready for his opportunity when it 


comes.” 


You can capitalize the opportu- 
nities available in the Casualty in- 
surance field by mapping a plan of 


action and then following it. 


Such 


a program should be built upon the 
good old tested stand-bys of success : 








(a) Prospects and plenty of 
them to give the law of aver- 
ages a chance to work in your 
behalf. 

(b) Direct-by-mail advertising or 
direct-by-mail prospecting, as 
it is sometimes called, will 
produce results provided 
care is used in the selection 
of names and further pro- 
vided that each mailing is 
followed up with a personal 


——— 


DALE & COMPANY 
LIMITED 
C. GILBERT ROSS, PRESIDENT 


COMPLETE INSURANCE SERVICE 
THROUGHOUT CANADA 
LLOYD’S AGENTS ... MONTREAL 


Offices at 


MONTREAL, VANCOUVER, TORONTO, 
WINNIPEG, HALIFAx ' 


Associate Offices 


Payne & Hardy, Ltd. Hamilton, Ont, 
David J. Morland, Ltd. North Bay, Ont, 








HARRY S. TRESSEL 
Certified Public Accountant 
and Actuary 
10 8. La Salle Street 
Chicago, Ill. 
M, Wolfman, 1.A. 
= * Moscovitch, Ph.D. 


Lally Franklin 4020 

















call to get the order. 
(c) Follow-up. Here’s 


what 


Pliny the Younger said in 


this connection over 
years ago: 


1800 


“We are more effected by 
words we hear for, though 
what we read in books may 
be more pointed, there is 


something about the 


voice 


that makes a deeper im- 


pression on the mind. 


” 


(d) Work—constructive and cre- 
ative effort at all times to 


secure the desired 
for it has been said: 
“Tdeas are worth no 


results 


more 


than the action you give 


them.” 


Gentlemen: this year is going to 
be a salesman’s year. There’s Casu- 
alty insurance business to be “got” 
but it will have to be “got.” How- 
ever, it is no silver platter year. It 
calls for aggressive and continuous 
action along the highways which 
have been mentioned. There’s no 


surer way. . 


“To strike the sparks which will 


rekindle the fires of activity” 


to go to work on the idea and 
work now, 


than 
go to 





CHASE CONOVER & CO. 
AUDITORS AND ACCOUNTANTS 


135 SOUTH LA SALLE STREET 
CHICAGO 


Telephone Franklin 3868 








S. ALEXANDER BELL 
Associated with 
BAUMANN, FINNEY & CO. 
Certified Public Accountants 
Insurance Accounting, Audits and Systems 
208 SOUTH LA SALLE STREET 


CHICAGO, ILLINOIS 
Telephone: Central 1370 








WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 


90 John Street, New York 
Telephone Beekman 3-6799 











WOODWARD, RYAN, SHARP 
& DAVIS 
Consulting Actuaries 


90 JOHN STREET, NEW YORK 
Telephone Beekman 3-5656 








YOUR $16 FIRE TAX 


If the farmers of this country were 


assessed for the amount of the 
fire losses on farms, each farmer 
have a yearly fire tax of about 


annual 
would 
$16.00. 


This loss is one of the most serious drains 
upon the agricultural wealth of the coun- 
try. 

















Consulting Actuaries 
Auditors and Accountants 


S. H. and Lee J. Wolfe 


Lee J. Wolfe 
William M. Corcoran 
Joseph Linder 


116 John Street, New York, N. Y. 
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WHAT LAYMAN EXPECTS—Con't 


many cases the possibility of recov- 
ey at any time, what is conceded 
to be the cream of the business—I 
can only attribute it to the lack of 
onstructive thinking and action on 
the part of agents and company 
managements. They are, after all, 
the factors in the insurance business 
yho should register the trend of 
current developments in a definite 
manner to the members of the vari- 
ws Official rating boards, with 
rather exact recommendations as to 
how in their opinion this type of 
competition can be met successfully 
and profitably by the stock com- 
nies. 

The more successful mutuals and 
reciprocal exchanges have certainly 
paid their way and have demon- 
strated their financial soundness 
wer long periods of years, which 
means that their underwriting meth- 
ods must have been sound. If they 
were, it would further mean that 
this same business surely could have 
been handled as cheaply and with 
profit by the existing organizations 
of stock companies if they had pro- 
vided and developed flexibility in 
rate making that could readily ad- 
just itself to sound competition as 
it was introduced. Such a policy, 
of course, would have meant that 
on many types and lines of business 
agents would be, in many instances, 
better off with a lower rate of com- 
mission on a considerable volume 
of select business than to have no 
commission at all out of such busi- 
ness, 

In other words, while, basically, 
rateemaking must ever remain in 
the hands of actuarial and statis- 
tical experts, the underlying policies 
applicable to the basis of rate deter- 
mination should be influenced by 
practical considerations, and the 
agents can bring these practical con- 
‘derations forward in a definite 
way and thus insure their considera- 
tion by the companies as well as the 
tating boards. 


Adjusting Losses 


It may not always be possible to 
‘cure for me one hundred per cent 
‘complete coverage against the pos- 
ibility of loss in a given type of 
tsk. If this is a fact, you should 
very definitely point this out to me 
that in accepting a policy cover- 


FOR AUGUST, 1939 


ing the risk I may know clearly 
what my position is and not have 
a situation arise at a later date that 
will prove not only embarrassing 
but expensive. 

A client cannot always tell by the 
written or printed word in the pol- 
icy just what his situation is go- 
ing to be with respect to adjustment 
of loss when it occurs. The at- 
titude of the adjustment department 
of the particular company is just 
as important in the setlement of any 
claim for loss as the actual terms 
and conditions of the policy itself. 


Inspection and Engineering Service 


Perhaps it is needless for me to 
place any particular emphasis in my 
talk to you on the value and im- 
portance to your clients of engineer- 
ing and inspection services which 
are maintained by the companies 
solely to prevent accidents and re- 
duce losses. It is to the mutual in- 
terest of the insurance company and 
the assured to hold losses to a min- 
imum as the insurance company can 
rarely ever reimburse the insured 
for the full extent of his losses. It 
is much more economical, and there- 
fore much more profitable to both 
parties concerned, to prevent loss 
than to pay for loss, and all things 
being equal, the companies which 
have the best inspection and engi- 
neering organization dealing with 
the particular type of risk should 
be favored with the business. 


Financial Responsibility 


Naturally, as a buyer I want to 
feel when I purchase a broad in- 
surance contract that the company 
issuing the contract is going to be 
in a position to pay the losses in- 
sured against, if such a loss should 
develop, up to the maximum indi- 
cated under the policy. Frankly, it 
is very difficult the average in- 
surance buyer to appraise independ- 
ently the financial soundness and 
stability of individual insurance 
companies, but, as with other phases 
of the insurance problem, the buy- 
ers are coming to be more careful 
in their selection of companies from 
the standpoint of financial sound- 
ness which does not always mean the 
company with the largest surplus or 
the largest ratio of surplus, but the 
company with good underwriting re- 


sults and control of expenses, to- 
gether with sound ratios of reserves 
and a carefully diversified invest- 
ment portfolio. 


New Business 


As a matter of self-preservation 
you should keep definitely in mind 
the necessity of developing in all 
departments of business organiza- 
tions a knowledge of the need, and 
the value of complete insurance 
coverage. 

For instance, it has been the prac- 
tice for years with credit men to 
require, in addition to financial 
statements submitted to them by 
prospective customers or clients for 
credit rating, a list of the types of 
insurance being carried by the ap- 
plicant seeking credit. However, in 
comparatively few instances is the 
applicant ever requested to submit 
his insurance policies or a detailed 
list of the insurance companies 
carrying the different risks covered ; 
nor has any concerted attempt been 
made on a broad scale by the credit 
men to analyze the insurance con- 
tracts to determine that the terms 
of the policies are such as to really 
protect the particular concern 
against the risks indicated, and that 
the underwriting companies are 
sound. 

An official of a large concern re- 
cently stated to me that they carried 
practically every form of insurance 
that was written but that, with the 
exception of the several very obvious 
and routine types of coverage, they 
found it necessary to go out and 
buy the various special forms of 
insurance applicable to their busi- 
ness. They had never been ap- 
proached by any insurance repre- 
sentative in an attempt to have them 
secure any of these special forms. 
Here was a very large risk, with 
a rather wide range of hazards that 
could be covered by insurance at a 
reasonable premium, and yet the in- 
surance fraternity had done noth- 
ing to develop this business. From 
my experience, I do not believe this 
to be an isolated case. 

Agents are in a strategic position 
to perform an outstanding service 
to their clients, their own interests, 
as well as the general interest of the 
community in developing keen 
knowledge and understanding of the 
problems and factors of safety and 
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prevention. We are all in unani- 
mous agreement that it is much 
better to prevent a loss than to pay 
a claim. No amount of money can 
fully recompense the losses repre- 
sented by many types of claims. 
The buyer of insurance, whether he 
be an individual buying insurance 
for protection of his own property 
or an executive of any business or- 
ganization charged with this respon- 
sibility, is always interested in 
learning new approaches to safety 
and the prevention of accidents and 
losses. Splendid progress has been 
made in the last few years in cam- 
paigns to reduce the number of 
automobile accidents. We all are ac- 
quainted with the marvelous records 
maintained by many business organ- 
izations in the prevention of per- 
sonal injuries to their workers. 
Despite these outstanding efforts the 
tremendous losses resulting from 
accidents of every kind, every day, 
are appalling. I would, therefore, 
urge every insurance agent and 
representative of an insurance com- 
pany to constitute themselves an in- 
dividual missionary and educator 
and never miss a day in which they 
have not presented some new angle 
of safety or prevention to the mem- 
bers of the public with whom they 
deal. 


Bureaucracy 


When one catalogues the numer- 
ous rating bureaus and defines the 
area of their jurisdiction, notes the 
complexity of their make-up, some 
composed of company officials, some 
of company field men, some of local 
agents, and some _ independently 
operated by individuals or by states 
for the purpose of furnishing rates, 
Johnny public is left in a daze. 


When one sees these various 
bodies referred to by letters as is 
frequently done, such as the E.U.A., 
1.U.B., F.1.A., 1.M.U.A., N.B.F.A., 
S.E.U.A., etc. ad infinitum, the 
famous governmental alphabetical 
soup looks like an oyster stew at a 
church supper in comparison, 


What does all this mean to the 
buyer? Besides adding to his mental 
confusion, the companies materially 
add to their expense ratios and 
therefore make higher rates neces- 
sary, not only by the cost assessed 
against them for supporting all 
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these different bureaus, boards and 
associations, but also by reason of 
the extra agency and home office 
expense. 


Too Many Agents 


It has been stated that high com- 
missions during the past number of 
years has been responsible for bring- 
ing so many side-liners into the 
business that representative agents 
have been seriously injured. It is 
frequently stated, and probably with 
truth, that many of the companies 
have spread out their business too 
thin. The cost of supervising agents, 
licensing, furnishing supplies, keep- 
ing accounts, field expense of col- 
lecting balances, etc. are relatively 
the same for large and small agen- 
cies, hence, many agency connec- 
tions must be operated at a loss, 
which reflects itself in the final ac- 
quisition cost factor. 

It would seem that only good 
would result if the companies dras- 
tically reduced the number of agents, 
encouraged movements to dignify 
the agency business by raising it to 
a professional status, and pursued 
a policy with vigor to do away with 
part-time agencies which sell insur- 
ance and coffins or other equally 
incongruous combinations, or 
nephews and sons-in-law who are 
set up in the insurance business to 
keep them out of mischief or out 
from under foot. 

On this theory the remaining 
agents would enjoy the advantage 
of lessened competition, qualified 
agents could serve their clientele 
better and their very proficiency 
would enable them to operate more 
economically, so that they could af- 
ford to accept a lower commission 
scale, and still find their business 
profitable. . 


Competition and Propaganda 


In these days, when we ought to 
be thinking carefully and experi- 
menting scientifically to find better 
ways into the future, too many of 
our political and economic doctors, 
leaders and would be leaders, have 
embarked on a wholesale spree of 
generalized accusation and counter 
accusation. I need not remind this 
group that the insurance business 
has not been free from this same 
situation. Some forms of insurance 


desired by certain buyers and felt 
to best serve their needs are de. 
nounced and branded “communis. 
tic” and “socialistic” with sublime 
indifference to the actual implication 
of terms. On the other hand, men 
are called reactionaries for Oppos- 
ing this or that form of insurance 
when, as a matter of fact, they may 
be more radical in some of their 
practices than their critics, 

It all reminds us of nothing s0 
much as a group of children out of 
sorts and taking it out on each 
other by “calling names” and “mak- 
ing faces.” Among children this 
practice is permissible though not 
desirable. Among full grown men 
who are looked up to as leaders of 
a business in distress it is intolerable 
for it obscures real issues and in- 
creases confusion. 

I cannot refrain from referring 
to that masterly and temperate ad- 
dress of Mr, Curtis W. Pierce, on 
the subject of “Present Day Aspects 
of Mutual Competition,” and quot- 
ing from it as follows: “It is not in 
the general interest of the insurance 
business that such propaganda 
emanating from both mutual and 
stock sources is inaccurate and 
cheap, at times savoring of muck- 
raking in attempts to discredit re- 
sponsible and honest carriers. Much 
of the material can have no other 
effect than to weaken the confidence 
of the public in the great business 
of insurance, to say nothing of the 
loss of prestige to the mutual or 
stock company groups which release 
that kind of publicity.” 

Such a statement is refreshing 
and welcomed. Buyers want to hear 
less inuendo and mud-slinging by 
one school of insurance practice 
against another. They welcome fair 
statements from each group with 
regard to the fundamental princi- 
pals underlying each but they re- 
serve the privilege and claim the 
intelligence to make their own de- 
cisions with regard to the means 
which best fit their needs. 

In closing, may I state that i- 
surance buyers greatly resent hav- 
ing the finger of scorn pointed at 
them, with subtle aspersions cast 
upon their judgment, when they 
happen to make an insurance pur 
chase outside the fold of the ma- 
jority of insurance sellers. 


From an address before N. ¥. Ass'n of Local 
Agents. 
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RECENT DEVELOPMENTS 


Accident and Casualty: Thompson S. 
Sampson has been named manager of the 
new branch office opened in Boston re- 
cently. He came to his new position 
from the managership of the Boston of- 
fce of the Massachusetts Bonding. 


x 2. 


Aeina Fire Group: Cortlandt F. Luce, 
Jr, has been appointed marine special 
agent of the Philadelphia office of this 
group to succeed Marvin C. Jenkins, re- 
cently promoted to state agent for the 
World Fire and Marine. 

Maurice A. Gressett, for the past four- 
teen years connected with prominent ma- 
rine offices in Atlanta and New Orleans, 
has been named marine special agent and 
assigned to the southern department under 
the supervision of J. J. Brill, marine 
manager of the office. 


xx 


Aetna Life Group: William J. Buggy, 
state agent, has changed his headquarters 
from Wheeling, West Virginia, to Wash- 
ington, D. C. and will now have full 
charge of all Maryland and Washington, 
D. C business. He will continue to 
= West Virginia business tempo- 
rarily. 

David E. Basten, formerly special 
agent in Washington, D. C., has been 
transferred to Richmond, Virginia, to 
take charge of business in the entire State 
of Virginia. Both of these changes were 
necessitated by the recent death of state 
agent Otto D. Jennings. 


xkkk 


America-Fore Group: Terence J. 
0'Gorman, formerly chief trial counsel in 
the claim division of the Fidelity and 
Casualty, has been appointed counsel for 
all the companies in this group. 

William M. Aris, with the America- 
Fore since 1916, was appointed manager 
of the brokerage department of the 
group's office in Chicago to succeed the 
late Thomas R. Dungan. 


xe 


bituminous Casualty: A new branch of- 
was opened by this company in 
Charlotte, North Carolina for the pur- 
bse of developing agency plants for the 
states of North and South Carolina. Don 
|. Kelleher, formerly agency superintend- 
tt for Kentucky and Virginia with 
dquarters in Louisville has been trans- 
ttred to the new branch as has J. P. 
Spillman, previously the claim manager 
inthe Kansas City, Missouri, office. 


se & & 
idly and Deposit: Ashby C. Taylor 


been promoted to the position of 
Manager of the company’s branch in New 
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IN THE FIELD 


York City. Mr. Taylor was formerly in 
charge of the Detroit offices. George 
Bortz and Harold C. Megrew will con- 
tinue with the Detroit branch as manager 
and associate manager, respectively. 


xk 


Globe Indemnity: F. K. Kleene was 
named manager of the branch office 
opened by this company in Detroit, July 
26th. Mr. Kleene, formerly with the 
Standard Accident in the Detroit office, 
has had extensive experience in compen- 
sation, liability, business development and 
production. 


xk 


Home Insurance: H. D. DeMarcus, for- 
merly in the Chicago office of this com- 
pany, has been appointed special agent 
for the State of Illinois. Mr. DeMarcus 
will be under the supervision of state 
agent A. H. Knight and succeeds Thomas 
D. Merrell who has been transferred to 
the Colorado field. 


xk 


Loyalty Group: William E. Krog was 
appointed manager of the nation-wide 
brokerage department of this group. His 
headquarters will be in the New York 
offices. 


xk 


National Fire Group: Harley W. Mul- 
lins, production engineer for the past few 
years in the Detroit office, has been ap- 
pointed state agent for Indiana to suc- 
ceed Frank S. Grahn who was trans- 
ferred to the Chicago office. 

Frank E. Greene, special agent for 
Cleveland and northeastern Ohio, has 
gone to Iowa to assist state agent Will 
H. Harrison throughout the entire state. 

Alfred C. Gunther has been transferred 
from the engineering department of the 
Chicago office to Columbus, Ohio, where 
he will fill the position of special agent 
and production engineer. 

John F. Borg has been named special 
agent for Michigan with headquarters in 
Detroit. Mr. Borg has been in the 
Chicago office fire underwriting, auto- 
mobile and inland marine departments. 

James I. Egy, for five years with the 
Aetna Casualty and Surety in under- 
writing and field work capacity, has been 
appointed special agent in Kansas with 
offices in Topeka. 


xk 


Pearl Assurance: Stafford H. Warner, 
connected with the Pearl-American Fleet 
since 1935, has been sent from the Phila- 
delphia office to assume the position of 
state agent for northern New Jersey. 


Royal Exchange: John R. Knox, has 
been named state agent of the group in 
Maine. Mr. Knox has had experience in 
the underwriting department of the head 
office in New York City and succeeds 
L. O. Tebbetts who retired recently after 
many years of service. 


xk 


Royal-Liverpool: R. A. Griffen, with a 
number of years experience in the insur- 
ance business in Reno, Nevada, has been 
named special agent for this group for 
the State of Nevada. Mr. Griffen will 
have headquarters in Reno. 


xk 


Security Fire: Corroon and Reynolds, 
Inc., have been appointed sole general 
agents in Metropolitan New York and 
the suburban territory for this company. 
The Peerless Agency, Jack Trupin, presi- 
dent, has been named by Corroon and 
Reynolds as their agent for Manhattan, 
Bronx and suburban territory. 


xk 


Standard Accident: John J. Jackson 
has been advanced to have charge of all 
underwriting in the burglary, plate glass 
and accident and health departments in 
New York office of this company. Mr. 
Jackson’s entire business life has been 
spent with the Standard Accident and he 
has served in the rating, underwriting 
and field divisions. 


xk 


Travelers: W. Hiter Atkins, assistant 
manager of casualty lines in the Hartford 
branch office, has been transferred to the 
Richmond, Virginia, office. Lester F. 
Crossley, assistant casualty manager at 
Worcester, Massachusetts, was named to 
fill the vacancy left by Mr. Atkins. 

William R. Atkinson has been pro- 
moted from group life assistant in the 
Boston office to assistant group super- 
visor. His territory includes that covered 
by the company’s offices in Boston, Provi- 
dence, Worcester, Manchester and Port- 
land, Maine. 

Leroy F. Orvidson, field assistant in 
the Peoria, Illinois office, was promoted 
to assistant manager of the life, accident 
and group departments of that office. 

Talbot O. Freeman, district group 
supervisor with headquarters in Hartford, 
will now handle all territory covered by 
the branch office in Hartford, New 
Haven, Bridgeport, Connecticut and 
Springfield, Massachusetts. 
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= WHY NOT BE A THIRTY-NINER? 


Agents of the ‘Ohio Farmers'’ enjoy the advantage of our 
1939 personalized series of sales helps. .. . A brief request 


on your stationery will bring you samples of these supplies. 


OHIO FARMERS 


LeRoy 
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These companies are built on the best practices of Insurance 
and the fine traditions which are typical of New England. 
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A PLAN FOR PROFIT— 


Alert, progressive New York insurance brokers and agents are increasing their 
earnings through use of our INSURANCE PREMIUM LOAN PLAN, which 
enables them to sell new protection and term policies to old clients. 


This PLAN does two things—one: it provides a convenient means for your clients 
to pay for their fire and casualty protection during the life of the policy, and 
two: makes available to you, for solicitation of new business, time previously 


spent on collections. 


Call Digby 4-3883 and we will be glad to send you full information or have a 
representative call and explain the PLAN. No obligation to you, of course. 


UNDERWRITERS TRUST COMPANY 


37 Broadway 
Sixth Avenue at 4th Street 





NEW YORE, N. Y. 


Member FDIC 


111 John Street 
Prospect Avenue at 16l1st Street 





INSURANCE PREMIUM LOAN DEPARTMENT 


111 John Street 





















































Digby 4-3883 
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Bonds Sold 193% 1935 1936 937 1 1934 19 193 1938 
U.8. Government ...........0..6- 958 5,894 2,187 1,173 1,111 581 :: 347 7 366 
Other Government ... wis 412 4 123 ee re re ee i. st6ee:. sane 
Slate, etc. .... 491 105 916 1,884 751 69 1 a’. esen0 sevens 
Railroad ...... 278 888 616 723 194 97 111 150 54 47 
Publie Utility .. 406 849 790 922 432 2 21 Te ‘eyeae 26 
DEED cvbccccoesecesoceces 226 375 283 405 100 73 260 109 74 190 
Total Bonds Sold ............ 2,771 8,115 4,915 5,900 2,588 822 1,755 661 207 629 
Bonds Acquired 
MU OVOTRMIOME 2... cccccccscccs 1,889 9,327 4,194 4,707 3,405 820 2,009 338 721 986 
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EN 6a u0de0ewbecenaese 387 153 217 116 52 83 112 45 20 26 
Total Bonds Acquired ........ 3,339 9,927 4,551 4,988 3,580 1,030 2,279 593 813 1,062 
Bond Holdings: (12/31/33, *$19,955) 20,215 23,023 23,473 21,465 22,590 (12/31/33, $5,292) 5,947 6,637 6,879 7,138 7,740 
Stocks Sold 
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Stocks Acquired 
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Total Stocks Acquired ....... 245 974 8639 3,235 279 566 62,021 2,398 2,199 397 
Stock Holdings: (12/31/33, +$14,193) 13,666 18,485 22,714 19,846 21,982 (12/31/33, $9,234) 9,784 12,424 15,974 11,179 12,286 
Cash Position: (12/31/33, $2,028) . 2,702 096 3,937 3,494 (12/31/33, $1,168) 1,536 1,585 1,832 2,240 2,342 
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Stock Holdings: (12/31/33. $4,571) 5,964 9,098 10,390 10,476 11,767 (12/31/33, $9,730) 10,088 12,536, 14,930 3.581 14,888 
Cash Position: (12/31/33, $1,410). 1,571 2.462 1,953 1,531 1,868 (12/31/33, $1,412) 1,985 2,445 2,688 3,311 2,048 
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i 3 FIFTY MILES OF SERVICE 
1 67 
z 602 
Ti 8 
9 1,259 Modern merchandising methods demand that goods be on contin- 
— uous display if they will be moved from the storekeeper’s shelves 
a) . 
5 to the consumer’s home. Plate glass is the prime medium for this 
es display but—it must be intact twenty-four hours of each day. 
eo Jd) 
287 
7 15683 In Chicago and within 50 miles of that great city there are thousands 
S 12014 of businesses that rely on their show windows to effect quick turn- 
over of their products. Broken and boarded-up windows mean lost 
_ dollars in sales. 
3 18 
G scan 
- 2 Speedy and dependable plate glass replacement is essential. AMER- 
; ff ICAN GLASS, with its fleet of fast, reliable trucks, manned by ex- 
3 (Oe perienced drivers and workmen, reduce inconvenience and delay 
to the minimum. It pays big dividends—to insurance companies, 
3; agents and storekeepers—for us to handle your replacements. 
— 
38 
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1 oom 1030-42 NORTH BRANCH STREET - CHICAGO - MOHAWK 1100 
ES 
—————United States —_——Totals- —— 
Bonds Sold 1934 1935 1936 1937 1934 1935 1936 1937 1938 
U.S. Government ...........-..-- 968 1,243 385 89 11,964 25,790 11,660 6,331 13,263 
Other Government . to wai, -.cttgy s¥ons 22 2,400 1,251 2,242 1,807 607 
State, ete. ..... be 109 22 S ~ Soho 11,822 12,851 7,417 5.821 10,004 
ilroad ..... es 108 £0 212 7947 «9,750 15.649 5,517 3,844 
Publie Utility’. - Ns 27 80) 239 129 3738 8882 13371 8637 7,897 
ED inkiiemakwean ve tata 156 493 106 76 6,791 12,056 10,044 5,572 3,958 
Total Bonds Sold ............ 1,368 1,918 994 374 44,662 70,580 60,383 33,685 39,573 
Bonds Acquired . 
U.8. Government ...............- 1.206 2,278 389 $43 - 2,216 19.616 36,264 23,457 26,621 22,623 
— = Prrreee (dies be0etsh asad.) Lateme 4 8 | «mera 2.382 949 1,318 813 1,001 
Pee ere oe 5.089 6298 4953 5,603 7.843 
a 125 137 91 34 48 6.180 6,152 9,602 4368 1,804 
SE ihn cccspnaeesan ones 155 321 38 182 43 4202 10137 6,731 : 4/862 
Miscellaneous ..........--+--+---- 190 82 81 68 52 5.351 8438 5,626 4.018 4.483 
Total Bonds Acquired ........ 1,729 2,812 607 1,130 =. 2,359 42,820 68,238 51,687 44,781 42,706 


Bond Holdings: (12/31/33, $7,255) . 8,221 9,493 9,599 9,779 11,072 (12/31/33, $229,282) 241,728 246,980 251,100 243,739 245,242 
Stocks Sold 





























ee ee ein =| Guels o TE nied iveas 642 51 20,901 59 1,916 
DIS arihinvcciiundadcaesaeedee Rs ender 18 ee 210 451 452 1,121 402 
es etch ackwibustnae:> \aibwks 99 24 146 59 951 951 1,681 1,872 1,250 
nn ti ociabetscues: saline sengy  aobee 60 5 506 183 997 1,293 1,424 
Public Utility: Com. ............. 14 74 50 243 61 659 2,428 2467 2,138 
Ne ids ise enkeons eden 3 218 50 63 35 213 «1,444 Ss 3,102) 3,187) Ss 2.947 
MG Migc.: Com. ........0.00000 508 1,260 838 1,912 556 5,349 7,000 7,564 15,200 12,155 
ACE, G Wc wawaaeiiass ansdele 133 200 856 641 35 1,831 5,202 8,251 6,431 3,287 
Total Stocks Sold ............ 669 1,851 1,836 3,223 751 10,361 16,009 45,376 31,580 25,519 
packs Acquired 
TE ae hoo si es scien iguaech WSs ereitaoals 1,059 10,188 22,034 1,599 2,154 
Bank Te epic k uebasenen stax 81 201 91 eciei 1,793 2,221 2482 1,908 1,839 
SOMONE, | 5500s v0eescesesene 4 186 281 315 30 960 1,473 2,781 3,052 670 
ER Oar eee Fae < = re 169 1,873 1,724 1,839 345 
Publie Utility: Com. ............. 59 114 243 i sixes 835 3,926 3943 2,788 1,024 
Monahan adiawiesee-cied ss 162 264 237 Bis. * gets 891 6,240 4,489 4,070 2,099 
Ind. & Misc.: Com. ...........s+% 761 1,471 1,570 1,892 237 15,624 22.952 20.562 18494 11,981 
ks nccussbecdeterdten's 189 363 525 714 146 3,447 6,738 12,890 11,077 4,625 
Total Stocks Acquired ....... 1,256 2,605 2,947 3,641 413 24,778 55,611 70,905 44,827 24,737 
EWS Stock Holdings: (12/31/35, $11.272) 12,572 16,588 478 15.524 17,081 (12/31/33, $274,348) 293,264 402,543 493,615 398,568 443,402 
TY N Cash Position: (12/31/33, $1,916). 2,278 2,239 71688 3,280 3,381 (12/31/33, $40,158) 48,041 50,379 62,016 67,839 70,438 
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POSITIONS WANTED 


CASUALTY 


Young man, C.P.A., sixteen years’ experience 
statistical, underwriting, and management work. 
No objection to travel. Good references. C-292. 


Well-known insurance expert, formerly legal 
counsel of large insurance company, author of 
text and many articles upon insurance subjects, 
desires permanent connection with sound com- 
ram — upon declaratory judgments, 
trial of policy defenses, general tort litigation. 
Immediate connection urgent. C-295. 


Position desired inveicing company field 
work or as contractor for broker by middle 
aged married man with two children. College 
clacetion, Also interested in insurance de- 
partment of real estate office. C-29 


Position desired as casualty adjuster by mid- 
dle aged man, married. No objection to travel- 
ing. C-297. 


Executive position desired with casualty in- 
surance company. Nine years’ experience as 
vice-president of casualty insurance company 
in New York; also experience in charge of 
branch office, and as superintendent of agents, 
prior to vice presidency. C-298. 


Position wanted as Fire and/or Casualty Spe- 
cial or General Agent by experienced Fieldman, 
Underwriter, Adjuster, Accountant. Agency 
following in Tennessee, Arkansas, Mississippi 
and other Southern states. Can devote full or 
part time in field. C-300. 


Position desired with Underwriting Depart- 
ment of Casualty Company. ~- 26. ° Un- 
married. College graduate an Associate, 
Casualty Branch, Insurance Institute. More 
than three years’ experience in Surety, Auto 
and other lines. C-231. 


Position desired as special agent by young un- 
married man. Fifteen years’ experience. No 
objection to travel. C-267. 


Young married man desires position in Home 
Office or Branch Office Sales Department, Cas- 
ualty Company, in connection with sales pro- 
motion, policyholder service, or sales corre- 
spondence. Previous experience, similar position 
and selling. C-302. 


_ Financial man with trading and market analy- 
sis experience, desires position in Investment 
Department, buying and selling corporation and 
municipal securities. 25 years’ experience. 
Married. C-307. 


Position wanted by experienced auditor and 
accountant preferably in middle west. C-308. 


Executive fieldman 25 years’ agency develop- 
ment, and promotion throughout Eastern and 
Central States, with large organizations. Aspires 
to position of executive special agent for small 
progressive company. C-203 
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The individuals offering their services 
in this column have been investigated 
by Alfred M. Best Company, Inc., and 
the representations made as to knowl- 
edge, experience and character are as 
stated by us. No charge is made for 
this space as the only desire is to as- 
sist them and the insurance business 
generally. Only those who are not em- 
ployed will be considered. 











Position desired as underwriter in home 
office, or underwriting manager in branch 
office, by middle aged married man _ with 
children. College education. Middle West ter- 
ritory preferred. C-303. 


Position desired as adjuster, special agent, or 
underwriter. North West territory preferred. 
Middle aged, married and with children. College 
education. C-305. 


Position desired as branch claim manager or 
home office superintendent of claims, casualty 
department. Michigan—Indiana—Ohio territory 
preferred. Middle aged and married. Law 
school education. C-306. 


Position desired as claims adjuster and in- 
vestigator or claims mennon by middle aged 
married man with three children. Law school 
degree. Excellent references. C-309. 


Experienced surety underwriter, age thirty- 
seven, single, well educated, desires position in 
casualty production field. C-310. 


Position desired as special agent for casualt 
and surety company. Eastern territory preferred. 
No objection to travel. Middle aged, married, 
long experience. C-311. 


Position wanted on the legal staff of an insur- 
ance company by former assistant district at- 
torney of New York County. Ten years legal 
ee married, no objection to travelling. 


Position wanted as payroll auditor by young 
man with ten years auditing and inspection ex- 
perience. C-313. 


Position wanted as payroll auditor by young 
man with multiple line compan xperience. 
University graduate, single and willing to 
travel. C-314, 


Position wanted in claim, legal or adjustment 
department of insurance company by young col- 
lege graduate with independent adjusting and 
attorney experience. (C-315. 


Position wanted as payroll auditor or auditor 
and inspector by applicant with experience on 
workmen’s compensation, liability, O.L. & T., 
elevator, product liability, burglary, contractors 
and plate glass insurance. College graduate, 
married, prefers middle west or west coast 
territory. C-316. 


FIRE 


Young man, 40, married, with considerable 
experience in sales, underwriting and loss work 
in States of New York, New Jersey and Penn. 
sylvania desires connection as special agent, 
underwriter or loss manager for fire insurance 
company. Very good references. F-145, 


Position desired as underwriter for a fire in- 
surance mou in New York Metropolitan 
area. Applicant has had more than thirty years’ 
experience in this field. Good references. F-146, 


Young man, 40, married, with about 18 
years’ experience as an accountant desires con- 
nection with a fire insurance company, prefer. 
ably in or around Chicago. Very good refer. 
ences. F-147. 


Young man, 28, desires connection as fire 
underwriter or special agent. Has had about 
five years’ experience in underwriting capacities 
with various fire insurance companies. No ob 
— to traveling. Very good references. 

-148. 


Young man, 33, desires position as automo 
bile underwriter or assistant manager of under- 
writing department. Has had about 9 years’ 
experience with Middle-Western fire insurance 
company. Very good references. F-149. 


Position desired as state agent or in sales 
promotion work by young man with three years’ 
experience in these capacities. No objection to 
traveling. Very good references. F-150. 


Well recommended young man, college grad- 
uate, 314 years’ experience with prominent 
marine concern, seeks connection as assistant 
manager of inland marine department. F-151. 


Accountant, New York territory, four years’ 
life experience, six general ; age 33 married, two 
children; very good references. F-152, 


Assistant examiner (29) having had 12 years’ 
fire insurance underwriting experience desires 
to switch into insurance sales promotion fie 
Has ability to originate and develop sales aids. 
Se —_— to traveling. Very good references. 

-153. 


Fully qualified agency producer and fire in 
surance underwriter with general agency and 
many years of field experience desires pen 
preferably in an executive capacity. Location 
immaterial, but would be particularly valuable 
in the East or Middle West where an extensive 
ge acquaintance is enjoyed. Applicant 

s country-wide experience in the field and ex: 
cellent references. F-154. 


Young man, 36, desires position as auditor, 
accountant or assistant chief accountant. Has 
had about thirteen years’ experience in these 
capacities with large fire and casualty insurance 
organization. Would prefer position in New 
i= Metropolitan area. Excellent references. 

-155. 


Position desired as agency manager or special 
agent for fire or casualty company. Has ba 
many years of insurance experience and is 
familiar with all phases of the business. 
references. F-156. 
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IT PAYS TO KNOW 
the Bituminous 


Workmen's Compensation insurance is one of those lines requir- 
ing "extra effort'’ to please the policyholder and a knowledge of 
how to do it is acquired only from many years’ experience. 


Local agents in 18 states count their Bituminous Casualty con- 
tracts among their most valuable assets. 


Twenty-two years young—Assets of more than $6,000,000 and 
Capital-Surplus totalling $1,210,847.00. 


You, too, should know why IT PAYS TO KNOW— | 


BITUMINOUS CASUALTY CORPORATION 


ROCK ISLAND, ILL. 





AGENTS' CONVENTION 


PERATING under a new 

method of convention proce- 
dure this year whereby a Program 
Committee was appointed to investi- 
gate fully the possible agenda for 
the Boston meeting based on past 
experience and the desires of the 
membership, the National Associa- 
tion announced from its New York 
headquarters that information re- 
garding speakers for the program 
and subjects to bear open discussion 
will be announced soon. 

Charles F. Liscomb of Duluth, 
chairman of the Program Committee 
and past president of the National 
Association, and members of his 
‘committee are weighing the conven- 
ton agenda carefully in order to 
make the Boston meeting not only 
outstanding in its program, but one 
that will prove profitable and be 
remembered by all representatives of 
the National Association in attend- 
ance. Several changes in the conven- 
tion set-up are being considered by 
the Committee and all information is 
being cleared through Assistant Sec- 


FOR AUGUST, 1939 


retary J. B. Miller at New York, who 
recently returned from Boston where 
he discussed convention problems 
with the committee chairmen. 

Harvey R. Preston of Springfield, 
president of the Massachusetts As- 
sociation, and Robert A. Sullivan, 
president of the Boston Board of 
Fire Underwriters, as joint general 
chairmen for the Boston convention 
of the National Association of Insur- 
ance Agents the week of October 2, 
announced the completion of com- 
mittees to handle the vast amount of 
detail incident to this huge annual 
gathering. 


——-__— 


MAINE SURETY RULING 


HE State Insurance Department 

recently ruled that all future new 
coverages and renewals of surety 
bonds must be written by companies 
either organized under the laws of 
Maine or admitted and licensed to 
do business under Maine laws, the 
latter class to be countersigned by 
a Maine agent. 


Together with Vice Chairman 
Louis H. Hoffmann, Messrs. Preston 
and Sullivan chose their committee 
members not only from Boston and 
other cities in Massachusetts, but 
gave recognition to all New England 
in placing the president of each state 
Asséciation on the Advisory and 
Publicity Committees. 

An auxiliary committee has been 
appointed by the Insurance Adver- 
tising Conference to cooperate with 
the agents’ committee. 

Raymond C. Dreher of the Bos- 
ton and Old Colony Insurance Com- 
panies and president of the Adver- 
tising Conference, said upon making 
the announcement that the commit- 
tee was named to assis’ in any 
manner possible the activities of the 
various agents’ committees, and will 
take up problems of coordination 
between the National Association’s 
meeting and the annual convention 
of the Conference, which will be 
held at Boston the early part of the 
same week, 
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Sharp Lookout 























Security at sea demands a sharp lookout. And the security 
of American industry calls for a similar vigilance. Through 
its skilled safety engineering, Standard of Detroit keeps 
a weather-eye on the operation of its risks. 


For 55 years this stalwart Casualty Insurance and Bond- 
ing Company has pioneered in accident prevention through 
timely recommendations for the elimination of incorrect 
practices and installation of safeguards. Making some57,000 


STANDARD ACCIDENT INSURANCE COMPANY 


safety surveys yearly, it properly classifies your risks; 
works to save your clients’ time and profits. 


In addition, Standard Accident’s friendly individual 
co-operation, timely sales helps, and forceful national 
advertising can open up new business for you. And, to 
help you hold this business, an alert management main 


tains a nation-wide organization of experienced field men, 
underwriters, inspectors, claim adjusters, and auditors. 


Standard Service Satisfies...Since 1884 
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REPORTS ON 


COMPANIES AND ASSOCIATIONS 


ALLIANCE COOPERATIVE Insurance Company, 


Topeka, Kansas 


Correction Notice 


In the report upon this company shown on page 767 of the 
1939 edition of Best’s Fire & Marine Reports, the financial 
rating is incorrectly listed as “CC.” The correct financial rating 
for this company should have been “CCC.” 

Subscribers are kindly requested to make note of this correc- 
tion. 


ATLANTIC MUTUAL Insurance Company, 
New York, N. Y. 


Dividend 


Trustees of the Atlantic Mutual Insurance Company have de- 
cared a dividend of profits of fifteen per cent on (1) the net 
terminated premiums to November 1, 1939 of cash participating 
policies (other than open ocean cargo policies and term policies 
attaching prior to January 1, 1939) and (2) the net premiums 
of cash participating term policies which attach prior to Janu- 
ary 1, 1939, whose expiry or anniversary dates occur between 
August 1, 1939 and October 31, 1939. 


CENTRAL MANUFACTURERS MUTUAL Insurance 
Company, Van Wert, Ohio 


New Pacific Coast Manager 


H. L. Petrey has been appointed Pacific Coast Manager for 
this company, succeeding H. G. Kates, who resigned recently 
to become Vice President of the Associated Fire & Marine In- 
surance Company of San Francisco. 

Mr. Petrey entered the insurance business in 1931 with the 
United Mutual Fire Insurance Company of Boston. He joined 
the Central Manufacturers in 1937 as special agent in North 
Carolina, Virginia and Tennessee. 


CONTINENTAL Insurance Company, 
New York, N. Y. 


Mid-Year Statement 


The 173rd semi-annual statement of this company as of June 
30, 1939 revealed total admitted assets, on the basis of market 
values for all securities, of $90,888,420; unearned premiums, 
$19,802,865; voluntary reserve, $951,669; capital stock, $5,000,- 
0; and net surplus, $58,142,149. The liquidating value of the 
shares at the mid-year date, excluding equities in subsidiary 
— was $36.01, as compared with $38.09 on December 

, 1938. 

Net premiums written for the first six months of 1939 
amounted to $9,701,760, a reduction of slightlv more than 3%, 
compared with the similar period of 1938. However, because 
ofa larger volume of term business in force, unearned pre- 
miums advanced $76,715. Underwriting operations for this 
riod produced a statutory gain of $626,565. On an adjusted 
basis the underwriting earnings equalled $.33 per share, as com- 
pared with $.50 per share for the first six months of 1938. Net 
investment income amounted to $1,752,846, or $.88 per share, as 
compared with $1,428,748, or $.71 per share for the same 
Period in 1938. 


FOR AUGUST, 1939 
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Responsible for the decline in surplus since December 31, 
1938 was the depreciation in the market value of its security 
portfolio. The net depreciation sustained by the Continental 
during the first half of this year amounted to $4,703,978. 

A brief balance sheet of the company as of the mid-year date 
appears hereafter. 


ASSETS 





CE SE MOI 52.5 so wks bae'ee donate kineake $82,788,353.25 
EN i ssh acis ort TCU Antena dicks a8baeens 1 684,688.43 
Peremsttins, met Owerdeaeoa.5 5 occas cc cccsccccsses 3,247,632.15 
Interest and rents accrued ...............eec0- 255,198.93 
Cash on deposit and in office ...........e0000- 3,935,068.20 

Otel, AGMMIOR ASRIN é. oc cis ciekcinceds $91,910,940.96 


* Valuations on basis approved by National Association of 
Insurance Commissioners. 


LIABILITIES 
I oo sos sn voc sececece cow een'e $19,802,864.50 
Losses in process of adjustment ............... 3,013,306.43 
Reserve for taxes and expenses ............+. 1,230,100.00 
eae a ae 1,600,000.00 
Reserve for all other claims .................. 1,148,331.17 
ES MNO oo. s ka» eESES RS Hoewswdeers e+ 951,668.83 
eT Ter noe ee eee 1,022,521. 
i eS ES a ee eee ea eee 5,000,000.00 
a ne ee arr iy 58,142,149.03 
$91,910,940.96 


+ Reserve established to adjust surplus to reflect actual June 
30, 1939 market values for all securities. 


CORROON & REYNOLDS Group, 
New York, N. Y. 


Dividend Reductions 


The member companies of the Corroon & Reynolds Group at 
meetings held last month declared quarterly dividends which 
represent reductions of from 163%4% to 20% from the rates 
previously maintained. The current dividend payments by the 
individual member companies are as follows: 

American Equitable Assurance Company: Quarterly dividend 
25¢ per share—paid on July 25th to stockholders of record July 
18th. This dividend represented a reduction of 16%4% as com- 
pared with quarterly dividends of 30¢ paid during each of the 
first two quarters of this year. 

Globe & Republic Insurance Company of America: Paid 
quarterly dividend of 12%¢ per share on July 29th to stock- 
holders of record July 20th. For the first two quarters of this 
year dividend payments were at the rate of 15¢ quarterly. 

Knickerbocker Insurance Company of New York: Quarterly 
dividend 12!4¢ per share as against 15¢ per quarter previously. 
Paid on July 25th to stockholders or record July 18th. 

Merchants & Manufacturers Insurance Company of New 
York: Quarterly dividend of 10¢ per share, a reduction of 20% 
compared with distributions for the first two quarters of this 
year, was paid on July 29th to stockholders of record July 20th. 

New York Fire Insurance Company: Quarterly of 20¢, as 
against 25¢, paid July 31st to stockholders of record July 24th. 
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FIDELITY-PHENIX Fire Insurance Company, 
New York, N. Y. 


June 30, 1939 Statement 


The semi-annual statement of this company as of June 30 
1939 revealed total admitted assets, on the basis of market 
values for all securities, of $70,709,281; unearned premiums 
$15,657,705 ; voluntary reserve, $888,326 ; capital, $3,750,000; and 
net surplus, $44,363,259. The liquidating value of the shares a 
the mid-year date, exclusive of equities in subsidiary companies 
was $36.84 each, as compared with $39.63 per share on Decem. 
ber 31, 1938. 

Net premium volume for the first half of this year, which 
amounted to $8,122,290, reflected an increase of about one- 
quarter of one per cent as compared with the same period of 
last year. Despite an increase in unearned premiums during 
this period of $190,778, the company reported a statutory under- 
writing profit of $435,974. On an adjusted basis the underwrit- 
ing earnings equalled $.34 per share, as against $.35 per share 
for the first six months of 1938. Net investment income which 
amounted to $1,346,233, or $.90 per share, compared with $1,- 
033,777, or $.69 per share, for the first half of 1938. Dividend 
payments to stockholders during the first half of 1939 amounted 
to $.80 a share. 

The drop in surplus during the first half of this year was 
brought about entirely by the decline in the market value of the 
security holdings. The net depreciation sustained by this com- 
pany from December 31, 1938 to June 30, 1939 was $4,581,019. 

A brief balance sheet of the company as of the mid-year date 
appears hereafter : 


ASSETS 

NE Od or ee ee $64,673,230.25 

RE re ee ee Oe ee 1,654,688.43 

PRCMNGIIS, TE OVETONE 5 oiic soci cccaceossesces 2,594,536.29 

Interest and rents accrued ........cccccccceess 173,495.47 

Cash on deposit and in office ................-. 2,533,262.18 
Total Ademtied Aseete «....0.06cccecesss $71,629,212.62 


* Valuations on basis approved by National Association of 
Insurance Commissioners. 


LIABILITIES 

PLN Scio s.6 6 deen cases ceca naeees $15,657,704.50 
Losses in process of adjustment ..............- 2,803,316.97 
Reserve for taxes and expenses ............... 935,000.00 
ee” ES ne 1,200,000.0 
Reserve for all other claims ................- 1,111,673.55 
ila 5b F.ssa.0s.0-0'6 a snes bese.c% 888,326.45 
DIN SOU iiss 5.550 vis ncccccec senses 919,932.00 
CE, csleecloksasesclessoses dace aay dice 3,750,000.00 
IE inn auc k bw fs bdo Raesineee octings 44 363,259.15 


$71,629,212.62 


+ Reserve established to adjust surplus to reflect actual June 
30, 1932 market quotations for all securities. 


FIREMAN'S FUND Group, 


San Francisco, Cal. 
Staff Changes 


General Auditor Edward Randall, after twenty years on the 
executive staff, and Assistant Secretary Thomas F. Ryan, after 
forty-six years with the company, retired from active service 
on June 30th in accordance with the company’s retirement plat. 

With Mr. Ryan’s retirement, the Board of Directors of the 
five companies comprising this group, elected Earl G. Miller to 
the post of Assistant Secretary. Mr. Miller, a native of Haver- 
hill, Mass., joined the head office staff in March, 1930 and in 
1932 was named Chief Accountant of the Indemnity subsidiaries 
of the Group. Last October he became Chief Accountant of a 
of the companies of the Group. 
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HALIFAX FIRE Insurance Company, 


Halifax, Nova Scotia 


New Title Adopted 


Effective April 15th this company adopted the title “Halifax 
insurance Company,” the change merely being the elimination 
of the word “Fire.” : j 

The Halifax is the oldest Canadian fire insurance company, 
laying been in operation since 1809. It is a member of the 

inent Home Fleet of Insurance Companies and has been 
ansacting business in the United States since early in 1928. 
While fire business continues to represent its principal source 
of income, the simplification of its title was considered desirable 
to more clearly reflect its activities in allied lines of insurance. 


HOME Insurance Company of New York, 
New York, N. Y. 


S Premium Volume Up Sharply 


The Home Insurance Company, during the first six months 
of this year, transacted a net premium volume of $28,041,290, 
an increase of $5,038,760 or almost 22% as compared with the 
yolume written during the corresponding period of 1938. 

As expected the volume of automobile premiums advanced 
sharply, the increase in this line accounting for about 60% of 
the total gain in writings. The net volume in this classifica- 
tin for the half year period was $11,157,671 as compared 
with $8,175,610 written during the first six months of 1938. 
More notable, however, was the gain in volume of fire and 
alied lines, exclusive of marine, such writings totaling $15,- 
24619 which compares with $13,552,176 for the first half of 
the previous year, a gain of almost 13%. Ocean and inland 
matine premiums also advanced, the writings being $1,599,000 
and $1,274,744 for the respective halves of 1939 and 1938. 


A brief financial statement of the company as of June 30, 


1939 follows : 
ASSETS 


$ 11,912,716.52 
10,613,871.00 
79,255,824.00 
9,318,885.22 
204,759.00 
1,563,697.41 


$112,869,753.15 


Cash in Banks and Trust Companies 

United States Government Bonds 

All other Bonds and Stoeks 

Premiums uncollected, less than 90 days due 
Accrued Interest 

Other Assets 





$ 15,000,000.00 
46,616,806.00 
4,632,412.00 
1,997,695.41 
61,510.00 
44,561,329.74 


$112,869,753.15 


Capital Stock 

Reserve for Unearned Premiums 

Reserve for Losses 

Reserve for Taxes and Accounts 

Funds Held under Reinsurance Treaties .... 
Net surplus 





Note: Bonds are valued on amortized basis. Insurance stocks 
of affiliated companies are carried on basis of pro rata share 
ot Capital and Surplus. All other securities at Market valua- 
tons, 


Dividend Rate Maintained 


The board of directors of this company at a meeting held 
july 17th voted the regular quarterly dividend of $.30 per share, 
and also an extra dividend of $.10 per share, thus maintaining 
the dividend rate which has been in force since the beginning 
of 1937. These dividends were paid on August Ist to stockhold- 
tts of record July 17th. 

e@ company, which was established in 1853, has paid divi- 
tends to stockholders each year without interruption since 1874. 
uding the current distribution, cash dividend payments to 
stockholders during its eighty-six years of existence now exceed 

00,000,000. In addition, stock dividends aggregating $10,500, 

™ have been distributed. 


FOR AUGUST, 1939 
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INSURANSHARES CERTIFICATES Incorporated, 
Baltimore, Md. 


Mid-Year Report 


The liquidating value of the stock of this company as of June 
30, 1939 computed at market bid prices was $7.45 per share com. 
oy with $7.33 as of December 31, 1938 and $6.95 on June 30 
1938. 

Gross income the first half of this year amounted to $99,138 
while expenses were $14,136. The net income of $85,002 was 
equivalent to 12.79 cents per share as compared with 4.55 cents 
for the similar period of 1938. Dividends paid during the first 
six months of this year amounted to 10 cents per share. 

The diversification of assets of the company on June 30, 1939 
was as follows: Fire insurance stocks, 74.49%; casualty and 
surety stocks, 25.30% ; and other assets, 0.21%. 


MT. BEACON Insurance Company, 
New York, N. Y. 


Licensed 


This new stock company, which was organized under the 
laws of the State of New York on June 26th, received a license 
to transact business from the Insurance Department of that 
State on July 11th. It began business with a paid-in capital of 
$200,000, comprising 2,000 shares of a par value of $100 each, 
and a paid-in surplus of similar amount. All but sixty-five 
shares of the outstanding stock, which represent the directors’ 
qualifying shares, are owned by the Bankers Commercial Cor- 
poration of New York City. 

The Bankers Commercial Corporation, sponsor of this new 
company, is a credit concern which specializes in the financing 
of household articles such as refrigerators, washing machines, 
etc., although it also transacts a sizable amount of financing in 
the automobile field. The new insurance company, we under- 
stand, will specialize in automobile fire, theft and collision in- 
surance, emanating through the financing operations of its 
parent company. 

The official staff, which has been chosen to guide the opera- 
tions of the company, is as follows: Chairman of the board, 
George G. Foster; president, Richard W. Lawrence; first vice 
president, George L. Eaton; vice presidents, W. Lee White, 
E. Carlisle Hunter, Oscar C. Cameron, and James Reiner; 
treasurer, W. Lee White; secretary and assistant treasurer, 
William Trebing. 

The board of directors is composed of all of the foregoing 
officers except James Reiner, and the following: Willard R. 
Foster, Raymond F. C. Kieb, George A. Langhans, Richard W. 
Lawrence, Jr., F. Elmer Sammons, and C. Alfred Wagner. 

Mr. Sammons, who is included among the foregoing direc 
tors, is @ vice president and director of the Hanover Fire Insur- 
ance Company of New York, while Mr. Lawrence, Sr. also is 4 
member of the board of directors of that company. 


NATIONAL FIRE Group, 
Hartford, Conn. 


Western Department Changes 


Effective as of July Ist, the title of General Manager of the 
Western Department was conferred upon George H. Bell, who 
in September of this year will have completed twenty-five years 
of service with the National Fire Group, nineteen of them as 
Western Department Manager. Assistant Managers L. Ross 
Hanawalt and Edwin H. Forkel, who joined the Western De- 
partment in 1903 and 1929 respectively, have been promoted to 
Associate Managers. 

Mr. Bell, whose insurance experience dates back to around 
1889, joined the National Fire in its Western Department ™ 
September, 1914. He became Manager of the Department upon 
the retirement of Fred S. James in 1920. He has served as Prest- 
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dent, as a member of and Chairman of the governing committee 
of the Western Underwriters Association. He is currently a 
member of the Executive Committee or a director of the vari- 
os company organizations in the West, Trustee of the Under- 
writers Laboratories and Vice President of the Western 
Adjustment Company. 


NEW JERSEY MANUFACTURERS Association Fire 


insurance Company, Trenton, N. J. 
Dividend to Policyholders 


On July 12th, the Board of Directors of this company de- 
dared the regular 20% dividend, an extra 5% dividend and a 
special extra 5% dividend, or a total dividend of 30% on net 
premiums received and to be received on policies written be- 
tween October 1, 1938 and December 31, 1938, both inclusive. 

Approval of the three dividends has been received from the 
Commissioner of Banking and Insurance of New Jersey. 


NORTHWESTERN NATIONAL Insurance Company, 
Milwaukee, Wis. 


Temporary Injunction Secured 


This company last month secured a temporary injunction re- 
straining Louis H. Pink, Superintendent of Insurance of New 
York from revoking its license pending final outcome of any 
ation it might institute in connection with his order of May 
2nd. 

The above mentioned order, which was fully reviewed in the 
June, 1939 issue of this periodical, was issued following exami- 
nation which revealed the payment by the company of excess 
brokerage commissions in the City of New York. Superintend- 
ent Pink announced at that time that while the company’s 
license which expired May 1, 1939 was being renewed pro- 
visionally, it would be revoked within 60 days from the date of 
his order unless he received in writing notification that the 
company was discontinuing the practice of paying excess com- 
missions, 


ORIENT Insurance Company, 
Hartford, Conn. 


Convention Examination 


The affairs and condition of this wholly owned subsidiary of 
the London & Lancashire Insurance Company, Ltd. of London 
were the subject of an examination conducted by the Connecti- 
cut Insurance Department and participated in directly by a 
representative of the State of West Virginia. 

he examination report, which was very favorable, covered 
areview of the operations of the company during the period 
‘rom December 31, 1933, the date of the last examination by 
the Connecticut Insurance Department, to December 31, 1938 
and included a financial statement of condition of the company 
% of the latter date. The examination revealed total admitted 
assets as of December 31, 1938 of $6,645,877 ; total liabilities of 
2164563; and policyholders’ surplus of $4,481,314, of which 
$1,000,000 comprised the paid-in capital stock. 
_ The surplus shown in the examination report represented an 
merease of $48,986 compared with the figure shown in the com- 
pany’s filed statement at the close of last year. This increase 
vas the result of reductions in liabilities made by the examiners, 
the principal items being a decrease in unpaid loss reserve of 
$19,340 and a decrease in reserve for accrued taxes of $26,976. 

An exhibit of the underwriting and investment gains for the 
'tiod from the previous examination December 31, 1933 to 
December 31, 1938 as prepared by the examiners follows: 


(Continued on next page) 
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APPLETON & COX, INC., 
ATTORNEY 


111 JOHN STREET 
NEW YORK 


Marine and Inland Insurance 


REPRESENTING 


Westchester Fire Insurance Company 
United States Fire Insurance Company 
The Tokio Marine and Fire Insurance Company, Ltd. 
The North River Insurance Company 
Empire State Insurance Company 
Royal Exchange Assurance 
Agricultural Insurance Company 
Western Assurance Company 
The Indemnity Marine Assurance Company, Ltd. 
Seaboard Fire & Marine Insurance Company 
The Century Insurance Company Limited 
The Pacific Coast Fire Insurance Company 
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ORIENT INSURANCE CO.—Continued 
UNDERWRITING 
Premiums earned $8,228 194.31 





RT eee $2,847 ,803.13 
Loss adjustment expenses incurred 211,421.00 
Underwriting expenses incurred... 4,314,106.88 —7,373,331.0] 
a - : $854,863.30 
Gain from underwriting P. & L. items......... 42,338.97 


—_— 
Gain from underwriting ................ $897,202.27 


INVESTMENTS 
Interest, dividends and rents earned............ $1,074,866.99 
Profit on sale or maturity of se- 

curities $ 288,192.96 





Gain from increase in values..... 1,254,470.75 1,542,663.71 
: = $2,617,530.70 

Loss on sale or maturity of securities $299,139.44 

Decrease in book value of real estate 56,991.70 

Investment expenses incurred ...... 300,504.55 656,635.69 





Gain from investments .............++-- $1,960,895.01 





RECAPITULATION 
ee gs $ 897,202.27 
ee 1,960,895.01 
$2,858,097.28 
Ce ee ee eee $1,500,000.00 
Increase in special reserve ...... 7,000.00 —1,507,000.00 
ae err roe $1,35 1,097.28 


PACIFIC NATIONAL Fire Insurance Company, 
San Francisco, Cal. 


Additional Surplus Contributed 


Stockholders of this company on June 16th made a contribu- 
tion of $500,000 to the surplus account. This is the second addi- 
tion to resources made by stockholders within a period of about 
= co a like contribution having been made in December, 

The current addition to surplus was made in order to provide 
for further expansion and to care for the ever increasing un- 
earned premium reserve made necessary by the continued ad- 
vance in premium income. Frank N. Belgrano, Jr., President 
of the company, has advised us that the premium income for the 
first five months of this year exceeded the total written during 
the corresponding period of the preceding year. 

The Pacific National is a very progressive institution and 
within recent years it has shown a remarkable increase in pre- 
mium production. Premium income, which for the year 193 
amounted to $1,039,000, advanced to $1,575,000 in 1935, a gain 
of 51.5%, and expansion continued through ensuing years, new 
high premium volume marks being recorded annually. The total 
net premiums written for the year 1938 amounted to $4,320,000. 
Most of the gain in volume since 1935 has been from automobile 
business originating through the financing operations of Bank 
of America and the premium income from that source now 
outranks in importance the income from fire risks. 

During this period of increasing premium production there 
have been great variations in the company’s underwriting re- 
sults, with unprofitable experiences being reported for the years 
1937 and 1938. Largely responsible for the adverse trend has 
been the company’s experience on automobile business. Exper!- 
ence on the fire lines has been uniformly good in line with the 
general experience of the fire field and the increase in loss fa 
tios reported in the last three years has been due to high losses 
on the automobile business which also has been a common €X- 
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perience with companies generally. Also contributing partly to 
its unprofitable results within the past two years was the exten- 
sive cultivation of a nation-wide field organization and the es- 
tablishment of numerous branch and service offices. 

The financial statement of the company as of December 31, 
1938 showed total admitted assets on a basis of amortized value 
for bonds of $6,921,129; unearned premiums, $4,000,764; other 
liabilities, $554,188; and policyholders’ surplus of $2,366,177. 
Had actual market values been used for bonds assets and policy- 
holders’ surplus would have been $7,105,090 and $2,550,138 re- 
spectively. 


PARAMOUNT Fire Insurance Company, 
New York, N. Y. 


Tennessee Revokes Stock Permit 


James M. McCormack, Insurance Commissioner of Tennes- 
see, announced on July 17th that all authority granted to the 
Paramount Fire Insurance Company to sell its stock in Tennes- 
see was revoked. The revocation of this permit, however, will 
have little effect upon the company as the full amount of its 
authorized stock has already been sold and the funds paid in. 

This action by the Tennessee Insurance Department was the 
result of a formal hearing held July 5th on alleged violations of 
the State's Blue Sky Law. It was charged that an insurance 
agency of Chattanooga issued a binder on April 28th covering 
arisk in that city on the form of the Home Insurance Company 
with the name of that company stricken out and the name 
Paramount written underneath, although the latter at the time 
was not licensed to write business. The company, however, 
denied any knowledge of this binder and also denied having 
authorized its issuance. It was charged also that as a basis of 
stock subscription solicitation representatives of the company 
contracted to plant the company with the party making the 
stock subscription. 

The Paramount Fire Insurance Company was incorporated 
under the laws of New York by interests associated with the 
Mortgage Bankers Association of America. It received its 
license to transact business from the New York Insurance 
Department on June 15th. Resources paid in at inception aggre- 
gated $550,000, of which $300,000 comprised capital and $250,000 
surplus. Under a reinsurance treaty with the Home Insurance 
Company of New York, all business presently written will be 
reinsured 100% with that company. 

At the organization meeting the following officers were 
elected: Chairman of Board of Directors and Chairman Execu- 
tive & Finance Committees, Owen M. Murray; President, Ennis 
E. Murrey; Executive Vice President & Secretary, Ray A. 
Thorne; Vice President, Byron T. Shutz; Vice President & 
sami Counsel, Charles S. McCombs; and Treasurer, Matt N. 
oung. 


RESERVE Insurance Company, 
New York, N. Y. 


Incorporated 


This company is being organized under the laws of the state 
of New York by interests identified with Chubb & Sons to 
Write general fire and marine lines. It is being formed with a 
capital of $1,000,000 and a surplus of at least the same figure. 
All of the stock except directors qualifying shares will be pur- 
chased by the Federal Insurance Company of New Jersey. 

The incorporators of this new company are as follows: 
Hendon Chubb, Hawlev T. Chester, Thomas J. Goddard. John 
Rogers, Jr., A. H. Witthohn, Byron B. May, Lee Orton, Charles 
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BEST’S 
AUTOMOBILE POLICY CHART 


is the surest way to meet to- 
day’s competition. Contains 
P.L. and P.D. analysis of over 
200 policies. All policies com- 
pared with New Standard 
Policy. Costs only $1.54 a 
copy. Order yours—today— 
from Alfred M. Best Com- 
pany, Inc., 75 Fulton Street, 
New York, N. Y. 














ROYAL LIVERPOOL Group, 
New York, N. Y. 


World's Fair Headquarters Established 


The Fire and Casualty members of the Royal Liverpool 
Group have established their own World’s Fair headquarters 
in the Royal Building, New York City, and are playing hosts to 
a number of agents and their friends who are visiting the city 
and the World’s Fair. 

The headquarters include an information desk, reception 
writing rooms, ladies’ lounge, an extensive exhibit of sales and 
educational material, and a miniature motion picture projection 
room in which has been installed one of the latest types of 
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television receiving sets where television programs may be 
enjoyed in a leisurely and comfortable way. f 

The daily showings of motion pictures include 800 feet of 
color film, “A Day and Evening at the World’s Fair,” also a 
400 foot reel “New York, The Wonder City” showing points 
of interest in and around the metropolis. These previews of 
things to be seen and places to be visited make it easy for visj- 
tors to arrange their plans to the best advantage. 

The management of the companies invites all agents who 
may be planning to take in the fair, whether or not they repre- 
sent the Royal Liverpool companies, to visit its World’s Fair 
headquarters and to view its movie films, television and adyer- 
tising exhibits and also to avail themselves of the question and 
answer service at the information desk. 


ST. PAUL FIRE & MARINE Insurance Company, 
St. Paul, Minn. 


New Director—Dividend 

Directors of this company at their regular quarterly meeting 
elected T. A. Phillips to membership on the Board to fill the 
vacancy caused by the death of H. S. Cole. Mr. Phillips is 
President of the Minnesota Mutual Life Insurance Company. 

At the same meeting the directors declared the regular quar- 
terly dividend of $2.00 per share on the outstanding capital 
stock. This dividend was paid on July 17th to stockholders of 
record July 12th. 


SUSSEX FIRE Insurance Company, 
Newark, N. J. 


To Be Dissolved 

The Board of Directors of the Sussex Fire Insurance Com- 
pany, at a meeting held last month, recommended to stock- 
holders that the company be dissolved. It is proposed to ac- 
complish this dissolution by absorption into the Eagle Fire 
Insurance Company, Newark, N. J., which owns all but a 
small portion of the outstanding common stock. 

The Eagle Fire Insurance Company began business in 1913 
and confines its operations exclusively to reinsurance of fire 
and allied lines. The proposed absorption of the Sussex, when 
completed, will bring about no change in the plan of opera- 
tion of the Eagle which will be continued as heretofore. 

The Sussex Fire Insurance Company was organized in 1928 
by interests affiliated with Building and Loan Associations of 
Newark who also organized the Essex Fire Insurance Com- 
pany and Ajax Fire Insurance Company, both of Newark, N. 
J. The control of all three companies was acquired in 1930 
by the Eagle Fire Insurance Company and during 1931 they 
were consolidated into one corporation under the title “Sussex 
Fire Insurance Company.” 

Effective as of June 30, 1934, the outstanding liability of the 
company was reinsured in the American Equitable Assurance 
Company of New York and concurrently underwriting opera- 
tions were placed under the supervision of Corroon & Rey- 
nolds, Inc., of New York, the contract expiring September 30, 
1939. During the five years it operated under this management 
only a small portion of the insurance liability written was re- 
tained, the balance being reinsured. Since March 31, 1939, 
however, it has retained no insurance liability, all outstanding 
business on that date again having been reinsured with the 
American Equitable which subsequently has reinsured all new 
business as written. 


YORKSHIRE Insurance Company, Ltd., 
Montreal, Canada 


Correction Notice 

On page 1150 of the 1939 BEST’S INSURANCE RE- 
PORTS, Fire & Marine edition, statistical information for the 
year 1938 is shown covering the activities of the Canadian 
Branch of the Yorkshire Insurance Company, Ltd. Several of 
the figures are incorrectly reported, and subscribers are re 
quested to kindly make note of the following changes. : 

We reported net premiums written during the year 1938 in 
Canada at $386,153. The correct figure is $500,542. Net losses 
incurred exclusive of adjustment expenses should have been 
reported at $197,641 instead of $149,532. Expenses incurred, in- 
cluding adjustment expenses, were $283,027 instead of $280,027 
as shown. 
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COMPANIES AND ASSOCIATIONS Be 


ALLIED UNDERWRITERS, 


Dallas, Texas 


Examined 


This exchange which began business late in 1936 was ex- 
amined as of April 30, 1939 by the Texas Insurance Department 
and found in possession of total admitted assets of $283,389; 
loss reserves, $81,968; unearned premiums, $58,643 and surplus, 
$50,875. The Allied Underwriters Corporation acted as attor- 
ney-in-fact up to April 10, 1939 at which date E. F. Dardnne 
and F. M. Moulton, both of Dallas, were selected attorneys-in- 
fact. The attorneys-in-fact received 10% of the moneys col- 
lected up to July 1, 1938, at which time the agreement was 
amended to provide for commissions of 15%. 

The exchange is operating in Arkansas, Louisiana, Oklahoma, 
Tennessee and Texas and writes workmen’s compensation, 
liability, automobile, fidelity, surety, windstorm, tornado, hail, 
plate glass and cargo insurance. The exchange reinsures lia- 
bility lines above $5,000/$10,000 limits and compensation in 
excess of $10,000. The principal amount of the business rein- 
sured is covered under a treaty with Lloyds of London. 

Following is the balance sheet as of April 30, 1939. 


BALANCE SHEET AS OF APRIL 30, 1939 
LEDGER ASSETS 


Mortgage loans on real estate ..............64- $1,910.20 
Book value of bonds, U. S. Government ....... 20,000.00 
SUIOE oo .c0-0:0.3.0:0:000- 650% 06 $419.78 
RPMS. 5. occ cc ccccesses 109,692.22 110,112.00 
EE OPE EET RATE 2,229.14 
Premiums in course of collection ............. 110,912.21 
ig kata i ic-550.6,5:b bole 34 Aes 6409 7,548.10 
MCE POCEMEOD .... ccecccccscccccctvce 3,184.31 
OE one 200.36 
NS TE eT ee Tere $256,096.32 


\ON-LEDGER ASSETS 


Accrued interest on bonds ...... $143.70 
Farned but not reported premiums 36,634.53 
Advance commissions paid on de- 
id 6.x sci b 6 0-6 8kate 40's. 7,504.64 
Market value of bonds over book 
| Ne 1,400.00 
Total non-ledger assets ............+000+: 45,682.87 
PEE SAM 6 ics cnacesncs ac daehueees $301,779.19 
DEDUCT ASSETS NOT ADMITTED 
Mortgage loans not within statutes $1,910.20 
Furniture and fixtures .......... 3,184.31 
tfemiums in course of collection 
MPMMEYS oi. sad vccccecaces 4,670.42 
Returned checks ..........00+e5 1,076.92 
Automobiles ...........0eeceeee 7,548.10 
Total assets not admitted ................. 18,389.95 
Total admitted assets ...........-2+eeeeeee $283,389.24 


FOR AUGUST, 1939 
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LIABILITIES 
Reserve for losses and claims: 
Auto fire and theft ......... $1,325.00 
Auto liability and property 
I oon os opan kas ons 2,435.70 
PMG COMIOL ooo. cis cveweses 25.00 
Cg ee ee 1,544.76 
i) A 8 PRO ee HEY 3,300.00 
Tornado and windstorm ..... 210.50 
Special reserve for unpaid lia- 
a ree 29,091.31 
Workmen’s compensation 
Bs Boo 5898s 88s aes 44,035.23 
Total unpaid losses and claims .......... $81,967.50 


Estimated claims adjustment expense misc. .... 450.00 
Reserve for deposit premiums, 100% .......... 42,710.12 
Reserve for unearned premiums, excluding de- 
eT ee Oe ed en On ene eee 58,642.68 
Reserve for commissions payable ............. 22,182.44 
Fees and commissions due Attorney-in-Fact ... 17,736.98 
Salaries, rents, and accounts payable .......... 1,200.00 
Se eee 1,625.00 
Reserve for contingencies ................0.- 6,000.00 
II 5.50. a cca sn aa uancobenmmes $232,514.72 
os ee $10,000.00 
Unassigned funds (surplus) .... 40,874.52 
Total surplus as regards policyholders .... 50,874.52 
To balance with admitted assets ........... $283,389.24 


ALLSTATE Insurance Company, 
Chicago, Illinois 


Loses Auto Rate Suit 


The suit filed by the Allstate Insurance Company against 
George H. Newbauer, Indiana Insurance Commissioner, to en- 
join him from enforcing his order for a level rate by all com- 
panies on automobile liability and property damage on passenger 
cars was dismissed by a three-judge Federal District Court. 
The Allstate Insurance Company contended that under the 
present requirements of the Indiana Insurance Department it 
would be necessary to raise its rates approximately 14% per cent. 


AMERICAN FIDELITY AND CASUALTY Company, 
Richmond, Virginia 


Capital Increase 


This company is increasing its common capital stock by the 
sale of 45,000 additional shares, par value $5, to net the com- 
pany $483,750. This would increase its total capital from $675,- 
000 to $900,000 and add $258,750 to surplus. Subscription war- 
rants expiring August 2, 1939 have been mailed to stockholders 
of record Jul 11. Any shares not taken will be offered to the 
public at $12.75 per share through Fuller, Rodney & Redmond, 
New York underwriters of this issue. 
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UTILITIES INSURANCE COMPANY 






Direct contracts available for conservative and 
successful agents in Illinois, Indiana, lowa, Mis- 
souri, Ohio, Nebraska, Colorado, Oklahoma, 
Tennessee and Texas. 














Headquarters 
of the 
CHICAGO 
ASSOCIATION 
of LIFE 


UNDERWRITERS 


@ Make The LaSalle your office ... your 
home... your headquarters when in Chi- 
cago. It is in the very heart of the insur- 
ance and financial districts, close to the 
theatres and shopping district. 


New in decoration and furnishings—Large 
comfortable newly furnished rooms. 


Dining and dancing in the Blue Fountain 
Room. 


Cocktail Lounge . Coffee Shop 
Reasonable Rates 


James Louis Smith, General Manager 


LASALLE HOTEL Chicago 
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AMERICAN FIRE AND CASUALTY Company, 
Orlando, Florida 


Examined 


An examination of this company as of December 31, 1933 
showed capital $248,925; surplus, $102,088; loss reseryes 
$70,522; unearned premiums, $215,969; investment fluctuation 
reserve, $15,000 and total admitted assets, $709,647. The exam. 
iners decreased surplus by $28,505 from the figure originally re. 
ported by the company at the year end, chiefly accounted for 
by setting up an investment fluctuation reserve of $15,000 and 
increasing the net unpaid claims by $15,000. Since beginning 
business, January 3, 1933, the capital stock was increased from 
$44,695 to $248,926, and contributions to surplus amounted to 
$258,913, including expense of sale of capital stock, $70,408. 


AMERICAN GENERAL Insurance Company, 


Houston, Texas 
Forms Finance Company 


Announcement by this company has been made of the forma- 
tion of American General Investment Corporation, an automo- 
bile finance company, to commence business August 1. Its serv- 
ices will be offered to agents of the insurance company, whose 
officers are also officers of the investment company. 


ASSOCIATED INDEMNITY Corporation, 


Los Angeles, California 
Resigns From Two Bureaus 


The resignation of this company from the Surety Associa- 
tion of America and the Towner Rating Bureau has been 
announced as effective June 30, 1939. 


BEACON INSURANCE Company, 
Chicago, Illinois 


New Company 


This company was licensed June 17, 1939 as a stock accident 
and health insurance company, with capital $100,000 and surplus 
$50,000. 


BUILDERS & MANUFACTURE?’ Casualty Company, 
Chicago, Illinois 


First Report of Liquidator 


The first report of Ernest Palmer, director of insurance 0! 
Illinois, as liquidator of this company for the period from April 
14, 1938 to April 30, 1939 inclusive, was approved by the Court 
July 6, 1939. Cash receipts totaled $67,665; expenditures wert 
$45,020. Up to and including December 15, 1938, the last day for 
filing claims, 4,333 separate proofs of claim were filed against 
the company, aggregating $7,644,550. Of this total 973 claims, 
amounting to $6,302,020, have been classified as contingent claims. 
112 claims were filed, aggregating $26,205, wherein the claim 
ants requested a preferred status. Claims filed subsequent to 
December 15, 1938 totaled $60,199 of which twenty-three claims 
amounting to $34,352 have been classified as contingent claims. 
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CANTON MUTUAL LIABILITY Insurance Company, 


Boston, Massachusetts 


To Assess Policyholders 


Supreme Court Judge, Henry T. Lummus, has named Charles 
F. J. Harrington, Insurance Commissioner of Massachusetts, 
receiver of the defunct Canton Mutual Liability Insurance 
Company, Boston, to replace L. C. Chamberlain, and has in- 
structed him to proceed with the work of collecting assessments 
from policyholders. 


EMPLOYERS CASUALTY Company, 
Dallas, Texas 


Quarterly Dividend 


This company has declared a quarterly dividend of 25¢ per 
share payable August Ist, to stockholders of record July 25, 
1939, 


FARMERS UNION MUTUAL Casualty Company, 
Oberlin, Ohio 


To Be Rehabilitated 


This company was recently taken over by the State Insurance 
Department of Ohio for rehabilitation. It was licensed to 
transact full coverage automobile and hospitalization insurance 
on February 20, 1937. 


FIDELITY & DEPOSIT Company, 
Baltimore, Maryland 


Recent Appointments; Extra Dividend 


G. W. Christ, Jr., who was recently placed in charge of the 
New York branch of this company and its associate, the Ameri- 
can Bonding Company of Baltimore, has been elected vice presi- 
dent of both companies. Ashby C. Taylor in charge of the 
Detroit branch of both companies has been named manager of 
the New York branch. A regular quarterly dividend of $1.00 as 
well as an extra dividend of the same amount has been declared 
payable July 31st to stockholders of record July 18; 1939, main- 
taining the company’s established dividend rate. 


GEORGE ROGERS CLARK Casualty Company, 


Rockford, Illinois 
Examined 


An examination of this company as of August 31, 1938 by the 
Illinois Insurance Department showed unassigned funds, 
$15,033 ; liabilities, $7,546 (including unpaid claims, $4,867) ; 
total admitted assets, $22,579, which included bonds and stocks 
owned at market values, $3,301; cash, $9,631 and mortgage 
loans, $9,250. 

et premiums or assessments (including membership fees, 
$9,385) received during the first eight months of 1938, totaled, 
$61,126. Losses paid amounted to $12,808. 

On the basis of the amount of insurance in force, $32,259,- 
Jw, the maintenance of a minimum emergency fund of $15,000 
'S Necessary to meet statutory requirements and the report 
States that the unassigned funds of the company as reflected in 
its financial statement amounted to $15,033.03 thereby meeting 
Statutory requirements. 


FOR AUGUST, 1939 
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Delightfully transformed with new furnish- 

ings ...new decorations ...new equipment 

. . The Blackstone now offers you modern, 

up-to-date comforts and conveniences, 
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phere which has made it world famous. 
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GUARANTY CASUALTY Company, 
New York, N. Y. 


Changes Name 


This company, which is in process of incorporation, has 
changed its corporate title to Gotham Casualty Company 
When organization plans are completed the company will haye 
a paid-in capital of $300,000 and a surplus of like amount, |t 
will operate as a running mate of the Manhattan Mutual Auto. 
mobile Casualty Company, Inc. 


HARTFORD STEAM BOILER INSPECTION and 


Insurance Company, Hartford, Connecticut 
Dividend Action 


Directors of this company have declared a regular quarterly 
dividend of 40¢ per share, payable July 1 to stockholders of 
record June 26, 1939. 


HOSPITAL SERVICE PLAN of Easton, 


Easton, Pennsylvania 
Title Changed 


This company’s name has been changed to Hospital Service 
Plan of the Lehigh Valley. The company began business Febru- 
ary 1, 1938. 


IDAHO COMPENSATION Company, 
Coeur D'Alene, Idaho 


New Company 


This company, which recently was incorporated with a capi- 
tal of $100,000 and surplus, $25,000, will write workmen’s com- 
pensation insurance in the State of Idaho. The president of the 
company is Ralph S. Nelson. It will operate on a participating 
basis. 


INTER-INSURANCE EXCHANGE of the Chicago 
Motor Club, Chicago, Illinois 


Favorably Examined 


An examination of this exchange as of December 31, 1938 
by the Illinois Insurance Department showed surplus $1,038,689; 
voluntary reserve for contingencies, $80,000; loss reserves, 
$1,257,614; unearned premium deposits, $1,407,573; total ad- 
mitted assets, $3,957,851. Real estate was listed at $1,105,319; 
mortgages, $472,350; bonds, $757,538; and stocks, $444,050. 
Cash was carried at $856,594 and premiums in course of collec- 
tion not over three months due aggregated $307,432. Net 
premium writings during 1938 totaled $2,833,068 while pay- 
ments for losses amounted to $860,058, excluding investigation 
and adjustment costs of $212,654. A gain from underwriting 0! 
$503,263 was reported during 1938, while investments yielded 
$63,638. Dividends in the amount of $479,917 were paid to sub- 
scribers and special reserves increased $80,000. 

The exchange retains net public liability lines of $10,000/ 
$20,000. Public liability in excess of these amounts, up to 4 
maximum of $300,000/$300,000 is reinsured with an authorized 
carrier. Property damage is reinsured above $5000 up to 4 
maximum of $50,000 and fire, lightning, transportation an 
windstorm lines are reinsured over $5000 up to $55,000. 

In summarizing the report the examiner stated that the ex- 
change is under experienced management and in sound financial 
condition, also that claims are promptly paid. 
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INTERNATIONAL MUTUAL Liability Insurance 


Company, Denver, Colorado 


Receiver Appointed 


At the request of Commissioner L. J. Kavanaugh of Colorado, 
yho declared that the International Mutual Liability Insurance 
Company was insolvent, J. D. Blevins was appointed receiver. 
The company was Ordered to suspend operations late in 1938 
py the State Insurance Commissioner. A special committee re- 
ported that the company’s assets were $22,000 and the liabilities 
$55,000. 


WARYLAND CASUALTY Company, 


faltimore, Maryland 


Correction 


The figures appearing under unpaid claims in our report on 
this company, page 228 of the 1939 casualty volume, incorrectly 
rad: “Accident and Health, 1938, $817,318 and 1937, $834,326.” 
The correct title should be “Miscellaneous” and the amount 


for 1938, $3,206,836 and for 1937, $3,329,886. 


MARYLAND INDEMNITY Company, 


baltimore, Maryland 
Incorporated 


This company which is still in process of organization was 
recently incorporated as a mutual casualty company by officers 
of the Physicians & Dentists Health Association, a fraternal 
ieneficiary association writing hospitalization insurance in 
Delaware and Maryland. When licensed, the intention is to re- 
write in the Maryland Indemnity the business of the Physicians 
& Dentists Health Association. 


MID-AMERICA CASUALTY Insurance Company, 
Cedar Rapids, lowa 


Purchased by Garrett Group 


T. W. Garrett, Jr. of The Garrett General Agency, Incorpo- 
rated of Kansas City, Missouri, and associates recently pur- 
chased control of the Mid-America Casualty Insurance Com- 
jany. Mr, Garrett was elected director, chairman of the board, 
ad chairman of the Executive Committee. Others elected to 
the board of directors are: J. Frank Hudson, Kansas City, Mis- 
uri, president, Interstate Securities Company; George E. 
Wainscott, Atchison, Kansas, Executive, Commercial Finance 
Company; W. E. Dean, San Antonio, Texas, President, W. E. 
Dean Company ; L. W. Franks, San Antonio, Texas, Secretary 
ad General Manager, Milan Finance Company. Plans are 
wider way to increase the directorate and the capital and sur- 
flu. It was also announced that operations will be extended 
to additional states and, as soon as the required capitalization 
S completed, surety bonds will be written as well as general 
oy lines. The home office will remain at Cedar Rapids, 
owa. 


MUTUAL BOILER Insurance Company of Boston, 


oston, Massachusetts 


Correction 


The address of this company on page 547 of the 1939 volume 

of Best’s Insurance Reports, Casualty and Miscellaneous, is 
sown as 185 Franklin Street. The correct address is 60 
Batterymarch., 


FOR AUGUST, 1939 


SSOCIATED 
INDEMNITY 
CORPORATION 


STATEMENT, DECEMBER 31, 1938 


ASSETS 
ENOEe «. insctennedienatesendi aborres in calene $ 726,383.41 
Dh, S. Geommraebet: BanGs. « s.o2cis000ceces | ,496,273.26 
State and Municipal Bonds.......+.seseees 933,418.84 
Railroad and Public Utility Bonds.......... 317,303.16 
Industrial and Miscellaneous Bonds......... 139,844.72 
Guaranteed Railroad and Public Utility 
oe PS rr ei LE Lu Lee Eee 77,800.00 
PRE MS, do cbésdinddueesewssawes 350,364.00 
Railroad Common Stocks .....+ssseeeeees 25,200.00 
Public Utility Common Stocks....+.+e+eee- 86,700.00 
Miscellaneous Common Stocks.......+.+++5 874,366.00 
Real Estate (Home Office Building)....... 319,651.40 
Premiums Outstanding less than 90 days.... 657,862.22 
Accrued Interest and Miscellaneous Assets. . 18,889.32 
Total Admitted Assets.........seeee0- $6,024,056.33 
Sp 
LIABILITIES 
Reserve for Unearned Premiums ........-- $ 870,173.00 
NG FOF LUNES oni bad. ep den savics cose 2,671 ,646.98 
Reserve for Commissions .........+seeee- 126,153.51 
NN TN NN i es os ewan Oa @ 200,712.62 
Reserve for Unpaid Expenses ...........-- 143,855.78 
Reserve for Miscellaneous Liabilities....... 20,361.00 
Reserve for Security Fluctuations and Con- 
IEE soso cacevendtecesewessnewaes 241,153.44 
CE, acancsseuvsaceoaws $ 750,000.00 
I occ viencemennbies 1,000,000.00 
SURPLUS TO POLICYHOLDERS.......... 1,750,000.00 
WO ic ons ca eka eewnsécdant $6,024,056.33 
—O=—— 


On basis of actual market values December 31, 1938, Re- 
serve for Security Fluctuations and Contingencies would 
be increased to $268,764.09. 

—, 


Cash and U. S. Government Bonds 37% of 
Total Admitted Assets 
ood 
Bonds and Cash 67% of Total Investments 
—o— 
This statement is prepared on the California 
legal reserve basis and loss reserve 
shown exceeds the estimated amount 


required for outstanding losses by 
over $815,000.00 


—Oo— 
Increase in Surplus and Reserve for Security 
Fluctuations and Contingencies since 
December 31, 1937, 








$481,997.66 
HEAD OFFICE 
SAN FRANCISCO 
L. H. MUELLER L. S. MOORHEAD 
Chairman President 
New York Chicago Dallas Los Angeles 
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NATIONAL ACCIDENT Insurance Company, 


Lincoln, Nebraska 
Receiver Appointed 


By District Court action C. Smrha, director of insurance of 
Nebraska, was appointed receiver of this small accident com. 
pany on July 11, 1939, At December 31, 1938 the company re. 
ported total assets of only $1,241 and premium income for the 
year, $9,486. It operated on the assessment plan and began bysj- 
ness in January, 1934. 


NEW JERSEY MANUFACTURERS’ CASUALTY 


Insurance Company, Trenton, New Jersey 
Extra Dividends 


A regular 20% dividend, an extra 5% dividend and a special 
extra 5% dividend have been declared by this company on 
policies written between October 1, 1938 and December 31, 1938, 
inclusive, 


NEW YORK CASUALTY Company, 
New York, N. Y. 


New Directors Elected 


At a recent meeting of the board of directors of the New 
York Casualty Company, Thomas H. Roulston and Cary D, 
Waters were elected directors. Mr. Roulston is president and 
director of the Thomas H. Roulston Company, Brooklyn; a 
director of Kings County Trust Company and Reoshien Trust 
Company, and a trustee of the Dime Savings Bank. Mr. Wa- 
ters is president of the C. J. Tagialbue Mfg. Company, Brook- 
lyn, and of the Brooklyn Chamber of Commerce. He is chair- 
man of the East Brooklyn Savings Bank and a director of the 
Brooklyn-Manhattan Transit Company. 


NORTHWEST CASUALTY Company, 
Seattle, Washington 


Favorably Examined 


A Convention examination of this company as of December 
31, 1938 with the Insurance Departments of Washington, North 
Carolina, Georgia and Oregon participating, showed capital, 
$400,000; surplus, $351,113; loss reserves, $511,017; unearned 
premiums, $751,994; total admitted assets, $2,069,311. Real es- 
tate was carried at $30,000; bonds at $1,633,321; cash $178,026; 
and premiums in course of collection not over three months due 
$153,484. 

In concluding their report the examiners stated that the 
company is in an excellent financial condition and that claims 
are promptly paid. 


NORTHWESTERN AUTOMOBILE Insurance Company, 
Detroit, Michigan 


New Company 


This company was organized recently under the laws of 
Michigan with a capital of $200,000 and surplus of $150,000, 
all of which has been subscribed and paid in. Fire, theft, col 
lision, property damage and bodily injury insurance will be 
written in one policy and it is reported that standard rates and 
forms will be observed. , 

C. M. Verbiest, formerly executive vice president and director 
of the several companies in the Broderick group, has been 
named president of the new company. Mr. Verbiest has had 
long experience in automobile insurance and is well known in 
insurance circles. Associated with him as incorporators aré, 
Otto G. Wismer, Charles A. Parcells, John Endicott, W. Wal- 
lace Krag, Robert E. Sweeney and Carl R. Pratt, all of Detroit. 
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PENNSYLVANIA MANUFACTURERS' ASSOCIATION 


Cosvalty Insurance Company, Philadelphia, Penna. 


Dividend Action 


The State Insurance Commissioner of Pennsylvania re- 
cently authorized the company to return to policyholders 25% 
of the premium on other than minimum premium risks on all 
policies expiring between July 1, 1939, and September 30, 1939. 


PUBLIC MUTUAL CASUALTY Company, 


¢, Louis, Missouri 


To Incorporate 


A declaration of intent to incorporate has been filed with the 
Missouri Insurance Department under date of June 16, 1939. 


SOUTHWESTERN VIRGINIA Mutual Insurance 
Company, Radford, Virginia 


Incorporated 


This company was incorporated on June 23, 1939. The officers 
are Robert S. Hopkins, president and W. T. Baldwin, Jr., sec- 
retary. 


STANDARD ACCIDENT Insurance Company, 
Detroit, Michigan 


New Hospital Policies 


This company is now offering two new individual hospital 
expense policies, one covering sickness only and the other acci- 
dent and sickness. They are available to men and women be- 
tween the ages of 18 and 53 inclusive (renewable to 60th birth- 
day), and may be purchased in amounts to fit pocket or purse. 

Under these policies, which are designed to fit individual 
needs, daily hospital benefits may be purchased in amounts 
ranging from $4 to $8 daily with a limit of 70 days. Additional 
funds are available to the insured for certain special hospital 
fees. Should an operation be necessary, in or out of the hos- 
pital, the policy contains a comprehensive schedule of surgical 
benefits which will take care of the surgeon’s fees. Nurses’ fees 
may be added by rider. 

If the insured is confined in the hospital and has not had an 
operation performed on him, he may collect the attending doc- 
+ 9 ag not exceeding one visit a day, or $3.00 per call—limit 

ys. 











CLAIMS ADJUSTMENT BUREAU 


INSURANCE ADJUSTERS FOR COMPANIES EXCLUSIVELY 


Automobile Fire, Theft, Collision and Inspection, All Casualty 
Lines, Compensation, Trial Preparation. 


Staff covering New York, New Jersey, Long Island, and 
Connecticut. 


HOME OFFICE 
70 PINE STREET 
CITIES SERVICE BLDG. 
NEW YORK CITY 


Whitehall 4.6756 Whitehall 4-6757 


Located In the heart of the Me titan New York Insurance District, 
25 Minutes to the New York World's Fair Grounds. 


MAKE OUR OFFICE YOURS IN NEW YORK CITY. 














FOR AUGUST, 1939 





Look at 


Behind AMICO Reserves 


LIABILITIES ASSETS 
Reserve for losses { : 
not yet due $3,500,006.09 | Cash in banks $3,500,006.09 
( Cashinbanks $ 435,873.79 
Reserve for | U. S. Gov't. 
unearned | bonds 1,387,549.21 
premiums . $1,823,423.00 $1,823,423.00 
(U. S. Gov't. 
Reserve for | bonds $ 632,062.13 
taxes, ex- { Premiums in 
penses and transmission _ 286,138.16 
dividends . $ 918,200.29 $ 918,200.29 
, (Premiums in 
—— to peore transmission $ 211,339.29 
“ee Other bonds and 
soaguene $2,167,463.14 other assets 1,956,123.85 


$2,167,463.14 


$8,409,092.52 $8,409,092.52 


This arrangement of AMICO'S statement for Decem- 
ber 31, 1938, demonstrates the highly liquid condition 
of AMICO’S assets. This security coupled with the 
coast-to-coast claim service and the substantial sav- 
ings to policyholders which this company offers is 
the reason why AMICO representatives have in- 
creased their volume from year to year through good 
times and bad. 


INSURANCE COMPANY 


MOTORISTS 


JAMES S. KEMPER, President 


A HOME OFFICE, SHERIDAN at LAWRENCE + CHICAGO, U.S.A 
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STATE AUTOMOBILE Insurance Association, Hou 
Des Moines, lowa Corre 
Examined In 
Repe 
A convention examination of the condition and affairs of the up | 
State Automobile Insurance Association of Des Moines, Iowa, state 
was made as of June 30, 1938 by the State Insurance Depart- finan 
our : 


ments of Iowa, Missouri and Nebraska. The report of examina- 
tion showed that as of that date the company had total admitted 
assets of $749,571, consisting largely of mortgage loans on real 
estate carried at $109,148; bonds, $228,436; stocks, $73,688; UNI 


premiums in course of collection not over ninety days due, C 
$184,448; and cash, $94,732. Total liabilities were $609,680, on 
consisting largely of reserve for unpaid losses and claim ex- Divid 
penses, $242,219; reserve for unearned premium deposits, 
$343,708. The guarantee fund was $139,891. Di: 
The examiners reviewed all correspondence in the files on divid 
: , ¢ each claim and set up individual estimates in each case. The —_ 
All that is best in Southern Cali- inspection of a considerable number of paid losses satisfied the 
fornia revolves around The Town examiners that claims are paid equitably after proper proofs of 
House... establishes it as “America’s loss are received. The examiners recommended that the asso- WES 
. uw“ if te in kk 3 ciation maintain a complete and accurately posted claim register. Los , 
Finest Hotel.’’ Yet tariff is in keep However, they stated that the auxiliary records, coupled with 
ing with today’s economical trend... the claim registers, provided all necessary information. In New | 
Home of the Famous Zebra Room. Schedule O, which shows the development of loss reserves 00 
lines other than liability (workmen’s compensation 1s not Th 


written), indicated that for the years 1935 and 1936 loss re corpc 


serves had been under-estimated but the development 4s of Calif 

e ) Lu N 0 (J S e June 30, 1938 showed that reserves set up for the year ended = 
December 31, 1937 were over-estimated by a small amount West 

: They stated that the association has shown marked improve of A 
Wilshire Boulevard LOS ANGELES ment in the establishment of claim reserves. Divis 
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TEACHERS INSURANCE Company, 
Seattle, Washington 


Examined 


This mutual company was examined by the Washington In- 
surance Department as of May 31, 1939 and found to have a 
surplus of $1,688; loss reserves, $3,381; unearned premiums, 
$24,183 and total admitted assets $30,515. 


TRAVELERS INSURANCE Company, 
Hartford, Connecticut 


Publishes Booklet 


This company has recently published a booklet entitled “Why 
Let Your Employees Carry Your Assets Around With Them 
In Their Cars?” The booklet gives a summary of a number 
of pertinent cases to illustrate legal procedure in automobile 
liability suits, and clarifies many concepts in this field, in par- 
ticular the concept of “respondeat superior.” 

The text tells the prospect in simple, direct language what 
his liabilities are. In presenting a digest of the law, the book- 
let asserts: “It is well established that when any of your em- 
ployees drives an automobile in the course of employment, 
you, the employer, are legally liable for the negligence of the 
employee, if it is shown that the employee was required or was 
authorized to use his own car. 

“The ownership of the car may have but little to do with 
determining the responsibility for the use of the car. Court 
decisions state that it is entirely immaterial whether the em- 
ployer or employee owns the car as long as its use was ex- 
pressly or impliedly authorized or required in the employer’s 
business.” 


UNITED EMPLOYERS Casualty Company, 


Houston, Texas 
Correction 


In the 1939 Casualty and Surety edition of Best’s Insurance 
Reports in our report on this company we referred to it setting 
up loss reserves “half” on Schedule P basis. The correct 
statement should have been that the loss reserves carried in its 
financial statement were “built” on Schedule P basis. We ask 
our subscribers to kindly make this correction on page 378. 


UNITED STATES FIDELITY AND GUARANTY 
Company, Baltimore, Maryland 


Dividend Action 


Directors of this company have declared a regular quarterly 
dividend of 25¢ per share, payable July 17th to stockholders of 
record June 30, 1939. 


WEST AMERICAN AUTOMOBILE Club, 


Los Angeles, California 
New Company 


The names of the directors appearing in the articles of in- 
Corporation of this automobile club which was incorporated in 
California May 18, 1939 are: V. Neihoff, E. Browning, I. Hun- 
ault, M. Gardner and A. Tabby. This corporation, which was 
organized as a non-profit organization, is affiliated with the 

est American Insurance Company. Application for Certificate 
of Authority to transact business is now pending before the 
Division of Insurance. 


FOR AUGUST, 1939 











SALES 
HELPS... 


Are you getting full benefit from 
the advertising material furnished by 
your companies? A worthwhile pros- 
pect list, systematic mailing followed 
by personal calls will do the job. 
These solicitors give you their full time 
and ask no part of your commission 
in return. 


If you would like to examine the 
"sales helps’ which Trinity Universal 
agents are finding effective, write 
today. 


EDWARD T. HARRISON 


President 
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